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In@easing industrial activity lifts supply sales for first 
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The A-B-C of Pipe 

















Beaver Model-B 


Ve to 2-inch Pipe and Bolt Machine 


|e IG BROTHER to the Model C! A highly efficient low-priced 
3 Portable Utility Machine embodying many advanced 

features heretofore available only on higher priced 
machines. Complete range '2 to 8-inch pipe: '4 to 12-inch 
bolts. Rack-and-pinion feed: 60°. more power: one-piece 
cast steel-iron base and cap—no flimsy sheet metal hous- 
ings: sockets for pipe legs to form inexpensive but sturdy 
stand; all-steel geared universal 's to 2-inch chuck—with 
safety automatic chuck wrench ejector; hinged full-range 
reamer; sliding wheel or knife cutoff: ring-type opening ad- 
justable dieheads—no hinge. Automatic gear-driven oil 
pump or one-gallon oil reservoir optional. Adequate motor 
ventilation. Choice of 110 or 220 volt universal reversible 
motor. Weight approximately 280 lbs. 


$217.50 up 


Write for Bulletin B 





& Bolt Machines 


Beaver Model-A 


Ye to 2-inch Pipe and Bolt Machine 


A HIGH-SPEED heavy-duty deluxe pipe and bolt machine, 


complete in every detail and admitted leader in its field. 
Will cut, thread and ream ‘2 to 2-inch pipe and, with 
drive shaft and geared tools, will cut and thread 2'2 to 12-inch 
pipe. Threads bolts '4 to 2-inch: cuts off bolts (wheel cutter) 
up to %s-inch. New high speed model outperforms all competi- 


tion. Right-handed—like a lathe. More than 50°% greater open 


working space. All controls in front. Wheel or knife cutoff. 
Standard geared chuck with automatic safety wrench ejector. 
Safety shear pin. Ring-type opening adjustable dieheads—no 
hinge. Die segments adjust simultaneously as a unit. Choice 
110 or 220 volt universal reversible motor. Automatic gear- 
driven oil pump. Weight approximately 415 lbs. 


$309.50 up 


Write for Bulletin A 
































2) BEAVERS 


EY A ©) oY PIPE TOOLS | 


Beaver Model-C 


Ve to 8-inch Portable Power Unit 


ONVERTS pipe tools into electric power tools. It will 
C cut, thread and ream ‘2 to 2-inch pipe. With driveshaft 
and geared tools 2'2 to 8-inch pipe may be cut and threaded. 
Bolts up to 1!'2-inch size. Has ample power to allow for dull 
dies and low line voltage. Choice of 110 or 220 volt universal 
reversible motor. Now equipped with automatic chuck wrench 
ejector and safety latch—to protect machine and workman. 
Equipped with legs, vise and bender, the Beaver Model-C 
becomes a complete portable electric pipe shop. Model C-2 
(at the right) is designed to accommodate a 's to 2” vise. 
Hundreds of users, in all perts of the world, say the Beaver 
Model-C is “the best investment we ever made.” 


$125.00 up 


Write for Bulletin C and “What Users Say” 
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THE SUPPLY MONTH 


TO OUR CANADIAN SUBSCRIB- 
ERS we apologize for the delay in 
receiving the July issue. The new law 
taxing all magazines ten percent was 
passed by Parliament on June 24, went 
It caught us 
with our—well, you know. All of our 
July issues were held at the border. 
We think this has been straightened 
out now. If you get this apology, we'll 


into effect on June 25. 


be sure of it. 


WV front- 
paged an item concerning the theft of 
a mess of drills from Greenfield Tap 
and Die’s New York warehouse. It 
seems that this is the most recent of a 
series of such thefts which the F.B.I. 
estimates at $75,000. Other affected 
companies were Whitman and Barnes, 
Standard Tool (both New York and 
Chicago) and Union Twist Drill. 
There seems to be a possibility that 
the thefts have been made for shipment 
abroad. Nevertheless, it would be well 
to keep an open eye for any such mer- 
chandise from unidentified sources. 


AND vt t WE ARE Pi AYIP ; 
around on the seamy side of life, we 
might tell you that we have been 
warned that a man, calling himself 
Sam G. Griggs and who claims to 
come from Virginia, has called on 
several distributors and manufacturers 
with the avowed purpose of placing an 
order, usually for some type of ma- 
terials handling equipment. The com- 
pany he claims to represent is found 
not to exist when investigated. Comes 
the hook! He tries (and has suc- 
ceeded) to negotiate a loan. He is said 
to be about 50 years old and has a few 
teeth missing. His sales ability, how- 
ever, seems to be very much present. 


FOR YEARS it has been well known 
that Frank Archer, the outstanding 
baseball authority from Bluefield, West 
Virginia, would bet you on any pro- 
position whatsoever, given the right 
odds. Now, it appears, that this isn’t 
so unusual, after all. W. J. Cole, hotel 
manager in Bluefield, has offered free 
hospitality to all guests on any day the 
temperature exceeds 90 in Bluefield. 
What a pity they don’t have a race 
track in Bluefield. 
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BLACK & DECKER’S 


) 


“SAW HANDBOOK” 


Is Paving the Way to the Biggest 
Saw SALES im Your History! 


Black & Decker leads again with a sales-compelling 
Saw Handbook that’s helping to put B & D Dis- 
tributors out in front in Saw Sales. It’s cram-full of 
interesting, meaty information—designed to help 
distributors cash-in on newer and bigger markets 
for these fast tools! Page after page shows your 
prospects how Black & Decker Saws cut costs, 
speed up work and make sawing jobs easier. This 
smashing “Saw Handbook’—plus a strong na- 
tional magazine and trade paper campaign—backs 
up your sales efforts on the new Quick Saw and the 
complete Black & Decker saw line. Tie-in with this 
campaign—get your sales staff behind it—and you're 
bound to win Saw sales leadership in your terri- 
tory! Write today for complete details. The Black 
& Decker Mfg. Co., 717 Penna. Ave., Towson, Md. 


LEADING DISTRIBUTORS EVERYWHERE SELL 


PORTABLE ELECTRIC TOOLS 

































































NEW 


LEADS 
B&D 
SAW LINE! 


Here’s Black & Decker’s New No. 85 One-hand 
“QUICK SAW,”—with features that competition 
can't even approach! This Saw completes the Black 
& Decker Saw line—giving you powerful, rugged 
Black & Decker Saws for every purpose—from the 
light, fast No. 35 trim model to the husky No. 95 
Saw with 31” depth of cut for heavy-duty jobs. 
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LIMNK-BELT MAKES A 


LINE OF ANTI- FRICTION BEARINGS (— 
- THAT IT : mm 









- THAT IT PAY TO INVESTIGATE | 











oe Here Mr. Distributor, is your answer, not only for 
today’s anti-friction bearing sales, but for those of tomorrow. 
For with Link-Belt quality you are equipped to meet anti-friction 
bearing needs of all types because the line is complete and 
because Link-Belt has designed these bearings to perform 
dependably and at lowest cost. 


Take the step now that brings you the facts—find out all 
about it—see how the well-known Link-Belt organization can 
help you make more money selling bearings—learn about 
each different type—its applications and its thoroughly engi- 
neered design. 


LINK-BELT COMPANY 


Indianapolis Chicago Philadelphia Atlanta 
Dallas San Francisco Toronto 


Carried in stock by mill supply houses throughout the country 


THE POWER TRANSMISSION LINE 
THAT INCLUDES POSITIVE DRIVES AND 


INCREASES SALES OPPORTUNITIES 
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YOU WILL 


FIND THAT GOOD 














“TOLEDO” SIMPACT 


THE REAL LEADER AMONG 1 TO 2 INCH 
SELF-CONTAINED RATCHET THREADERS 





“TOLEDO” SIMPACT—a new name for pipe tool users. 
This new tool has all the requirements for the perfect 
1” to 2” self-contained tool. Rugged, simple, and com- 
pact, it is the lightest yet strongest self-contained 1” to 
2” ratchet tool on the market. Has automatic oiling, dies 
of high speed steel, and produces uniform tapered 
threads with least operator effort. The SIMPACT also 
has the easiest and quickest die change from one size 
to another. Operator pushes the size selector buttons 
and slips the dies in the proper steps to change size— 
that’s all. 


Order a few “TOLEDO” SIMPACTS and place one or 
y two on display. . We will send you an attractive counter 
display. 


USER'S PRICE COMPLETE $15.00 


F.O.B. DISTRIBUTOR'S STOCK. . 





THE TOLEDO PIPE THREADING MACHINE Co. 
TOLEDO, OHIO New York Office, 72 LAFAYETTE ST. 


“TOL, DO" 

















NO FINER TOOLS ARE MADE THAN GENUINE “TOLEDO” TOOLS 
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USER ACCEPTANCE 
MAKES THEM EASIER T0 SELL 


For more than half a century industrial buyers 
have been buying — and relying on — Williams’ 
tools. Continuous advertising month after 
month, year after year, has made the several 
well-known Williams’ trade names universally 
acceptable. 


Strict adherence to a policy of making only the 
finest quality tools has given Williams’ jobbers 
an unusual degree of protection. Mill supply 
houses that stock and sell Williams’ fully guar- 
anteed tools are taking the sure, safe road to 
greater hand tool profits. Get the full facts on 
the Williams line. 


1-643 


J. H. WILLIAMS & CO. HEADQUARTERS FOR 225 LAFAYETTE ST., NEW YORK 
TOOL HOLDERS LATHE DOGS “Cc” C PE VISES PIPE TONGS THUMBNUTS& 


| ya STS 8 MOIST HOOKS YE BOLTS 
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FoR 
“SALES VOLUME’ 
“Goop WILL” 
AND "PrRoFitT”’ 
SELL — 





Line of Trade-Marked 
first Quality Products 


— RED TANG FILES 

— RED END HACK SAWS 
— TOOL HOLDER BITS 
— FLAT GROUND STOCK 
— BAND SAWS 

— CIRCULAR SAWS 

— MACHINE KNIVES 

— CROSS-CUT SAWS 

— METAL SAWS 





Correspondence Invited with Supply Dealers in open Territories 


SIMONDS SAW AND STEEL COMPANY 


Established 1832 FITCHBURG, MASS. 
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THE AIR 


—a new market for Goodyear 
distributors 


f yeacmne airplane production is being speeded up 
today by anew use of rubber, developed by Good- 
year, that has great possibilities in many industries. 
As the blueprint shows, a specially compounded rub- 
ber pad replaces the die, usually mounted in the head 
of the press, used to form streamlined metal parts — 
wing and fuselage sheathing, cowling and other die- 


shaped sections. The rubber forces the metal to con- 
form exactly to the bot- 
tom die without burr 


THE GREATEST NAME 


a 
“iets GOODE 


£4 
fo, Avdreun £v88ER PRESS 


— forming Pres 


PAD 


s 


eliminating hand-finishing—as well as cutting tooling-up 
cost more than 50%! And it saves time, because rubber’s 
conformability makes it possible to shape as many as 
25 to 30 different parts at one pressing, instead of only 
one. These big savings open a new market for Goodyear 
rubber in every plant using sheet metal dies — create 
new volume and profits for Goodyear distributors. If 
you are not a Goodyear distributor, why not see if your 
territory is open? Write 


IN RUBBER . 
Goodyear, Akron, O., or 


EA 


)) Los Angeles, Calif. 
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RELIABLE EQUIPMENT 
Se A WIDE VARIETY OF SHOP REQUIREMENTS 


We Urge Buying i 
through the Distributor Pe Pa 


Brown & Sharpe Mfg. Co. 
Providence, R.1., U.S.A. 


ARBORS and — 
ADAPTERS 


BROWN & SHARPE 





Al the right is 
shown a reproduc- 
tion fromanactual 
unretouched color 
photograph which 
illustrates the ap 
pearance of the 
gauge glass from 
directly in front 





here's 


OF TWELVE 
CONVINCING SALES 


Greatiy increased visibility of the water level—that’s just one out of 
twelve selling features that are raising the level of gauge glass sales for 
“Pyrex” Broad Red Line Gauge Glass dealers. 

Behind this one important feature are eleven others—safety and con- 


venience advantages to the consumer—sales advantages to you. 


I. 
2. 
3b. 

i. 


G. 
7. 
a. 


Broad, transparent red line is fused permanently to gauge glass wall. 
Simpler to illuminate, from front or back. 

Kasier to read at greater distances and from all angles. 

Obtainable in sizes up to 1” x 24”. 


Simplified cutting procedure you can do yourself makes possible 
immediate delivery on odd lengths. 


Has mechanical strength that reduces breakage. 
Is resistant to all sudden temperature changes. 


Chemical stability of the “Pyrex” brand Industrial Glass resists 
solvent action of steam. 


Transparency .is thus maintained and clearly reveals liquid level at 
all times. 

s long life results in greater economy. 
Its long lif ults in grealer econom) 


Machine drawn accuracy avoids installation strains. 


Write today for samples, complete details and prices to Corning Glass 


Works, Corning, N. Y. 


7 
(| ORNING 
. (class Works 
A Corning, New York 
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FS 7q/o business builders 


or mill supply dealers 


The Bethlehem products discussed here have certain out- 
standing features and advantages that make them highly 
effective builders of business and good will. They measure 
up to your customers’ most exacting requirements, are 
materials that are both easy and profitable to work with. 


AMMONODUCT PIPE 


Ammonoduct is a special low-carbon steel pipe designed expressly 
for the refrigeration industry. It is so ductile that it can be cold 
coiled or cold bent to any practical radius without fracture. No heat ‘ 
is required. Users save fuel, labor, and production time. 





BETHANIZED WIRE 


Bethanizing is Bethlehem’s electrolytic process for zinc coating 
wire. A zinc coating applied by this method is uniform, more 
ductile, heavier, tighter, and purer. Bethanized wire can be bent 
around its own diameter, bent flat on itself or even drawn to a 
smaller gage without damage to the coating. 








OTHER BETHLEHEM MILL SUPPLY ITEMS INCLUDE: 


Nails and Spikes, Pipe, Black Sheets, Galvanized Sheets, Merchant Bars, Tool Steel 






SUPERTEMP BOLTS AND NUTS 


‘S Bethlehem’s Supertemp bolts and nuts stand extremely high 

temperatures and pressures. They are made of chromium- 
molybdenum-tungsten steel. Supertemp is recommended for use 
when temperatures up to and including 1050 deg. F. are encount- 
ered. Supertemp has a yield point of 105,000 p.s.i. and a tensile 
‘s f strength of 125,000 p.s.i., based on 1-inch round. Other steels 





















are available for other temperature ranges. 

Besides these high temperature fastenings, Bethlehem 
makes 3500 standard headed and threaded products to 
fill any bolt and nut requirement. 
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PURPLE STRAND WIRE ROPE 


Purple Strand is Bethlehem’s improved plow steel 
rope. It is excellently adapted to the hardest, most 
gruelling work where stamina pays the biggest returns. 
Purple Strand is made in all constructions, all sizes, 
Form-Set and regular with three different kinds of cores. 
Purple Strand builds repeat business. 


BETH-CU-LOY GALVANIZED SHEETS 


The copper-bearing steel base of Beth-Cu-Loy and the tight, 
uniform coating of pure zinc are a double defense against rust. 
Beth-Cu-Loy is highly ductile and can be worked easily without 
flaking or peeling. This superior sheet is a proven best seller. 








BETHLEHEM STEEL COMPANY 
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Don't Forget The Little Fellows 


Rac ri 


that they are shot full of 
sound logic, we are glad to present here 
the views of a man who prefers to remain 
unknown. He is employed as chief clerk 
in one of the branches of a portable elec- 
tric tool manufacturer. His comments will 
convince you that he has studied closely the 
operations of his company’s distributor 
outlets. 

‘Jones, a small manufacturer, looked 
over his sparse tool room stock and won- 
dered—-wondered whether his suppliers had 
forgotten him. The same distributors’ sales- 
men who had pestered him half to death 
until recently hadn't been around for 
weeks. 

“Jones thought he knew what was wrong. 
The European situation and the American 
defense program were making huge de- 
mands on large airplane factories, on steel 
plants, shipyards and other large enterprises 
equipped to turn out the implements of war. 
They were buying heavily. 


“He realized also that many of the manu- 
facturers whose tools and equipment were 
sold by his distributor friends were being 
taxed to capacity to keep the aforementioned 
plants running. 

“But all the time that his distributor 
friends and their sources of supply were 
hungrily going after the juicy big-plant 


orders, poor little Jones, with his modest 
shop, was being neglected. 

“He realized that if he had a production 
problem to solve, the answer to his request 
for a salesman’s call would probably be, 
‘Sorry, Jones, our man can’t make it for 
three days. He’s on a rush job at the ABC 
shipyards.’ 

‘And that is the situation with all the 
little Joneses. Sure, their business has 
picked up, but their total purchases are still 
small compared with the big boys. But, 
they are indispensable to their communities 
and will continue to be so after all the tur- 
moil is over. 

“Don’t let these little fellows go. ‘They 
are the backbone of the supply business. 
Now is the time to devote your time and 
attention to them. While your competitor 
seems to be making money hand over fist 
with his big orders, stick to Jones. Get the 
Joneses that he can’t hold because he’s too 
busy. When the big boys slack off and he 
goes out after the little ones again, he will 
be met with the well-known cold shoulder.” 


These views, it seems to us, focus atten- 
tion on a potential danger to long-range dis- 
tributor success. We are grateful to this 
observing young man for his views and in 
their support can only reiterate, “Don’t for- 
get the little fellows!” 





THE REPUBLIC 
5S-POINT POLICY 


A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the 
trade solicited 


* 


A quality of product uniformly 
good and capable of delivering 
service results that should reason- 
ably be expected. 


* 


A price basis inducing and mak- 
ing possible aggressive competi- 
tion with reasonable profi! return 


* 


Freedom trom competition from his 
source of supply, either direct or 
indirect, among the trade covered 
by his day to day solicitations 


* 


Selling helps of reasonable a- 
mounts so that his sales force may 
be given the advantage of spe- 
cialized training and a knowledge 
of the product sold 


* 









































Based on an age-old principle 
of agriculture, the modern cultivator 
serves a two-fold purpose as an aid 
to crop plenty . . . kills the weeds and 
loosens the earth around the crops. 

That the 5-Point Policy is to Re- 
public Distributors as the cultivator is 
to the farmer is no slight comparison. 
For the Policy too kills a certain type 
of weed—practices such as direct 
factory selling that retard the growth 
of an Industrial Distributor’s business. 
By assuring one-hundred per cent co- 
operation between Distributor and 
source of supply, the 5-Point Policy 
also has a direct effect on Distributor 
success... providing for full technical 
aid, selling helps and other factory 
assistance. The progressive farmer 
wouldn't be without a cultivator. What 
would the 5-Point Policy mean to you? 
REPUBLIC RUBBER DIVISION OF 
LEE RUBBER & TIRE CORPORATION, 
YOUNGSTOWN, OHIO. 


RUBBER 
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TALK OF THE T 


TRAVELERS: Undismayed by slowly subsiding Havana elec- 
tion enthusiasm, Mr. and Mrs. Bill French (Dodge Mig.) 
sailed for there on the “Kungsholm” July 19 along with several 


hundred other conventioneering Lions Clubbers. . . . Cruise was 
in the hands of Harry Allen (Thos. Cook & Sons) who ran our 
own Bermuda jaunt and the special to Dallas .... K. M. Haugen 


(Schlafer Supply, Appleton, Wis.) is home again after sailing 
his 45 ft. schooner “Hurricane” to southern seas, touching the 
dry Tortugas, Marquesas and loggerhead Islands. . . . Usu- 
ally heads north to the Arctic but this time probably yielded to the 
Dorothy Lamour influence. . . . Brought back 1600 ft. of movie 
film but nary a sarong. ... Mr. and Mrs. Russell Pete (Pid- 
geon-Thomas, Memphis) set out July 20 by motor, headed for 
Philadelphia, Washington and other remote points. 


SUPPLEMENTARY EDUCATION: Somers, Fitler & Todd, 
Pittsburgh, served a new kind of customer recently when a visiting 
circus ordered parts for the cannon that, twice daily, sends the 
Zacchini Bros. sailing through the air... . The new boat of 
Frank Chase (Chase, Parker, Bosten) as well as its skipper were 
pictured in “Life” July 15 when it did a piece on Cape Cod. 


HARD LUCK (CONT'D): No sooner had we chronicled in 
May the succession of discouraging things that had happened to 
Harry Shannon (Quigley) this vear than a letter reached us 
reporting that Harry had (1) visited a plant where a workman 
operating in the rafters dropped a heavy bolt on his head, and 
(2) he attended a pienic of Ross-Willoughby employes in Colum 
hus, O, where one of the more popular outdoor Sports was stud 
poker... . This shattered Harry’s economic system almost as 
seriously as did the hotel thief who ransacked his wallet (see 
May). 


PRECEDENT BROKEN: When E. J. Foley (Bayonne Steel 
Products) won the tin cup for high gross in the qualifying round 
of the recent Eastern Hardware Golf tourney, he was reminded 
of the tradition that the winner of the cup must fill it) with 
champagne .. . Tradition or no, Mr. Foley filled the cup with 
heer . . . And wrote a check for $50, pavable to the Red Cross! 


FORM GOES OVERBOARD: Friends are divided) whether 
ir not Stan Retzlaff (Allis-Chalmers) did the right thing when, 
having hooked a 2% Ib. speckled trout and seeing the tip break 
m his berrowed rod, he timally assumed a belly-buster pose and 
hauled his prize in hand-over-hand ... Did Ike Walton turn 
ver in his grave or smile indulgently ? 


MATRIMONIAL BUREAU: A big gap was opened in the 
ranks of eligible bachelors June 26 when Dan Swander, Jr. 
Columbian Vise) went over to the other side, taking as his bride 


lovely Dorothy Reynolds «of Cleveland. . . . In September the 
altar will be graced with Paul Snyder (Republic Rubber) and 
Miss M. E. Wickert of Escanaba, Mich. . . . Friends are stand 


ing by on this one, for the groom is an ardent golfer and his 
bride-to-be an equally ardent fisherwoman and the decision on the 
argument of where the honeymoon will be is a mighty important 


one. J.J.W. 
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Besides, it was hot! 


Back from new territory 


<< 


Good credit risk? 


Last report, we hope 


Not the first argument? 








A myriad of valves is required on these lubricat- 
ing-oil filters at the New 
Cornell Medical Center, New York City. Such 
a comparatively minor job as filtering requires 
several hundred dollars worth of valves—which 
can readily be of the renewable disc type 


York tlospitat— 


tion. Inevitably, the number of 
valve types used in industry con- 
tinually grows more complex and 
the distributor's service problem and 


stock requirements more compli- 
cated. 
It is time for reversal of this 


trend, for a return to the normalcy 
of sensible stocking and reasonable 
To accomplish 
this, the distributor must first be- 
intimately acquainted with 
valve design and valve usage so that 
he may be in a position to render 
correct recommendations and, at 
the same time, carry adequate 
stocks. 

This is not a difficult task, as 
practically every valve sold by a dis- 
tributor springs from either of two 
the globe valve 
and the gate valve. These are the 
commonly used valves in steam, 
water, gas, oil, acids, alkalies, in- 
dustrial and other fluids. 
These are the valves that your sales- 


recommendations. 


come 


basic valve designs 


solvents 


FOR 9 QUT OF 10 VALVE CALLS - 


Sell the renewable composition—disc types. They work better 


and last longer than their more complicated brethren—and sim- 


plify your stocking and sales problems 


BY EF. J 


VITAI 


the multitude of valves which direct 


rO EVERY PIPING SYSTEM are 


and control the flow of fluid. So 1m- 


portant are they, in fact, that every 
process and power engineer develops 


preference, not only in make, but in 


type And therein lies a major in 

ventory problem for the conscien- 

tious distributor who must stock 

every type of valve likely to be called 
“her 


for by his customers—a seemingly 


W ’ 
endiess variety of types, materials, 
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PANGERMAN, 


TECHNICAL Epitror 


shapes and sizes—a complexity of 
valves that is only equalled by the 
complexity of applications for which 
they are demanded. 

Perhaps one of the major causes 
of this puzzling multitude of valves 
is the failure of distributors’ sales- 
men to assimilate the basic knowl- 
edge of proper valve application. As 
a result, the ideas and idiosyncrasies 
i individual engineers must be fol- 


lowed without question or sugges- 
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men can sell in every plant. These 
are the valves that should be carried 
in stock. In addition, there are lift 
and swing check valves on every 
pipeline where there is a possibility 
ot back pressure; likewise, plug 
cocks, ported valves, butterfly 
valves, and others must be carried 
where plant operating conditions 
warrant their use. 

Much publicity has been given to 
the extremely high pressures of cen- 
tral station boilers and also those in 
many of the larger, more-modern 
industrial plants. However, 
these high boiler pressures are re 
duced, rarely do we find process 
lines handling steam in excess of 
150 Ib. and liquids in excess of 300 
lb. Yet these process lines, handling 
steam, hot and cold water, oils, air 


once 
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Simplified valve cross-sections 


and gas, gasoline, and other fluids, 
represent more than 90% of poten 
tial valve business. These lines are 
to be found in every type of plant: 
food, soap, textile, laundry, paint, 
paper, tobacco, sugar, oil, and a 


hundred others. These represent 


your basic valve business. They do 
not require you to stock an infinite 
variety of types. 

In fact, valve manufacturers and 
many consulting engineers state that 
for services within the limitations of 
such pressures, viz. 150-Ib. steam 
and 300-Ib. liquid, air and gas, the 

























Laundries require a number of valves, 
both in the boiler room and in process 
Here ts a view in the boiler room-of 
the Tribune Laundry showing 12 re 
newable-disc valves on boiler and 
pumps. Scores of others are used on 
tanks, washing machines, driers and 
ironers, for steam, hot and cold water, 
and qas lines 


One of 14 slasher units in the Langdale 
Will utilizing 5 renewable-disc valves 
in the immediate foreground. Textile 
mills use dozens of valves on process 
lines, particularly in plants where 


newer fibres are processed 
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York City. 


old rehable renewable composition- 


dise valve offers every plant operat- 
valve effi 


ing man the utmost in 


ciency closure. low 


t mainte- 


Available 


ift and swing 


tiol 
tigh 





nance and ease of repair 
in globe, angle, cross, 1 
check, “Y” or blow-off, quick open 
ing, whistle, rapid action, stop and 
check, blow gun, radiator and other 
patterns, there is hardly a place in 


any plant where renewable composi 


tion-disec valves cannot be recom 
mended for service on any line 
within the limits of the stipulated 


In fact, 
a renewable compositiot 


pressures for low pressure 
throttling, 
1 


fitted with a 
throttling nut, offers a reliable, easy 


dis valve spec ial 
to-sell answer 
Thus, adaptability of 


disc valves is carried still further 


by an improved design in) whi 
several different standardized trim 


mings can be fitted to any one body 


In other words, by simply intet 
hanging the trit esc “pommeeaa 
changing e trim, a valve can he 
+1 + 
adapted to anv service without. re 
moving the bod) fron the line 


Any piping system in 
plez 


orporates a com 
Here, 


piping on a 


series of valves for ¢2 


ample, ts valving and 
steam power boiler 





renewable 





One hundred and forty-four bronze and tron valves are required by this single 
refrigerant condensor coil at New York Hospital—Cornell Medical Center, New 
Forty-nine renewable composition-disc types are visible in this 
photograph, one being installed at the end of each tube bank 


These interchangeable parts, suit 
able for diversified services, meet a 


long-felt need in the average engi- 


neer’s desire for standardization. 
\t the same time, they permit dis- 
tributors to sell valves for a wider 
range of applications—from smaller 
stock 

Markets for the 


valve include a wide variety of your 


renewable disc 


general customers in addition to in 
dustrial plants—schools, hospitals, 
office buildings, 


apartment houses, 


Sh A ee. 
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Look to shipping interests and boat 
companies as a market. Here are 3 re- 
newable-disc valves on 150-lb. steam- 
injector service na Great Lakes tug 


hotels and other structures use these 
valves in connection with plumbing, 
and air-conditioning 
tems, representing both an original 
and a maintenance outlet. 


heating SYS- 


The renewable composition-dise 
| 


valve is not at all a new type. In 
fact, it has been made for more 
than 75 vears. \ll manufac 
turers of general-purpose valves 
who sell through distributors make 
extensive lines of this valve type, 


(Continued on Page 93) 








LABOR SAVING (9 PER CENT! 


Since Buford Brothers installed its perpetual inventory system, “half a man" now does what two men 


used to do—ordering is better systematized, back ordering reduced, inventory taking simplified 


SIN( SUF SROTHERS J Lr. APT og . 
E Burorp Brorners, INCc., nn LA 9-7 


Nashville, Tennessee, installed ; ee Ow 
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c perpetual inventory system: 47 BARS ped F27LB. 
‘ pal : aA 
1 —the number of men required to [oo “Saseees 
keep stock records has been re ‘are | ono wo | cuan Stock 
duced from two to “half a man.” 
A —back ordering has been cut 
: down materially. 
—ordering for stock has been 
systematized. 
-the annual stock inventory has 
been simplified. 
These are the enthusiastic claims 
at of R. W. Wise, Buford’s general 
bd manager, and they are backed up 
- just as enthusiastically by Harold 
9 Daly, the “half a man” who is now 
doing the work that it once took 
ae two men to do. 
1g, Nor is the “half a man” appella- = 4 Lo STSSR 
VS- tion any reflection on Mr. .Daly. aj | our [antares 
nal for this worthy individual not only os 
does alone what “four times him” 
ae used to do in stock control, but he FIRM: Joe Jones Manufacturing Co. 
In also gives his afternoons to. the ADDRESS: 
ore purchasing department in the ac STREET Ol East 42nd Street 
ac tivities of assistant buyer. CITY New York 
ves During the four hours from & STATE New York aii 
ike o'clock in the morning until 12 
pe. noon, Mr. Daly. seated at the in WAREHOUSE: 1526 Sycamore Avenue, Birmingham, Alabama 
ventory cabinets, which are handily TERMS: 2% 10th Prox. 
arranged in the form of an are, FREIGHT: Pull Frt. allowed 100 Lbs. or more. RATE: §1.26 Cwt. 
NC mm OP » OF 
- (Continued on Page 7) Pe ee eee —_______ 
f* 
mi REMARKS; 
2-1/2% handiing charge 
on warehouse shipments. 








(Above) J ypical inventory card, show 
ing records of orders placed with man 








ufacturers, shipments received, daily 
sales and daily balances. As stock runs 
low, card is slid to right for easy 
identification when orders are being 
made up. (Below) Supplementary buy 
ing information card 


(Left) Arranged in the form of an are, 
the cabinets provide the operator easy 
access to every card, resulting in 
little waste motion, saving im time 
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Too big to move into a spray booth so paint spray equipment goes 


out on the job. 


Portable unit in operation repainting freight car 


SPRAYING NEW HORIZO 


Recent developments in airpainting equipment open the door 


for industrial salesmen to crack new markets ... boost volume. 


PIONEERING WorK. Hard plugging. The market for airspray equip- 
Constant selling of an idea and a ment can be divided into two sec- 
product. Overcoming resistance to tions: 1. maintenance painting, 2. 


and unwillingness to revise product finishing. There is a con 


That, briefly, is the 


change 


old methods stant increase in the use of paint 


irspray eyuipment for over spray equipment by large and small 


r hens Raat >. sak’ etiee inl ee Scc- eens =m .] : 
acentury. But out of this plants tor maintenance work. Con- 


‘le, this constant contact with stant painting keeps plants in A-] 
tries and thie 


consequent shape and cuts down repair and 


analysis of individual production replacement costs. But the greatest 
problems, has come an ever increas strides in creating new markets for 
ing demand for airspray equipment. airspray equipment have been in the 
The development, in the past few development of new applications for 
vears, of many new products in this — product finishing. 

line has opened hitherto untouched Manufacturers are giving more 
markets. The industrial salesman attention to finishing room pro- 


thumbing through a cits 
find a manutacturing 


service industry that today 


Where 
formerly a concern might purchase 
-ndividual spray booths or a few 
spray guns, the trend now is toward 


directory cedure than ever before. 
can scarcely 
plant or 


does not need this equipment. 
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Voistening gun attached to electric 
iron, moves work through laundry 
faster with neater garment finishing 








ctric 
ndry 
shhing 
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installation of a complete system for 
economical product finishing. As 
an example, during the past year a 
small manufacturer of high class 
metal cabinets, having not more 
than $20,000 worth of metal-work- 
ing equipment, installed a finishing 
system that cost in the neighborhood 
of $50,000. Perhaps the most out- 
standing of all industries to spend 
money for industrial finishing equip- 
ment in 1939 was the airplane in- 
dustry. And from present indica- 
tions 1940 will show still another 
increase. 

As an example of the versatility 
of this equipment in meeting the 
finishing problems of various manu- 
facturers, airspray machines have 
been developed which will finish 
automobile lipstick cases, 
radio bulbs, lamp shades, can lids, 
metal hardware, file handles, glass- 
ware, pottery, balls, etc. Among 
the unusual applications are the use 
of spray equipment for greasing 
pans in bakeries and applying milk 
to the top of partially baked pies to 
give them that inviting brown crust. 
Tobacco manufacturers use airspray 
equipment for injecting flavor into 
their product. 
dry-cleaning 


horns, 


Laundries and large 
establishments — find 
small spray guns effective aids in 
speeding up routine ironing and 
pressing work. Boot and shoe re 
finishers find the spray gun a handy 
aid in repair work. 

One of the newer products, which 
a definite place 
in industry, is the water-wash booth. 


has already gaing 


This is a spray booth with a con- 
tinuous curtain of water effectively 
washing down overspray ordinarily 
accumulating on the air distributing 
plates and preventing solids from 
piling up on rear wall of the booth, 
ventilating fan and exhaust piping. 
Many plants have not hesitated to 
spend thousands of dollars installing 
the latest type of this equipment. As 
an example, one distributor’s 
man in Pittsburgh 
responsible for the placing of several 
water-wash booths in a large elec- 


sales- 
recently was 


trical manufacturing plant. 

There is also a definite increase 
in the use of striping units—not just 
a striping gun with cup, but a pres 
sure system complete with pressure 
tank, fluid hose a. striping tool 
apply stripes of any type, size or 
quantity. Many manufacturers are 


in the market for the type of equip- 
ment that will apply 5, 10,°15 or 
more stripes at one time. Once the 
distributor’s salesman has sold the 
original installation there is still 

continuous market for striping nibs. 
A new nib is needed whenever the 
product design is changed, 
sitating a wider or narrower stripe 


neces- 


Recent designs in spraying equip- 
ment open the way to new uses for 
flocking—method of producing a 
velour or suede-like finish on any 
base material. It has been success- 


Twin exhaust benches help solve space 


conditions, reduce fire 


hazard. Ven 


fully used in providing protective 
coatings for the under suriace of 
book-ends, lamps, and ornaments ; 
and for finishing the inside of jewel 
boxes, 
mobile 


instrument cases and auto- 
trunks. lLlowever, the auto 
aircraft and other metal 
working fields are now actively in 


motive, 


the market for this equipment for 
use as protective coating, sound and 
heat insulation. 

Application by airbrush of grain 
ing effects has opened another new 


(Continued on page 95) 





problem, provide healthful working 


can stt while atircoating small toys, 


buckles, metal parts, and other small easily handled objects 


wes 





Airfinishing chairs and furniture of all types 1s simplified by use of spray 


booth with turntable. 


Gramimng effects applied by 


airbrush is application 


quickly accepted by furniture manufacturers 
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ROLL UP CASTER VOLUME 


Lower your eyes occasionally. You will see hundreds of potential 


caster orders, says L. E. Ferguson, C. W. Marwedel, San Francisco 


BY 
CONFUCIUS ) SOL tiie prom 
nent man remarked that we come 


into this world on casters and go out 
the same way. However that may 
be, it is probable that of all the 
items in the category of industrial 
supplies there is none so universally 
used as the caster. The salesman 
who will become caster-minded, and 
lower his eyes to the floor occasion 
ally, will find that casters in some 
form are used in practically every 
plant and office that he visits. More 
over, by doing just a little creative 


innumerable 


thinking he can find 
ways in which they could be used 
more extensively in almost any 1n- 
dustrial plant—to save wear on ex 
pensive floors, to speed up produc 
tion, to save heavy carrying, prevent 
undue vibration in handling a prod- 
uct, reduce noise and reduce pro 
duction costs 

L. EK. Ferguson, manager of the 
truck and 


( W. Marwedel, San 


wd Oakland, Cal. 1s such a sales 


caster 


depat tment of 


Is rancrsco 


man Throughout that area, he is 
called “Fergie the Caster Man.” 


While manager of the department, 


he spends very little time in eithet 
store, and, like gold, Is where you 
find him, and always selling. 

In five minutes’ time, Ferguson 
can tell a score of interesting things 
ibout casters and their uses. He 
vill show you throuch the Marwedel 


tock containing about 500 different 


kinds of makes, «le 


casters, not 


signed to carry from 25 pounds up 


to 10,000 pounds pet caster, 
150 might be 


s | 


classed 


which about 

¢ ¢ lar Loe T} a na 9g 
1S populal numper’rs. hnere AQ 
asters with wooden wheels, metal 
a ee ee ~umatic tired 
wheels, fibre wheels, pneumatic tire 


} 


wheels; casters with plain bearings, 


ball bearings, swiveled and straight 
Not only does he 
without referring to books just what 


each and every one will do or will not 


seem to know 


lo under certain conditions, but his 
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HENRY W 


kan WwW ledge 


past. 


iscontinued in 1927. 


YOUNG, PACIFIC 


extends back into the 


When asked for 


some par- 


ticular type of caster, he is as likel\ 


not to pop out with the informa- 


tion that the manufacturer “folded” 


n years ago, or that the type was 


He makes a 


1 1] 1] * . —" 
wbby of collecting caster catalogs 


11 


and prides himself on being up on 
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Ferguson, jJacing, discusses a caster 
question with his San Francisco store 
assistant, Clayton Wohlander, who is 
about as caster minded as his boss 


Liquid caramel is drawn off from the 
bottoms of these candy kettles into the 
steel vat. Ferguson had it put on a 
caster carried base so that it could be 
pushed under the kettles with case. 
He ts now gloating over his work 
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“A bit of the hair off the dog that 
bit you,” or words to that effect. Fer- 
guson explains to the beauty shop 


equipment manufacturer how the 
“hairless” caster 1s so made that it 
will not get clogged with hair from 
the floor in the beauty shop 


the things that are out as well as 
those that are in. 

Before attempting to tell how 
Ferguson sells, lets run over a few 
typical sales, and then the story will 
be pretty well told anyway. One 
of his big sales was initiated about 
six years ago, in the lettuce indus- 
try. Before that time, the grower- 
packers picked the lettuce into 
boxes, which were laboriously 
loaded onto trucks, hauled to the 
packing plant, lifted off and carried 
to various parts of the floor. Being 
small, there were literally thousands 
of handlings of the boxes. 

Ferguson 
closely. 


studied the problem 
Many weeks and many 


trips were consumed in convincing 
his first customer and getting the 
first order for something better. 
You see, he not only sells casters 
but he engineers the jobs, even to 
designing and having built such car 
riers and containers as may be nec 
essary if there is not a standard one 
that will serve the purpose. 

In this case, his investigations 
produced a basket type of crate 5 by 
8 feet and of a height to hold 1800 
pounds of lettuce. These crates are 
carried on portable truck platforms 
mounted on casters. They are 
spotted in the field and when full are 
rolled onto a motor truck and 
rushed to the packing plant, rolled 
off the truck and to any part of the 
floor. This has made a remarkable 
saving in handling cost and other 
growers have taken it up. The in 


itial order ran into a matter of 


$0000, for the casters are heavy 
ones with rubber wheels. 

\ large bakery serving outlying 
towns found, through his sugges 
tion, that by putting bread racks on 


+ 


casters and transporting the racks 
by trucks and trailers to supply sta- 











MILL SUPPLIES © AUGUST, 1940 


lions, much expense could be saved, 
new territories opened and sales ma 
terially increased. By having two 
sets of caster racks, leaving one 
loaded set and picking up empties, 
it was possible to go to towns and 
compete with the local bakeries in 
places where the former method of 
shipping by express in boxes, as 
had been employed in rather large 
centers, would be prohibitive from 
the cost standpoint. 

Noticing the advertisement of a 
manufacturer of beauty parlor equip- 
ment, he investigated the place one 
day. It was a low, rambling wooden 
building, not too covered with paint. 
Back of it was a flock of old garage 
buildings. It did not look like a 
factory at all. But once inside, the 
place was found to be jammed full 
of furniture in all stages of construc 
tion and of every conceivable color 
and design. The garages were like- 
wise full as well as some other 
warehouses. The manufacturer was 
doing a thriving business over five 
states. 

“very piece called for casters and 

(Continued on page 20) 


ro 


The first thing Ferguson does ts to 
get the prospect caster minded. After 
that, he makes a survey of the plant 
and is prepared to make definite rec 
ommendations 


On one of the upper warehouse floors 
of Marwedel’s there are at least four 
such rows of bins as these devoted to 
casters—about 500 different kinds, to 
carry anywhere from 25 pounds up to 
10 000 pounds per caster 
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PAPERWORK IN SALES CONTROL 


Keep a sales control system simple. Lift part of the burden of customer analysis from salesmen's shoul- 


ders and you've taken a long step toward boosting volume, is belief of Samuel Harris Co. of Chicago 


BR 


How 


to make a sales control system ef- 


fective? Will increasing the amount 


Ol ¢ 


lor 


re 
x | 


become 


burden to the 
salesmen? Can a sales manager lift 
this burden by delegating the job 
to the office force without 


letail 


vy FRANK Jj. ¢ 
WESTERN 


Lk 


EDITOR 


ARY, 


MUCH PAPERWORK should 


] 
ater ante | ee 
ater sales volume, o1 
merely a 


causing 


a 
salesman be expected to do in wrder 


work on sales reports make 


will it 





ver 


Sam Clark, 
manager 


Harris 


sales 
of Samuel 
Co., going 
over accounts in One 





of the  salesmen’s 


At 


’ 
He 


le dgers. 


a quick 
glance 


can tell 
trend of sales volume 
fo a customer 
into 

> remed\ 
in ailing 


and 
operation 
to « (ve 


account 
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account over $15 and list those over 
$100 with exact amount 
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the salesman to lose intimate knowl- 
edge of his accounts? Sam Clark, 
sales manager, Samuel Harris Co., 
Inc., Chicago, frankly faced these 
problems a few years back and, as 
a result, put into operation a sim- 
plified sales control system. 
“Before taking this step,”’ says 
Sam, “I experimented with the two 
extreme systems. In the first, all 
men were required to go through 
their sales invoices monthly, make 
a report of total sales to all cus- 
tomers and submit a breakdown by 
leading lines. Frankly, this got to 
be a burden on the men, and more 


often than not resulted in their 
stealing selling time for report- 
making. 


“I switched tables then and in 
creased the office force in order to 
have this detail work. done for the 
men. For a while this seemed to 
be just what the doctor ordered. 





Helen Dietric keeps records up-to-date 
transferring monthly sales total from accounts receivable 
ledger to one of the salesmen’s ledgers 


Relieved of the detail work, the men 
used this extra time to good ad- 
vantage in the field. Yet, within 
a few months I noticed a tendency 
on the men’s part to lose interest in 
following up and checking on th 
monthly sales record of customers. 
\fter calling several ‘on the carpet’ 
for failure to report declining ac- 
counts, which they automatically did 
under the first system, I reasoned 
that perhaps a compromise between 
the two extremes was needed.” 
And the sales control system in 
actual practice at Samuel Harris is 
to all intents and purposes just such 


a compromise. One girl devotes the 
major part of her time to transier- 
ring monthly sales totals from the 
accounts receivable ledger to special 
customer ledgers set aside for each 
outside man. She invoices 
and credits and distributes them to 
the salesmen for their 


sorts 


reference ; 
accounts and _ lists 
them for inclusion on the mailing 


sorts out new 
list and, of course, enters them in 
The 
rest of her time, or approximately 
20 per cent, is devoted to keeping 


tax records. 


the proper salesman’s ledger. 


Salesmen are furnished with daily 
call pads, which must be turned in 
to the sales manager each morning 
with a record of calls made on the 
This 


company name, address, date of call, 


record gives 


previous day. 


over $100, stating definite amount. 
In this manner each man is kept on 
his toes as to trend of sales to his 
customers. Quick comparison of 
monthly totals with previous months 
of the current year, and with the 
same month in preceding years, 
warn him of down trends so that 
he can little more 
effort on slow accounts. Detailed 
reports must be prepared on ac 


concentrate a 


counts showing a downward trend. 
In such cases a dual call is made on 
the customer with the sales manager. 
In more drastic cases, the account 
may be transferred to another man 
in order to ascertain if a change in 
personality will effect a pickup in 
sales volume. 

“For the small amount spent on 


this system—$800 to be exact, or 














city Chicago 
Name 
Address 

Pur. Agt. 
Buy Thro 


WR.CGreen 
Remarks: 


portable saw 


Salesman Grett 


JA. Micheals Mfg.Co. 
1628 W. Washington St. 


samuel Harris & Co. 


Send out new catalog o77 
Sen 


—Teey RT DTJ ~~ 


Date “evr7e 3 1940 








Calls made each day must be turned in on slips like this to 


Here, she 18 


sales manager 


the following 


morning, Period 


checks of 


these reports indicate whether salesman ts covering customer 


adequately and discussing the complete line 


uurchasing agent, 
I 4 
lines for 


and lists leading 
Under “Re 
marks” salesman can note any spe- 


checking. 


cific information requested bv cus- 
tomer that was not given at time of 
call. Aftet 
manager, these reports are sent to 
the proper ; 


perusal by the sales 
department for action. 
Periodically, call reports are checked 
to see that salesmen are covering 
customers both as to calls per month 
and lines discussed. 

Between the first and fifteenth of 
the month, each salesman must go 
through his sales ledger and report 
accounts over $15 and list accounts 
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80 per cent of one girl’s time—it 


more than pays for itself in in- 


creased sales volume,” concluded 
Sam, “It men from 


most of the clerical work yet it re 


relieves the 


tains enough to make them con 
Also, it 
enables me to examine each man’s 
accounts quickly and determine sales 
trends without upsetting the entire 


hook-keeping department. And, for 
+] 
tl 


scious of every customer. 


ose men working on commission 
(the majority) it provides an excel- 
lent foundation on which they can 
start building volume on individual 


accounts, 
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TO SELL 


\LL WIRI 


Is prematurely 


ROPE manutacturers make 


rope. But much good rope 
replaced with new 
because the wrong kind of rope is 
being used for the specific job, or 
because the rope 1s subjected to 
bad conditions of 


service or oper 

ation, 
rhe sale of wire rope is largely 
based on service. The wire-rope 


distributor who can give the 
the kind of 


the best chance of making the 


user 
service he needs stands 
sale 
and of getting a repeat order at re 
placement time. Such service re 
quires that the salesman understand 
his customer’s problems. This in 


turn means that the customer can 
not hide from the salesman informa 
tion needed to analyze these prob 


When 


is lacking, the 


lems essential information 
salesman is taking a 
chance in making recommendations 
Sometimes the customer specifies 
the rope and will reveal no informa- 
tion of any kind regarding where 
the rope 1s to be used or the condi 
tions will have to 


under which it 


operate ‘hen, if the rope does not 
perform as expected, the customer 
may whereas a 
large part of the blame really rests 
with 


blame the rope, 


himself for not having given 


the salesman or the company who 


furnished the rope an 


‘ } 


to analyze his 


opportunity 
problem and make 
recommendations. 

\ supplier of wire rope recently 
there is one kind of 


like to fill— 


from a new 


remarked that 


order that he doesn't 


the order that co.nes 


customer for a specific h no 


! 
information regarding application or 


rope, Wit 


kind of service. What is invariably 
ae Set | | 

back of such a rope order, says this 
supplier, is dissatisfaction with 
somebody else’s rope used on the 
Salli job The fault probably lies 


in a wrong rope construction for the 
bad 


ration. But the rope supplier 


particular job, or a condition 
Or ope 
I 


is powerless to be 


I 


of help if the 
customer won't give him the 


infor 
mation needed. } 


Hence, if the rope 
supplier fills the order, it will result 
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BY F. L. SPANGLER, m. £ 


in his rope being classed as “no 
good” along with the other ropes 
that the customer has used, for it is 
doubtful that his rope will give any 
better performance than the others 
Rope salesmen should impress on 
their customers the need for receiv- 
ing full information on rope applica- 
tions and service. The salesman and 
rope manufacturer will then be in 
a good position to give constructive 
suggestions that will save the cus- 
tomer time as well as money. 
l’very rope salesman should check 
up on that he sells in 
satisfy himself that it is 
used for the purpose for 
which it was bought, and that bad 
conditions are not 


every rope 
order to 
being 
operating rob- 
bing it of much of its useful life. 
For this purpose, a list of checkup 
questions may be useful. There are 
many causes that result in reducing 
the life of wire rope. The chief ones 
are covered in the following ques- 
tons: 

1. [s the wrong kind of rope being 
used for the service? 
made in 


Ropes are 
many different construc- 
tions, in several different kinds of 
lay and preformed as well as non- 
preformed. \ll these types are de 
signed to meet the varied require- 
ments of industry. 
or type that is best for one job may 
not be 


‘he construction 


another. The 


must be 


suitable for 
type of rope chosen with 
reference to such desirable charac- 
teristics as flexibility, ability to stand 
up under abrasion, and resistance 
to fatigue, crushing and heat. 

2. Is the rope made of the wrong 
material, considering service condi- 
fions? The materials of which rope 
is made vary in strength, toughness. 


and resistance to fatigue and to 
corrosion. The material that is 


chosen will depend on the properties 
desired. Materials that rank high 
in one property are apt to rank low 
in another. The final selection may 
have to be a compromise. 
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We Rafe 


3. Are fatigue conditions such as 
to make preformed rope desirable? 
Preformed rope is highly resistant 
to fatigue. In the 16 years since 
it was originated, preformed rope 
has become widely used for ele- 
vators, draglines, hoists, cranes, 
shovels, and in applications where a 
fatigue-resisting rope is needed to 
overcome the disadvantage of small 
sheaves or drums. Preformed rope 
is more flexible than non-preformed, 
is easy to handle, and it runs 
straight and has little or no ten- 
dency to kink. 

4. Does the rope fit the sheave 
and drum grooves? If the rope is 
too large, or if the sheave groove is 
worn to a smaller diameter, the 
sides of the groove will pinch the 
rope, causing rapid wear of both the 
rope and the sheave. When the 
grooves become too small, the sheave 
or drum should be replaced or re- 
grooved. Many a wire rope has 
been sacrificed by neglecting the 
importance of groove contour. 

5. Are the sheaves and drums 
large enough? For 6x19 rope, the 
tread diameter of the sheaves and 
drums should be at least 30 times 
the nominal diameter of the rope, 
where the ri ype is in frequent oper- 
ation. Smaller drums 
will greatly reduce rope life through 
the destructive action of fatigue. 

6. Is the angle of lead too great? 
The deviation of the rope from the 
center plane of the sheave, which 
is known as the angle of lead, should 
never be than 15 deg. If 
larger, undue wear will occur be 
tween the 


sheaves or 


more 


and the 


rope groove 

flange. 
7. Are the sheaves out of align 
ment? With sheaves out of align- 


ment, the rope rubs against the 
This 
increases abrasion and fatigue, and 
reduces rope life. 

8. Are the sheave bearings in bad 
condition? Worn bearings may al- 
low the sheave to wobble or get out 
of alignment. When bearings stick, 
the rope wears unevenly against the 


flanges of the sheave groove. 

















. . . . 


an “ae 


* 


. “te “he “ea “aa 


Profuse use of wire 
sheave, producing worn spots and 
causing early 
and sheave. The sheave should ro- 
tate freely 

9. Does the rope slip on the sheave 
due to lack of traction? It the 
tia of the great fot 


the traction provided by the rope, 


ner 
sheave Is too 


rope on 


replacement of rope 


a kink is formed, the rope 


me 
Se 


rigqgang boom of whirle 


slippage will occur, causing 
of both the sheave and the 


wear 
rope 

10. Was the rope damaged in in 
stallation? It 


that 
and 


Is very impor tant 


ropes be from 


removed reels 


coils in the right manner, to 


prevent kinks from forming. Once 


Is per 
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cranes at Grand Coulee 





dam 


manently damaged. The forming of 


loops, which are pulled into kinks, 
is most easily prevented by using 


rope that does not tend to loop 


Preformed rope 
non-kinking, 


when given slack. 
is. virtually 
such a 


even in 
“cranky’’ construction as 


(Continued on page 92) 









Leon S. Peters, president, Valley 
Foundry and Machine Works, Inc., 
Fresno, Cal., is the chief salesman 
of the company. He makes a 
specialty of the winery trade, fur 
nishing the supplies peculiar to that 
field and rendering an engineering 
service in connection with the plan- 


ning of new plants and extensions. 
5 


e 
There are approximately 55 wineries 
in the central valley of California, 
centering about Sacramento on the 
north to Bakersfield on the south 
Fresno is about in the middle of the 
district. 

Mr. Peters has contributed several 
photographs which are indicative of 


the nature of 


he supplies required 
in such plants. hese views were 
taken in the plant of the Roma Wine 
Co., of 10,000,000 gallons Storage 
capacity, reported to be the largest 
winery in the world 

“My chief point of contact is the 
plant superintendent,” says Mr. 
Peters, “following on through with 
the other executives. Among the 
more important supply items which 
might be mentioned and which we 
stock for their use are hose and hose 
fittings (largely two-inch), chain 
for conveyors, sprockets (which we 
manufacture), belts and_ pulleys, 
V-belts and drives, copper tubing 
for wine lines, pipe, fittings, valves, 
bearings and take-up collars for con- 
veyors. There is also a specia 
line of equipment required, in t 
nature of pumps, crushers, process- 
filters and the like, which we 


‘To work most successfully wit 


s class of industrial plant, it is 


a é , ie 
hnecessa&ry ) ec fanuhar with 1¢ 
' , 
process as a W ole, trom the prac 
il standpo ind with the engi 
neering principle involved in plant 
rm | | 
lesign and lavout, so as to be able t 
work with the producer 1n_ bot! 
building and maintaining plants 


igned and manufacture for 





Grapes start on their way into the Roma winery on chain conveyors. They 
are so handled until the juice is extracted and then pipe, valves, fittings, pumps, 
copper tubing and a number of other suppl 


Be , 


v4 ~ ~ ihe + 
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items are required 


- 


— 





The inquiring salesman will 
see a lot of his catalogued 
itenis m this small corner 
of the Roma winery—hose, 
couplings, pumps, motors, 
valves, fittings, gauges, cast 
ers. To sell intelligently, he 
should understand the process 


and requirements 


Here is a small portion of the 
stock required to properly 
service the winery trade, in 
the warehouse of the Valley 
Foundry & Machine Works 
Inc. Sheldon E. Stone, secre- 
tary-treasurer, m the picture 
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HOW DO THEY DO IT? 


An Exchange Counter where good ideas of supply house operation may be swapped . . What's yours? 


PIPELINE EXPRESS 
































ABOVE 


Supply, Saginaw, Mich., with a hoist suspended from a 





Carloads of pipe are quickly unloaded at Reichle 


trolley running right out over the track. Then 
RIGHT—Via this intricate trolley system bundles of pipe 
may be run to any part of the yard or warehouse, directly 
from the car! 





Not much to the construction of this wire rope rack—but Brierly, Lombard packages its wire rope orders neatly 
loes the trick for Brierly, Lombard & Co., Worcester, with this device. An old leather rolling and measuring 
lass. Beams are run up to the wall at a 45 deg. angle device was salvaged for the purpose. Rope is rolled onto 
nd steel plates bent to form a half open rest for the axle the spool, then, when desired length is rolled, a pin is 
which the spool revolves. A chain hoist picks spools taken out, allowing spool to collapse and rope to be taken 

t as needed off as easily as one might pick it from a hook 
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THE ABC'S 


ny A. PP. SPOONER, 


BETHLEHEM STEEI 


TUBULAR PRODUCTS made by the 
steel] industry may be divided into 
two maim classifications, welded and 
seamless. Welded pipe, again, 1s 
made by four main processes, butt 


welding, lap-welding, hammer weld 


ing, and electric resistance welding 


1 


Butt-welded pipe ranges from 4 1n 

3 in. in diameter, lap-welded pip 
from 14 to 30 in., and hammer 
welded pipe from 20 in. to 96 In 
Seamless tubing ‘s made in sizes 


ranging from a few thousandths of 


an inch up to 28 in. in diametet 

\ll furnace welded tubular goods 
are made from a product known as 
| ] 


which is flat, hot-rolled steel 


in lengths of 154 ft. or more. Three 


types oO used, erooved 


skelp are ; 
universal, and sheared, all of whicl 
are produced in various widths and 
tubing is mac 


11 
billet 


Seamless 


gauges 


from round bars, 


ngots, 


Ss or 
which are heated and pierced longi 
tudinally. 


In the butt-welding process the 


( 


threading machine threading pipe 


METALI 


URGICAI 
. BETHLEHEM, PA. 


ENGINEER, 


heated skelp is drawn into the shape 
of a pipe and the edges are abutted 
under sufficient pressure to weld 
the edges of the circularly formed 
skelp 


is drawn 


To accomplish this the skelp 


through a cast iron or 


coppel alloy che, called the welding 


bell, which is shaped very much 
like the mouth piece of an old-type 
desk telephone. The inside circum 


1 
| 


ference at the smaller end of the bel 


is slightly less than the width of the 


skelp. As the skelp enters the large 
opening of the bell it is folded into 
and the 
welded securely 


abutted 
the 
smaller exit 


cylindrical shape, 


edges are by 


pressure exerted at the 


end. 


By making the edges of the skelp 


with a= slight bevel, they meet 


squarely when abutted, the wider 


side of the skelp forming the out 
pipe. 

The skelp is first brought to weld 
ing temperature in a suitable heating 
furnace. 


side of the 


Using a pair of specially 
ga | j 
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that has passed inspection tests 


OF STE 


designed tongs with short jaws and 
long, narrow handles the welder 
grips the pointed end of the skelp, 
slips the bell the 
handles of the tongs, which have a 
locking bend in the middle, and 
drops the into a position 
where they engage the chain of the 
draw bench. As the travelling chain 
draws the skelp out of the furnace 
the bell strikes a stop which holds 
it in a firm position until the tongs 
and the full length of skelp have 
been pulled through. The bell then 
drops out of position by its own 


welding over 


t y 
tongs 


weight, and the operation is 
repeated. 
The speed obtainable in this 


operation makes it possible to draw 
several thousand feet of pipe per 
hour. 
sizes 


For some of the larger pipe 
the skelp must be drawn 
through two bells of different size, 
one behind the other. 

\s the pipe leaves the bell it 
slightly 


is 
oversize. It 
is first passed through 
a pair of sizing rolls, 
grooved to form a per- 
round. Here the 
outside diameter is re- 


tect 


duced, and the pipe is 

slightly 

This 
pipe a smooth 
and improves the weld. 


elongated. 
operation also 


vives the exterior 
The pipe 
then passes over a cooling rack to 
a second pair of sizing rolls where 
it is further the exact 
\t this time the 


pipe has cooled to a point when most 


reduced 
diameter desired. 


to 


scale cracks off. 


1 
the 





Pipe passing through straightening rolls 

















er 
pe 
Wn 
ze, 


red. 
ilso 
rior 
pe 
to 
ere 
cact 
the 


ost 








qgrolls 


UMI 


From the sizing rolls the pipe is 
conveyed to a second cooling rack 
and the ends are cropped far enough 
hack to insure perfect welds. The 
cropped pipe is accumulated in 
crane lifts and immersed at an angle 
in a water tank, generating steam 
which removes most of the remain 
ing scale. Then the pipe passes 
through straightening rolls which 
remove kinks and bends, smooth thi 
outside and eliminate what scale 
may still be left on the outside. 

The pipe is finally subjected to 
careful inspection, including a hy 
draulic test \ll pipe successfully 
passing these tests is threaded, o1 
squared and reamed at the ends. 
Finally the pipe is given a special 
oil coating to prevent rusting, each 
length is measured, and the smaller 
sizes are bundled prior to shipping 
Lately a continuous type of mill 
has been developed for the produc 


tion of butt-welded pipe. In this 
mill the skelp is supplied in coils, 
instead of in flat lengths. These 


coils contain from about 200 to 750 
ft. of skelp, depending upon the size 
of pipe produced The skelp is first 
straightened in a roller leveller, and 
the ends are trimmed if necessary. 
It then goes to an electric flash 
welded where it is butt-welded to 
the end of the preceding coil, to 
form a continuous strip. The flash 
produced by welding is removed by 
a specially designed trimmer 
(Continued on Page 98) 


Above left Hlectric flash 
welder, in which ends 
of the coils of skelp are 
welded together fo 
make a continuous strip 


Above right Pipe passiilg 
Over hot bed, ready for 


finishing operations 


Right Pipe being given 
a hydraulic test whicl 
checks the soundness of 
the weld under a pre 
determined pressure 














Descaling rolls where scale is cracked loose from pipe and final size determined 
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SALES MEETING IN PRINT 


Subject LEATHER’ BELTING. 
How much do you know about 
it? Can you answer 18 out of 
26 questions on this page cor- 
rectly? If so, give yourself a 
passing mark. If not, you'll find 
answers on page 96. 

ntagc of the total area 

used in making belts? 
the “millwright’s rule” 


ver transmitted by a single 


suit the rule for double 
rules provide 
lat maximum velocity do 
appl 
re a tormula for the general 
ngle-belt rule within the 


ilar rule be 


ss-section, which 


belt or a 


harm 


18. What should be done if mineral 
oil gets on leather belting ? 
19. Ii a belt becomes hard and dry, 


what can be done? 
20. Should rosin be used on a belt? 


21. Why should not commercial 


castor oil be used on belts? 


22. li a belt is giving difficulties, 
what are three simple causes? 


23. Why 


frequently tor loose plies ? 


should belts be examined 


24. What is the common name of 
the piece inserted in a new belt (cut 


too short) ? 


25. When a new belt is installed, 


can it be loaded at once? 


26. What should be 


that is dirty or greasy? 


done to a belt 














You gave us such a small order the last time they thought they'd send me 
over to see if you were in the market again 
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Sam Sells Some Tinplate 


warbled his P.A. friend 
early one Monday morning, “I need 


I'll take it 


“Sam,” 
a 1 ft. square of tinplate. 
with not over four welds.” 


Sam, as usual had five odd bits of 


71 


tinplate: one 7 in. in 
(€ 


square, two 


right triangles (each 1 ft. long and 
long) and two 


It took him 


with a base 44 in. 
trapezoids as sketched. 
just 20 minutes to do the job. Can 


you do as well? 





A 











12" 1; 7 


Two Like This Two Like This One Like This 


If you’re dummy, see page 97) 


ek 


= 2 
é ie ve be P faith = 
a) m=) 




















MA 


Dizes: 15” 





@! | WE WEED BRUSHES RELAX! RELAX! OUR 


Tl ever vow 70 provuce || 2/STRIBUTOR HAS A 


1) |_| STANDARD OSBORN BRUSH 
TWAT B1G RUSH ORDER.. |B) yar wilt DO THE JOB! 


WE CAN GET THEM 
FROM HIS STOCK 














Are You Prepared For This New Business ? 


Right in your territory, defense orders are speeding \ 
up production .. . creating new business. Millions op) 
of dollars are being spent not only by motor and 4 





airplane manufacturers, but also by thousands of 


other plants manufacturing supplies and materials. 
MASTER WHEEL DISC-CENTER SECTION 


Ty poy a : , a Sizes: 15-12'-10"-8"'-6"- 4 
ee oe ee This means more brush business for Osborn Distribu- aia 
tameters 
tors who go after it. Now is the time to check up on 
new developments . . . to look for new places where 


brushes can be used. Don’t miss this opportunity ! 


~' & 
e:: 
And remember . . . faster production means faster xP 


service. Be sure your stocks of Osborn Brushes are 





adequate to give your customers the service they need. 


j MrRoveD MONITOR oa, REM SECTION 
tes: 15'-12""-10""-8-6""- 4" Sizes: 15’-12"-10"-8"-7"-6 
Diameters 41,"-4"-3" Diameters 


E Ww 4 ee Ph: 
i me Se OMY SECTIONS IRE CUP BRUSH PORT” © wwpROVED MONARCH TAMPICO SECTI 
s: 15‘'-12"-10-8"-6 Available in several Si 14"-12"-10"-8-6" Di 
eemetin types and sizes izes: - - -B"-6 iameters 


CIRCULAR ATTACHMENT BRUSHES 
Available in several types and sizes 








PAINT AND WIRE FIBRE FLOOR WINDOW BENCH OR UPRIGHT WIRE PUSH MANY OTHER 
VARNISH WHEEL WHEEL SWEEPING CLEANING COUNTER BASS SCRATCH BROOMS TYPES OF 
BRUSHES BRUSHES BRUSHES BRUSHES BRUSHES BRUSHES BROOMS BRUSHES BRUSHES 


SSR SE BR: SIE OS PF RE Fg EE ng had La ake sr a it Da SR CL Coe a a 





















TREND OF SU 





160} Aigh and 
low months & 
150} 
| 









Jan. Feb. Mar. Apr. Moy June July Aug. Sept Oct. Nov. Dec. 














] 
1 


1939 trend, the 


June dropped from 141.0 in May to 137.0. 


FOLLOWING the Sales Indicator for 


The falling 


off was net uniform, a contradiction being registered 


in the North Atlantic, Western and Pacific Coast 


states. 


lt was most pronounced in the Middle West. 
\mong 


those companies number of 


reporting the 









PPLY SALES 





ue eae aS 


es 0 i : 























| Average 
Order | 









North 


May 9.8 $16.90 | 
Atlantic June 141.2 14 $7125 | $19.20 78 
Southern May | 137.6 18 $8110 $16.10 | 105 

June | 131.2 15 $7480 | $18.75 111 











$19.90 
$18.10 117 


$8550 
$8500 


Middle 
West 


May 
June 








Western $23.90 56 


$26.60 51 


$4230 
$4240 





May 
June 


129.1 9 
129.9 8 
145.8 12 
169.0 11 


Pacific May 


* x | 
June $6160 . $23.60 | 43 





% Omitted because of insufficient data. 


orders received per month, both the size of the order 
($17.10 to $19.95) and the number of orders received 
per house per working day (88 to 91) increased. It is 


obvious that among the other reporting companies, 


(Not all 


both of these increases were counterbalanced. 


companies are able to report these figures. ) 








JF MAMI IASOND JF MAMI JASOND 


DOLLAR VALUE, AVERAGE ORDER 














JFMAMJJASOND JFMAMJJASOND 


ORDERS PER WORKING DAY 
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Get In On the New Business that Comes With Increased Industrial 
Activity! Read How Texrope Transmission Equipment Helps You 
Build Sales ... Add to Your Own Profits! 


From one end of this country 
tothe other, the wheels of in- 
dustry are turning ... at arate 
unequalled since 1929. 


Airplane factories are boom- 
ing, with millions of dollars 
inhuge back logs ... machine 
tool manufacturers have or- 
ders that will keep them busy 
for a year or more ... paper 
“mills are months behind in de- 
liveries. And, where plants 
sare busy (often running 24 
shours a day), increased re- 
F placement and modernization 
_of equipment is inevitable. 


| That means big sales of 
‘ Texrope transmission equip- 
“ment ... for modern, efficient 
»transmission is one of the most 
‘vital factors in any heavy 
Production program today. 


» You, as a supplier, will find 
Texrope the profit line to sell. 


It opens up new markets for 


Vari-Pitch Sheaves .. 


Youre of Engineering 






you... revives old markets... 
gives added impetus to cur- 
rent markets. 


There’s hardly a plant in the 
country that hasn’t practical 
and urgent use for Texrope 
Drives ... Duro-Brace and 
. Vari- 
Pitch Speed Changers. 


Fast-Selling Texrope Line! 


And remember—the Tex- 
rope line is modern and com- 
plete ... it has customer ac- 
ceptance due to widespread, 
aggressive Allis-Chalmers ad- 
vertising ... it’s first in the 
field ... it’s priced right ... 
and it’s backed by an engineer- 
ing staff always available to 
you to help solve the drive 
problems of your customers. 

Get the full story on the 
fast-selling Texrope line ... 
and cash in on present increase 


AN ATTRACTIVE COMBINATION OF 
items in the Allis-Chalmers line—a Vari-Pitch 
Speed Changer (one of ten sizes) on which is 
mounted a Lo-Maintenance Motor with Para- 
line Motor Base for constant belt tension and 
highest efficiencies. 
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A LARGE RATIO TEXROPE DRIVE 
was used to modernize this machine tool... 
to help it meet today’s demand for greate 
efficiencies. Don’t neglect this big moderniza- 
tion business . . . sell Texrope Drives (Sheaves 
and V-Belts) for all transmission needs 


in industrial activity. Call the near- 
est district office, or write Allis- 
Chalmers direct. A trained trans- 
mission engineer will be glad to give 
you the facts. Call him today! 










S) ALLIS-CHALMERS 
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KEEPING UP WITH BUSINESS 


Industrial Purchasers 
Widen Buying Activity 


General business improved defi- 
nitely during July and there was a 
tendency on the part of buyers to 
increase their forward commitments 
monthly 
report of the business survey com- 
mittee of the National Association 
of Purchasing Agents. 


slightly, according to the 


Buyers agreed that the dominant 
factor in the rise or fall of com 
mercial activity over the next few 
months will be the rate of success 
attained by the British in their de 
fensive stand. 
continue to be increased to a com 


home Inventories 
fortable position in relation to oper 
ating conditions in most factories, 
hut supplies are not being built up 
heavily except in the cases of special 
commodities. 


Heavy Electrical Equipment 
Sales Reported Sharply Up 


Che pace of heavy electrical 
equipment buying, which started up 
in May, was accelerated sharply in 
July, according to reports by manu- 
facturers. Government demands for 
equipment, particularly for genera- 
tors for the Navy, has forced utili 
ties to expedite purchases pres iously 


contemplated for next veat 


Machine Tool Builders 
Speeding Deliveries 


Machine tool builders are taking 
short cuts to speed up delivertes, 
iwccording to American Machinist 
\rmy and Navy sull favor volun- 
tary cooperation of manufacturers 


priorities to get results 


Defense Construction 
Breaks All Records 


\ total of $170,834,000 for engi 
neering construction awards on con- 
tinental United States, plus $47, 
000,000 for federal defense works in 
the U. S. possessions sets a new 
ill time high volume record of ac 
tivity for .\merican engineers and 
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contractors, according to Engineer- 
ing News-Record. The previous 
high week was in March, 1930, at 
$181,886,000. Included in the rec- 
$30,000,000 
smokeless powder plant to be built 
by the War Department supervised 
by du Pont. 


ord volume was a 


Britain Diverts Tools 
To Munitions Work Here 


Most of the U. S. machines cur- 
rently on British order will be de- 


livered to plants in this country 
holding British munitions contracts, 
according to the belief of American 
Machinist. Heretofore practically 
all machines bought by the British 
have been shipped overseas. The 
sritish have taken over all French 
machine tool contracts in the United 
States with the exception of a few 
highly specialized units unadaptable 
work. British orders 
here, including those acquired from 
the French, are said to total over 
$125,000,000. 


to Sritish 





Business activity 
Automobile production 


104.6 
34,822 


$7,380 to $7,350. 


1939 
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Thousands of Dollars 


1939 





ACTIVITY FIGURES 


(As of July 29, 1940) 


Small fluctuation occurred in the orders and volume of salesmen between 
May and June, orders slipping off from 15 to 14 and volume dipping from 
(Also see Sales Indicator, Page 34.) 


JFMAMJJASOND JFMAMJUJIASOND 





Orders per salesman per day in June—14 


ME PER SALESMAN 


FMAMJJASONDJFMAMUJJASOND 





Volume per salesman in June—$7350 


Steel activity 88.2 
Carloadings 729,897 


1940 


oa Ses | 


1940 
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IN CANNERIES, Alemite Power 
Guns at mad product spoilage, 
cut lubrication costs, permit safe 
lubrication while machines are 
in operation. 


ALEM 


IN FOUNDRIES, where heat, 
water, and sand constantly 
threaten bearings, Alemite 
Power Guns safeguard bearing 
surfaces, flushing out all grit. 


ITE 


. Vv. BS. PAT. OFF. 


INDUSTRIAL LUBRICATION 


ANOTHER STEWART-WARNER 
PRODUCT 
1886 Diversey Parkway, Chicago, III. 
Belleville, Ontario 




















YOUR SALES 


- ment 
e 
qui 


to machinery, 


“/emae 


ON HEAVY MACHINERY, where big 
bearings carry terrific loads, 
Alemite Power Lubrication 
Saves time, protects bearings, 
cuts costs many ways. 


= 
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STEWART.w 
Dept. H., 1886 
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Anyone in Industry! 
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USE IT EVERY DAY TO BOOST 


OF ALEMITE 


EQUIPMENT! 


This book can build sales for you. It 
provides ready answers for almost every 
westion your customers are 
to ask, in handy arrangement for 
and easy reference. 

It brings you the result of millions of dol- 
lars’ worth of experiment and jence— 
enables you to show your customers how 
others in their fields have answered lu- 
brication problems most economically. 
Alemite engineers are second to none 

in the efficient = ena of lubricants 


big FREE book de- 


scribes the complete line of Alemite 
Lubrication Equipment. It belongs in 
the selling kit of every mill supply sales- 
man who wants to boost 
totals this season. Mail the coupon for 
your FREE copy now. 


IN STEEL MILLS, this new electric 
Alemite Power Gun pumps di- 
rect from original drum, stands 
up under toughest punishment, 
pays for itself quickly. 
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ow ay, Chicap 
Copy of your new a “4 
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SALES TIPS 


FROM THE TRADE PRESS 


Because of space limitations, most items appearing in 
this department have been reduced to their elemental 


facts through digesting. 


is particularly great, we recommend that the article 
be sought out and read in detail in the paper where 


it originally appeared. 


Sales Meeting Analysis 


find out the most 


common 
tuses of “lost’’sales meetings, Ric] 
Borden, sales promotion 


Borden Cu ° 


i poll and found that the 


wer, the conducted 
following 
s ruin most sales meetings: 


Was just plain uninteresting 


e wav through. 


2. Floor discussion was poorly 
Hed and degenerated  imto 

nall tall 

3 Man w speakers were 

t i heat 

+. Most of the speakers were un 
ired: rambled too much 


5. Chairinan did a poor job tying 


units of the program together 
6. Ventilation of the room was 
poo 
hkoom Was uncomfortably 
mwaled 


8. Light at front of room = was 


dingy and weak. 
) Noise of street traffic inter- 
‘red 
10. Telephone rang from time to 
ll. There was no snappy. stage 


Wavement 


12. Audience took no part in the 


Ing 

13. Attempts at shownmanship 
were a Hop 

14 Recess Was needed to allow 

etching of legs 

15. Not enough change of pace. 


lo. Meeting didn’t start on time 
17. Meeting didn't 


IS. Meeting was 


end on time 
yy mors an 
nounced and poorly promoted 


oo small and too 


20. Easels and screens were set 


too low for good vision.—lrom 
HWoeekly Bulletin of Sales Executives 
( /iu/ Vex dork 
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Where the reader's interest 


Equipment Obsolescence 


\lmost one-fourth of all U. S. 
industry consists of the fabrication 
of ferrous and non-ferrous metals. 
Until VWachinist 
fifteen vears ago to make an inven- 


lmerican began 
metal-working machinery, 


wre were no figures available on 


i age of equipment. Inventories 
were taken in 1925, 1930, 1935, 
and the 1940 inventory has just 


heen completed 

Seventy metal- 
working equipment in American in- 
dustry is over ten old. In 
1930 the figure was 48 per 
During the 


per cent of all 


years 
cent. 
worst the de- 


little 


years of 
pression, 
placement of old machinery. The 
1935 without 
prosperous periods when large sums 


was spent for re- 


years 1939 were not 


were expended for 


They did not 


replacement. 
offset 


1925 to 


machinery 
1930) which 
had crossed the ten-year mark. 

U.S. 


bought from 
industry is failing to use 
the technological that 
make possible the continuation of 
the policy which built American in- 
dustry 


advances 


to a position of preeminence : 
to produce goods at low enough cost 
that they can be sold at a price en- 
1,] 


abing most people to purchase 


them the industrial 


breakdown, including average yearly 


For details of 


equipment expenditures in various 
industries see American Machinist, 
Vay 29, 1940. 


Seven P's in Selling 


PLAN 


a better, 


Careful planning insures 
fuller day's work. The 
Man with a plan is certain where 


to begin and where to end; what's 


more, Mis customers can expect reg 
7 1 
ular calls 
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PRESENTATION — First impres- 


sions are lasting. The opening few 
moments with a new prospect often 
determine 


whether or not you can 


sell him. Interest cannot be gained 
and retained unless the demonstra- 
tion is clear, to the pomt, distinct 
and earnest. 
PLAUSIBILITY Enthusiasm is 
must not 


shadow. plausibility. 


necessary, but it over- 
The salesman 
must be reasonable, he must present 
his points not so they can be under- 
stood but so they cannot 
understood. 


PRACTICABILITY 


be mis- 


Shear the frills 
from business procedure; we want 
The industrial 
how a motor will 
‘streamlining of the body 
is much less important. 
PERSUASION 


facts and figures. 
wants to know 


perform 


-Persuasion in sell- 
ing should be embodied in 
thought-out reasons. Substantiated 
facts do more toward persuading a 
prospect to buy than anything else. 

PosITIVENESS — Positiveness in- 


well- 


stills confidence, makes the customer 
feels that the salesman knows what 
he is talking about. 
Possession—The good salesman 
attempts to get materials into the 
hands of the buyer as soon as possi- 
ble to create the feeling of posses- 
sion.—IVholesaler’s Salesman, July, 
1940. 


BENCH DRILL 





On large construction jobs requiring many 
drilling operations, a bench drill set up 
in the temporary machine shop saves time 
and labor for the contractor. 








‘ant 
rial 
will 
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sell- 
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V-BELTS 
GIVE MORE POWER 
AT LESS COST 
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7 YEARS 
OF PROGRESS 


| | | ft fats) 


Perhaps it’s no concern of yours that 
Dayton invested seven years of tireless 
research by its technical laboratories to 
develop Dayton V-Belts with Daytex 
Cord in their neutral axis section. 


And you might even be bored and 
baffled by the exhaustive laboratory tests 
which prove that Daytex Cord has less 
stretch, longer life and greater strength 
than the best comparable cord not Day- 
tex processed, 

But, Mister, you can’t laugh off the 
fact that our investment pays your cus- 
tomers dividends in reduced power costs 
as proved beyond question by field appli- 
cations under all conditio in all types 
of industries—in all climates and places. 
And it’s this mass of field evidence which 
proves that Dayton V-Belts with Daytex 
Cord are cooler running because they 
stand up under constant high speed flex- 
ing to save time, money and machinery 
for your customers, 

And remember, the proof of Daytons’ 
pulling power is in your customers’ own 
plants. They ll learn how Dayton V- Belts 
give longer life while reducing adjust- 
ments to a negligible minimum. 

Built to bend with patented cog con- 
struction, Dayton V-Belts are outstand- 
ing in basic design. What's more, they 
work on short centers and save space to 
give you smooth, quiet, economical power 
under the most exacting conditions. 

Ask us for all the faets. Write for 
catalogs, data and “The Picture Story 
of Daytex Cord.” 


THE DAYTON RUBBER MFG. CO. 
DAYTON, OHIO 





he foundation of this advertisement was actually laid 27 
years ago when the American-Marietta Company pioneered 
the scientific manufacture of heavy duty paints under the 


VALDURA label. 


Since then—-VALDURA chemists have paced American 


Industry’s paint problems through a quarter-century of its 


IT TOOK 27 Gears 


lO i i ee is 2 ey 


most spectacular growth. To date they have developed over 
20,000 paint formulas for use on specific jobs. 

Krom this prodigious background of laboratory work has been 
developed the standard VALDURA line of 42 industrial paint 
products. 

And now—from this quarter-century of scientific research 
and technical experience comes a practical, nation-wide 
industrial paint advisory service to all industry. Its value to 
VALDURA distributors and their customers is unlimited. It is 
the solution to a critical problem confronting Mill Supply 


houses today . 
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ANNOUNCING 


P Sapo, 6, 


Cur MAKERS of VALDURA—first to recognize 
Mill Supply houses as logical channels for the 
distribution of industrial maintenance paints 
now offer a forceful new plan for increasing paint 
sales—the InpustriAL Paint Curnic! 

To effectively compete with direct-selling 
factory representatives—mill supplies salesmen 
must have the same quick access to technical 
paint information that factory men enjoy. The 
INpusTRIAL Paint Cuinic has been established 
to completely fill this need. 

Staffed by trained technicians, backed by 27 
vears of experience and with thousands of suc- 
cessful formulas to draw upon, this clinical 
service should establish the VALDURA dis- 
tributor in his area as the outstanding source 
of information on industrial paints—and the 
paint to do the job. 

Special clinical reports will be prepared gratis 
for VALDURA distributors on prospective 
paint jobs. A monthly news bulletin will be 
published describing new developments in paint 
formulation and the findings of the Clinic. An 
unusual 128-page Industrial Painting Handbook 
has been prepared describing proper painting 
procedure on 72 different surfaces under 42 


different conditions. 


CLINIC 


This amazing program will be forcefully pub- 


licized through full page advertisements in 
America’s leading industrial magazines, direct 
mail and descriptive literature. The resulting 
inquiries, available only to VALDURA distrib- 
utors, can be converted into sales, not only for 
paint, but for other Mill Supplies as well. 
VALDURA DISTRIBUTORS CAN NOW SELL PAINT 
WITH NEW AUTHORITY-—-NEW CONFIDENCE AND 


IN GREATER VOLUME! 


Full page ads in these magazines will create a 
demand for 


Help VALDURA distributors sell more paint 


If you are not already a VALDURA distributor 
send for complete details of the Industrial Paint 
Clinic and the material to put it into operation! 


American-Marietta Company 


Formerly American Asphalt Paint Company 


43 East Ohio Street, Chicago, Illinois 
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KETS OF THE MONTH 


Hot weather places an extra load on dairies, as well as canning and food proc- 
essing plants, all of which are heavy users of piping, valves, fittings, hose. etc. 

























Where to drive for supply sales during August and September next month. They need tool and die 
steels, press guards, belts, grinding 





MEFENSI More and more plants fol fractories, insulation, ete \lso sug- and buffing wheels, solder and solder- ry 
lof American billions for gest electrical parts and mechanical ing irons, hand and power tools. d 
th Washington explaining — transmission for drives. 
thus tar are only a drop CANE-SUGAR REFINERIES: Power sup- : 
bucket. Even so, you'll un BAKERIES: People apparently go in plies like packing, valves, fittings, pipe, . 
| edly find a half dozen such plants — peayily for sandwiches acl: alle eons retractories, mechanical transmission te 
ur locality \ircraft, machine for these plants are in their busy ‘tems go to those busy plants now : 
ul hipbuilders are obvious season Irv them on refractories. Chey also take more than their ex- A 
1 } ma ng those you least onvevot elements. mechanical trans- pected share of the usual items like 4 
esi unitions rders Ission, sheet, stainless, pyrometers, brushes, brooms and wheelbarrows. ; 
mably fot em, or are mal special rack and tote trucks, white 5 
fected a NANT Ten PETROLEUM REFINERIES: Here again, 
defense requirements are pushing the & 
I —E Macuinery & Parts: De ; normal September peak ahead. They i 
. ilso hitting Beiter PLANTS, CREAMERIES, Datr- take everything any chemical plant f 
ees ae normal annnol u Se sac is also busiest month for does. plus metal-stamping supplies { 
th for oil cups, v-belts matter ars and _creamery-product for many make their own cans and ¥ 
sia seiiaeete lial people, with n any of course also mak- containers. > 
. i oil ted Sian ng ice cream. They use retrigeration E 

ols piping, stainless or monel pipe, valves, Rupger Boots AND SHors: Thes 

ores, i culation, refractories, pack- specialized plants are approaching 

CH \L PLAN Some more of | is. and more of the white-coated hose peak operations. Be sure they're ready 
picture, plus normal ar with all the trucks, mechanical trans- ‘ 
mths. In these process Brass, Bronze & Copper PropucTs: mission items and power-plant acces- 7 
\ ind hot water play Defense work has moved the annual  sories they need. Also, if they make ; 
so feature pipe, valves, peak ot some of these plants forward, their own dies, you can sell a big bill : 
c egulators, boiler fitting but st of them reach their busiest of goods to the die shop ; 
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Mr. Dreis and Mr. 


s 


// /edf Vreis & Krump Mfg. Company 


Engineers Installed Dodge Power 
Drive on their Presses 


Huge presses manufactured by Dreis & 
Krump Mfg. Company, Chicago, serve 
many branches of industry by bending 
steel sheets and plates to various shapes 
— Necessarily these presses are rugged 
and require power drives no less sturdy 
and equally reliable Dodge Units get 
the call The above press includes a 
Dodge Diamond “D” Friction Clutch 
Flywheel Dodge “D-V” Belt Drive 
and Dodge Bearings. Walter Dreis, Presi- 
dent, discusses Dodge Drives with L. J. 
Cashman, Dodge Sales Engineer. 

Mr. Dreis: Why do you suggest Dodge 
Diamond “D” Friction Clutch Flywheel 
for our press? 

Mr. Cashman: Because it is powerful 

® We favor adequate preparedness for nation- 


al defense, and recommend enlistment in 
the U. S. Army to eligible young men. 


ashman Discuss Power for Pressing 


handles overloads—it is perfectly bal- 
anced completely enclosed — compact 
and self-locking. 
Mr. Dreis: All right — but how will 
it take starting loads? 


Mr. Cashman: Ample safety factor has 
been built into this clutch to permit start- 
ing loads 100 percent higher than normal 
rating. 


Mr. Dreis: Why use Dodge Timken 
Roller Bearing in hub of flywheel ? 

Mr. Cashman: Because you have a heavy 
shockload at high speed 
quires a heavy duty 
perfectly sealed 
Mr. Dreis: Fine 
Belt on this unit? 


which re- 
true running 
trouble-free bearing 


but why your “"D-V" 


Mr. Cashman: Because of its ‘Match 
Quality” — grooves are smooth, the 
diameters are uniform—each belt “pull: 
its share of the load Concave sic 
walls of the belt form perfect  straigl 
surface in contact with the groove, assu 
ing long life. 

Mr. Dreis: O. K. I want a dependab 
power drive — so Dodge it will be. 


Dodge they are and have been for 1 
years. Dodge Power Transmission Uni 
have enviable performance records F 
built-in production machine application 
or for power transmission — Depe 
on Dodge. 


DODGE MANUFACTURING CORPORATIO 


MISHAWAKA, INDIANA, U.S. A. 





TEN YEARS AGO IN MILL SUPPLIES 


AVIATION SCHOOLS, AIRPLANE FACTORIES, ( CLEVELAND. TO SELL THEM YOUR PRODUCT yYov' 
AIRPORTS AND REPAIR BASES DEMAND QUAL- } MUST DEMONSTRATE iT To THEM. IN THE cae 
ITY EQUIPMENT, SAID ALVIN STOCKHOUSE, ISSUE OF MILL SUPPLIES, MAJOR REED c. 
SALESMAN, THE W.M. PATTISON SUPPLY CO } LANDIS, CHICAGO ACE, PAINTED THE AVIATION 
ve MARKET FOR MILL SUPPLY HOUSES. 
- Pe ; 
Ys 


LOCAL BOY MAKES GOOD” COULD WELL 
HEADLINE THE STORY OF OLIVER H. VAN 
HORN, PRESIDENT, OLIVER H. VAN HORN CO,, 
NEW ORLEANS, WHOSE ENTIRE WORK 
- HAD BEEN DONE IN HIS OWN HOME 
— TOWN. INDEED, HIS PRESENT THRW- 
GETTING THE RIGHT CHAIN HOIST TO A CUSTOMER WHEN ING BUSINESS I§ LOCATED ONLY 
HE NEEDS IT; BEING “SET” TO SUPPLY REPAIR PARTS ABOUT A MILE FROM THE PLACE 
AND SERVICE IN A HURRY; KNOWING THE MARKET AND WHERE HE was BORN! 
HAVING WHAT IT TAKES TO SELL 


IT -- THESE, ACCORDING 
TO SALESMAN W.F. STEVENSON, WERE THE FACTORS THAT 


HELPED HIS COMPANY, J.T WING E CO. DETROIT, 
BoosT THEIR HOIST SALES 


_ i tt 
tihiestieetiediy enn nee 


Views Plows — 


WERCHADI¢ 
COMmrrrer 


af 
AT A MEETING OF THE JOINT MERCHANDIS- ibacins 


ING COMMITTEE OF THE MILL SUPPLY BUS- 

INESS WITH REPRESENTATIVES OF THE THREE 
ASSOCIATIONS, APPROVAL WAS GIVEN TO PRo- \ 
CEED WITH SECURING SUBSCRIPTIONS. ENTHU-* 


SIASM FOR THE PLAN WAS SPREADING 
LIKE WILDFIRE 











THE LEWIS F TRACY CO, BOSTON, PLANNED 
TO BE IN ITS NEW LOCATION AT 419 
ATLANTIC AVE. BY SEPTEMBER 185T 


A R. LINDSAY, SALES ENGINEER, THE STRONG, 
“OPENA | CARLISLE & HAMMOND (CO, CLEVELAND TOLD 
BUSINESS! HOW THE IDEA OF USING \V-BELTS FOR 
THE MILWAUKEE BRUSH MFG. CO., — §PECIAL PRIVE PROBLEMS COULD BEST BE 
WAS AGAIN INSTALLED IN ITS FORMER [; PUT OVER BY ACTUALLY SHOWING PROSPECTS 
QUARTERS WHICH HAD BEEN DAMAGED SECTIONED SAMPLES OF THE DRIVE ITSELF. 
BY FIRE SEVERAL MONTHS EARLIER. 


—— tt tt tte ee 





OLSON 


For “2 


Warn a definite, interesting mes- 
sage to deliver, you get a hearing 
that is likely to bring in new sales. 

For September, Nicholson’s ag- 
gressive sales-promotion policy 
gives you FOUNDRY FILEs. With 
Industry keying itself up for faster 
production, Nicholson or Black 
Diamond Foundry Files afford a 
helpful-service opportunity that’s 
“right down the alley.” 

Here is a special-purpose file 
that’s built for hard usage and 
fast stock removal. It’s tough! 
It has extra-strong, rugged teeth; 
heavier set edges. Made to resist 


shelling off or breaking out... 
unbeatable for snagging castings, 
removing fins and sprues, roughing 
down, filing narrow edges and sharp 
corners of dies. 

No far-seeing production man- 
ager would think of using an all- 
around file on castings after noting 
this file’s features and seeing it per- 
form. Tell him. Demonstrate it. ... 
And you’ll sell him! 


Special Technical Bulletin and wide- 
spread advertising have been prepared 
to help your drive on Nicholson or Black 
Diamond quality Foundry Files. 


NICHOLSON FILE CO., Providence, R.1., U.S.A. 


(Also Canadian Plant, Port Hope, Ont.) 


NICHOLSON F 


FOR EVERY PURPOSE 
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Chicago Ass'n Reelects Officers 





\t the 














annual June meeting of the 

Chicago Mill Supply Association ail 
tice were unanimously reelected to 
erve another year The members 
t June 19 at the Hotel Bis 
narck for dinner \fter dinner a 
LIS 11 meeting Wis held I }] wed 
r\ e election of officers Members 
vho were reelected to guide the as 
) i n thi ugh inother vear are: 
O. Ihe (QO. Iber Co.), chairman: 
S. Hl. Clark (Samuel Harris & Co.), 
ce-chairman: FE. K. Welles (Charles 
H. Besly & Co.), Harry Pulver (Pul 
ver Machinists Supply Co.), and C. 
\\ | ey Industrial 


( Mid-States 


<2 


3 
-) 
2 





Shop men gather round, keenly interested, 
as H. W. Scholl (Skilsaw) demonstrates an 
angle grinder on raised welds at the recent 
Congdon & Carpenter (Providence) show, 
which was part of that firm's 150th anniver- 
sary celebration 





Group of southerners who came all the way to Worcester, Mass., 


to study the construction of Graton & Knight products. Left to 
right, T. G. Eubanks (Fulton Supply, Atlanta); Hugh Black (Green- 
ville, S$. C.); A. B. Williams (Textile Mill Supply Co., Charlotte 
N. C.) and D. A. Ahistrand (G & K southern district manager) 


46 


















































On the terrace at Manufacturers’ Golf Club, Philadelphia, as more than 300 turned out for 
golf, softball and entertainment at the annual outing of the Keystoners 





a 0) ie 


Executives and salesmen of Manning, Maxwell & Moore, Jersey City, and their 
played golf June 25 at The Knoll and afterward lined up for the cameraman 





MILL SUPPLIES © AUGUST, 1940 


a 


er 


|e 
le - = 


<— 


2 oo 
- = 
~~ : 


evs rr 
a 4 


-s 


a | 

2 ." 7 ar | 
ie me W iy es: 
% 8 


a 





guests, 


Ancther group of southern distributors who inspected the Graton 
& Knight plant at Worcester, Mass.: left to right, T. C. Bass, R. G. 
Spratt, Jr., J. S. Clemmer (all of Textile Mill Supply Co.), Mr. 
Morris (G & K sales promotion manager) and F. A. Hipp (Textile 
Mill Supply Co.) 














DON'T FORGET TO 


‘LINE UP 
with HEWITT’ 
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“Saved 75% of Trap 
Maintenance Costs 


with YARWAY” 


c_| 










































Mr. H. Hounslea of Hounslea 
& Little, Bridgeport, Conn., 
says: 


“Many of my customers are 
standardizing on Yarway 
Traps. One firm that has 300 
or more Yarways has advised 
us that they have saved 75% 
of their trap maintenance 
costs since using theYarway.”’ 


Write for details 























2 _2<-é tée tMm,. 


Exhibitors’ booths will be eight feet wide by six feet deep. Walls will be finished in 


Thos. Cook Sponsors 
National Exhibit Train 


A travelling industrial exhibit, 
scheduled to visit 33 cities some time 
this fall, is being sponsored among 
members of the American Supply and 
Machinery Manufacturers’ Associa- 
tion by Cook and Son. 

The general plan calls for the in- 
stallation of exhibits in specially- 
arranged { 


| hos. 


baggage cars, eight or less 
to acar. Each booth, to be separated 
from adjoining booths by posts and 
rope, will be eight feet wide by Six 
feet deep. The aisle for visitors will 
be slightly more than three feet in 
width (see chart). 


aluminum, floors in red. The aisle is three feet wide 


Che train, it a sufficient number of 
manufacturers are interested, will 
visit thirty-three cities (see map). 
Arrangements can be made to have a 
representative make the entire trip 
with the train. Morning exhibits can 
be wired in at each stop. 

The cars, as shown in the sketch, 
will be finished in aluminum and red. 


A runner will be furnished for the 
aisle. 

H. H. Allen, Cook representative, 
is now visiting manufacturers who 


are members of the Association, for 
the purpose of securing reservations. 
A subsequent) announcement — will 
carry dates and more complete facts 
about the contemplated exhibit train 





YARNALL-WARING COMPANY 
MERMAID PLACE, PHILADELPHIA 
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\, Seattle 


Route of the 
EXHIBITION TRAIN 
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Medart Purchases Reeves 
Wood Pulley Business 


The Medart Company has purchased 
the entire wood pulley stock of the 
Reeves Pulley Company and also all 
good-will pertaining thereto. The 
Reeves Pulley Company has discon- 
tinued the manuiacturing and market- 
ing of wood split pulleys as of July 1, 
1940. The Medart Company will con- 
tinue to serve all of the wood pulley 
dealers and customers of the Reeves 
Pulley Company as well as Medart 
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dealers and customers with our im- 
proved facilities and increased stock oi 
wood split pulleys. 

The Medart Company will continue 
to maintain a complete master stock 
of Medart wood split pulleys in St. 
Louis. Il 


This will be available to al 
Medart dealers and customers and all 
former Reeves dealers and customers 
In addition, Medart dealers and former 
Reeves dealers will maintain stocks of 
Medart wood split pulleys at Chicago, 
Cincinnati, Memphis, New Orleans 
and other main distributing points. 
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Nut is tightened by setting up pressure 






The KANTLINK Helical Spring Washer 
compensates for the initial causes of 








‘The KANTLINK Helical Spring Washer 
maintains adequate thread pressure over 
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... it is not difficult to “see” the difference between maintained 
pressure on the threads and a mere temporary biting hold 


Practical experience has proved to de- 
signers, assemblers and users of bolted 
equipment that thread pressure... nothing 
else... keeps a nut tight! Any device that 
“bites in” to prevent backward turning of 
the nut reduces pressure on the threads in- 
stead of maintaining it! ... A KANTLINK 
Helical Spring Washer is the device of 
proven effectiveness that maintains pres- 


sure on the threads over a sufficient range. 














Many Exclusive Sales Geatwres 
make hese WIRE ROPE CONNECTORS 


EASY to SELL 


Here’s a highly profitable 
line — patented — and its 
principal feature is that 
the Connectors actually 
prolong wire rope life. 















The simple, efficient design has 
been approved, under competitive 
tests, and in both mechanical and 
electrical service, these connectors 
have proved maximum holding 
power and efficiency. 


Features are; LOW LABOR 
COST — installation time, 5 times 
faster than with other methods; 
GREATER SAFETY no danger 
from molten metal; VIBRATION 
DAMPING — the ‘‘feathered-off"’ 
compression-grip prevents crystal- 
lization and fraying at point of 
connection and prolongs rope life; 

EXCLUSIVE INSPECTION 
HOLE reveals perfection of at- 
tachment. 


The Electroline-Fiege line of Con- 
nectors is going places fast 
because in the long run, it’s more 





Available in Drop Forged 


economical and it meets all cus- SAE-1040 Steel, Rope sizes 
tomer requirements with more |,” and larger, in black, hot- 
satisfactory results. | galvanized or cadmium- 

| plated; also, in Rope sizes!” | 
Send for Bulletin F-2 and ask | and smaller, in bronze, stain- | 
for the facts on a profitable less steel and monel metal. | 





Distributor Franchise. ara Beis 
















For more than 5 years 
Electroline-Fiege Con- 
nectors have given 
unfailing service on 
these vibrating screens 
(eight on each unit). 


The Electroline-Fiege Inspection Hole en- 
ables the workman to see the perfection 
of the joint 

Note how the cable is locked by assem- 
bly of sleeve, plug and socket. 





4121 SOUTH LA SALLE STREET CHICAGO, ILLINOIS 
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DISTINGUISHED 





‘SERVICE 


ine 


Despite a warning from the doctor 
to remain quietly in bed, E. O. Lind 
of Northern Machinery & Supply Co., 
Minneapolis, threw caution to the 
winds when a customer was in trouble 
and needed service. He crawled out 


E. O. LIND 


ft bed to make a special trip that saved 
i customer considerable time and 
money. For this devotion to duty, 
MILL Supp.iegs gives this month’s Dis- 
tinguished Service Award plus ten 
dollars to Ed Lind. 

This is how Ed tells the story. 

“Guess I'd better stay in bed today 
and try to lick this feverish .sore 
throat,” said Ed to Mrs. Lind one 


Sunday last spring. “Doc gave me a 
strong gargle along with a = sharp 


warning that if I expected to be on 
my feet Monday I'd better be careful.” 
‘All was well as Ed swabbed his 
throat and dozed off peacefully until 
ibout 11 a.m. when the phone began 
ringing insistently. 

“Ed, that superintendent out at the 
plant where you were Friday is all 
fussed about something. Will you sec 


what he wants 2” called out Mrs. Lind 
a \ll right,’ grumbled Ed as he 
rolled out of bed all bundled up. 


“Hello, Mike, what’s on your 
mind?” hoarsely whispered Ed_ into 
the phone. “Oh, vou tore down that 
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No. 2 machine in the rear plant and 
found a broken gear when you started 
reassembling. What size gear cutter 
lo you need? Yes, we have one in 
stock, When do you need it? Right 
iway. All right. Give me an hour 
ind I'll meet you at the front gate 
promptly at twelve o'clock. That’s all 
right, Mike, I appreciate your confi- 
lence in calling on me.” 

“But Ed, you can’t go out now. Re- 
member what the doctor said,” pro 
tested Mrs. Lind. 

“I’m sorry, Honey, but it’s not my- 
self I’m thinking of now. If Mike 
doesn’t get that machine reassembled 
today, it will mean a big loss to the 
company not to mention all the time 
those chaps on the assembly line will 
have to sacrifice.” 

With that Ed bundled up, hustled off 
to town, picked up the gear cutter and 
rushed out to the plant to make the 





delivery right on the dot of twelve. ( ) 

Whether it was an extra strong dose (j | 
of gargle or the inward feeling of hav ! | { | 
ing done a good deed, Ed doesn’t know | ty ,) } 
but when Monday morning rolled ‘ ‘ ) 
around he was fit as a fiddle and rar- / { ) 4 
ing to go. ty ry 
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Josephson Joins Greene, Tweed . 
7 

Walter Josephson, Jr., who is the 
son of the late Walter S. Josephson, 


discoverer of Dry-Ice and the founder NEW EXCLUSIVE PROCESS IN- 


of that industry, and who formerly 


was chief engineer and works manager CREASES RUST RESISTANCE — 
of International Carbo-Ice, Ltd., and 
er vg tt C on MINIMIZES FRICTIONAL WEAR 


Canada, and 


London, England, has become asso- ON ALL YALE CHAIN 


iated, in the capacity of sales engi- 
neer, with Greene, Tweed & Co., New 
r . "Seer fae . 2 
\ rk City, manufacturer of Pal TO YALE DISTRIBUTORS AND 
metto” and other self-lubricating pack 


ings and mill supplies SALESMEN: 
This is No. 4 in a series of Yale Chain Hoist 
fact stories appearing in a large group of 
leading trade publications to help you sell. 
Follow this series. Each ad is full of testified 
sales arguments. 


The world’s best chain is now better! A new 
secret plating process developed by Yale makes 


it so. 


Corresponding in a general way to the cad- 
mium plating common to the automobile industry, 
the secret of this process lies in the final dehydro- 
genation. Yale has perfected a means of per- 
forming this final step in a way which maintains 
the physical and chemical properties of the steel. 


Chain treated with this process—and only such 
chain—has an impervious finish so satin smooth 
that frictional wear is reduced to a new minimum. 
This means less operating effort. As for rust— 
Yale’s new coating makes it practically impossible! 


Ask your distributor to show you secret processed 
Yale Chain. It’s the latest hoist advance! 
Herman Hobelmann has been advanced 
from New York State district representative 
to district manager for New England by the 


Walker-Turner Co. Ed. note: The picture THE YALE & TOWNE MFG. Co. 


was not posed by a Mil/ Supplies man 
PHILADELPHIA DIVISION, PHILADELPHIA, PA., U.S. A. a, A a ses 


IN CANADA: ST. CATHARINES, ONT. 














‘Shere’s move to 
POWELL QUALITY | 


P| oe ee oe 


| 


POWELL 
VALVES 


THE WM. POWELL COMPANY 


CINCINNATI, OHIO 
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BUT OVER A POWELL ENGINEER'S SHOULDER 
...he gets extra assurance 
of increased valve efficiency 
and prolonged service life 








@ Nowhere are the hidden qualities of 
Powell valves more readily apparent than 
in our engineering department. Here the 
“specifications” for Powell performance 
are constantly being “rewritten” to include 
changes in design and construction which 
have demonstrated their ability to in- 
crease the operating efficiency of the 
valve and prolong its life. 


The eye, for instance, may not recognize 
the refinement of internal design which 
distinguishes Powell valves and assures 
a freer flow of the medium being handled. 
But this important feature guards against 
needless pressure drop in the line, thereby 
saving the buyer many times the cost of 
the valve in power, or other energy, which 
might otherwise be wasted. 


Yes, there’s a lot more to Powell quality 
than meets the eye! That's why we are 
sponsoring this new advertising theme in 
leading trade magazines . .. so as to 
take your customers and prospects “be- 
hind the scenes” and focus their attention 
on the hidden qualities of Powell products 
that assure improved performance even 
under abnormal service conditions. 





YOU NEED MORE THAN A PHOTOGRAPH OF THE FINISHED PRODUCT 
TO SEE ALL THE QUALITIES THAT MAKE POWELL VALVES EASIER TO 
SELL ... MORE PROFITABLE TO REPRESENT 
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LOOK INTO 
THIS ROPE 


Look beyond fibre, strand and lay. Look at its sales 
possibilities. AMCO Rope is different. It is Water- 
Proofed, Rot-Proofed and Stronger after years of ser- 
vice than any rope you have ever carried. The secret is 
the special non-evaporating AMCO cordage solution 
that permanently seals in the natural moisture of the 
fibre and keeps out mildew laden dampness. It’s only 
natural for users to appreciate the increased service that 
this rope gives and patronize the establishment that 
regularly carries AMCO Rope. 


Every single dealer who has taken on the AMCO Rope 
line has happily experienced a substantial sales increase. 


AMERICAN MANUFACTURING COMPANY 
NOBLE AND WEST STREETS, BROOKLYN, N. Y. 


Western Factory: 
ST. LOUIS CORDAGE MILLS, ST. LOUIS, MO. 





i 


> 3 
ALL-WEATHER ROPE 
AMERICAN “"‘SUPERIOR'' MANILA ROPE 
TWINE © OAKUM e¢ PACKING 


AMERICAN MANUFACTURING COMPANY 
Noble & West Streets, Brooklyn, N. Y 





Please send me free sample of AMCO Rope 
and instructions how fo prove it's different. 





Name 
Firm 
Address 


City State 
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Harry Barrett (left), president and J. G. 
Christie, secretary-treasurer of Barrett- 
Christie Co., Chicago, are both proud of 
the inscribed gold medals each received 
at a sales meeting held June 17-20 at the 
Armstrong Machine Works, Three Rivers, 
Michigan. Clifford White, also of Barrett- 
Christie, was another gold-medal recipient. 
These awards were made in recognition of 
the outstanding job Barrett-Christie has 
done on the Armstrong line during the past 
twenty-five years, Jim Christie has removed 
the medal from his watch chain is happily 
showing Harry Barrett the inscription on 


the back 


Lawrence Elected By 
Alexander Milburn Co. 


W. Leslie Lawrence was recently 
elected secretary of the Alexander 
Milburn Co. 

Mr. Lawrence has filled various 
positions with the company, first as 
Baltimore representative, then on na- 
tional sales. A short time ago he be- 
came one of the company’s directors. 
He is well acquainted in both the oxy- 
acetylene and paint spray fields. 

Mr. Lawrence succeeds Harvey H. 


Johnson, who passed away on June 2 
after serving the company for 25 
years. 





C. "Chris" Wilson, Jr., has rejoined Yarnall- 
Waring after a year's absence. He will 
work in the Cleveland and Pittsburgh terri- 
tories where his steel production experience 
should stand him in good stead 


UMI 
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ere’s Proof 
@ What's behind the enthusiasm so many Mill 
a Supply Distributors and their salesmen are showing for 
the Lyon line af shop equipment? The Order History 
Card, covering the first four months’ sales record of 


one distributor, highlights several important reasons. 


Note the number of different items sold...and the 
to TTS | wide variety of industries served. 

The volume of profitable Shop Equipment Sales added 
44 ¢ : to this distributor's former business by taking on the 
Barrett- : Lyon Line is being duplicated in all industrial centers. 
roud of : Lyon makes sure the line will “click” for you by backing 
received it with a 5-Star Program, which includes: (1) A complete 
) at the line . . . known throughout industry for superior design 
Rivers, r and dependable quality; (2) Consistent magazine ad- 

Barrett- oe ° . one ° 
scipient. vertising featuring the availability of Lyon industry- 
tne of proved products through mill supply distributors; (3) 
tie has Effective point-of-sale promotion to precede or follow- 
the past aes ae Pe ae Shas up calls by your salesmen; (4) Complete Jobber Catalog 
removed PO re eee ee , BS ae service; (5) The cooperation of experienced factory 
happily salesmen to make your volume big and your work easy. 
Mion on Write for full details. LYON METAL PRODUCTS, INCOR- 

| PORATED, 5308 River Street, Aurora, Illinois. 





STEEL WORK BENCHES 
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SHELF AND 
SHOP BOXES 


STOCK CARTS 


STEEL BENCH 
LEGS 


TOOL ROOM 
EQUIPMENT 
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“Here’s the Jack for Your Job 
—the Duff-Norton No. 5017!” 








Ford Sears, son of Clifford Sears, manager 
of R. C. Neal Company's Rochester office, 
has joined the Neal sales force in the 
Rochester district. He is shown here with 
his dad 





Morrissey Joins Ferry Cap 


H. D. North,, president, Ferry Cap 
& Set Screw Co., Cleveland, has an- 
nounced the appointment, effective 
July 10, of J. L. Morrissey to the post 
of vice-president in charge of indus- 
trial sales. 

Mr. Morrissey was formerly with 
the National Acme Co., Cleveland, 
where he was sales manager of the 
screw products division. With a back- 
ground of over thirty years of ex- 
perience and a wide acquaintanceship 
in the field, he comes to the Ferry 
organization well-fitted to handle his 
new position, 





The RIGHT Jack 
is easier to sell! 


A FEW OF THE MORE THAN 300 DUFF-NORTON TYPES AND SIZES 














Ideal for low loads in 
cramped quarters, as 
weil as normal loads, 
this Automatic Lower- 
ing Jack finds many 
applications. Sizes, 10 
to 20 tons. —+ 


This versatile “Jack 
of All Trades" com- 
bines' straight lifting, 
chain lifting, hook lift- 
ing and foot lifting. 
— 


Here's one of the handiest jacks of the 
Duff-Norton line. Compact, easy to carry, 
fast action, low height jacks are ideal for 
heavy, low set loads. Sizes 10 to 50 tons, 
2% to 4% inch raise. 


Here are two sound reasons why Duff-Nortons are the right jacks for 
you to sell! 

(1) from the more than 300 Duff-Norton styles and sizes your salesmen 
are sure to have the right one for every application. 

(2) to your customers, the name, Duff-Norton, means jacks of the 
highest quality, and that makes selling easier for you. 

If you are interested in establishing a profitable business in jacks, we 
shall be glad to have our representative call and discuss it with you. 





If you haven’t any of these handy Duff-Norton Jack Catalogs, 
send for a supply today. Ask for Catalog No. 113 





THE DUFF-NORTON MANUFACTURING COMPANY 


PITTSBURGH, PA. ; 
CANADIAN PLANT COATICOOK, QUEBEC George F. Carolan, president, Sheldon Ma- 
| chine Co., Inc., Chicago, lathe manufac- 


“THE HOUSE THAT JA CKS BUILT’ | turer, takes time out from a busy day for a 


picture 
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HUNDREDS OF HORSEPOWER 


In size...the ratio between the two 
Thermoid Transmission Belts illustrated 
here is thirty-six to one. In purpose .. 

the difference is nearly incredible. The 
tiny 1’’ belt used on the steam engine 


belts for every degree of speed and load. 
Each is a complete result of Thermoid’s 
policy of productengineering based upon 
practical knowledge . . . the use of 
quality raw materials and the most 


governor has as its greatest feature, 
perhaps, the extreme flexibility which 
contributes so greatly to its long life. 


The big 36” belt built to tackle such 
Gargantuan jobs as driving huge rock 


advanced engineering methods. 


You'll find the Thermoid representative 
in your area well qualified to serve 
you in the solution of any en in- 


: In a & 


war savin yy 
v 


crushers day in and day out must have 
the same characteristic of flexibility, 
plus the strength to withstand unbeliev- 
able shock and strain. 


volving Industrial Belting, 
Hose, Packings or Brake 
Linings. Specify Thermoid 
for your next job and let it 
demonstrate the savings it 
makes possible. 


Between these two extremes, of course, 
Thermoid manufactures transmission 


THERMOID RUBBER, DIVISION OF THERMOID COMPANY, TRENTON, N.J. 


hermol 


HOSE PACKINGS 


Standard types of belting 
by Thermoid: 
Transmission Belting 
Conveyor Belting 

Multiple V Belts 

Grader Belting 

Belting 

Bucket Elevator Belting 


BELTING ° 


Standard types of hose 
made made by Thermoid: 
Air Hose 

Water Hose 

Steam Hose 

Tank Truck Hose 
Gasoline Hose 
Suction Hose 


BRAKE LININGS 


Canners' 
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POWER TO YOUR CUSTOMERS 





When You Sell Them Belmont 


This month we're pointing out to pack- 
ing buyers throughout the country that 
Belmont Packings help prevent power 
leaks. And we're giving them factual 
selling details. 


You can do the same. Take Belmont 
319. for example. Explain to each cus- 
tomer how only the finest quality rubber 
friction duck is used. Then tell them 
about the original Belmont hollow cen- 
ter which provides a point of least re- 
sistance for contraction and expansion. 
And as your clincher, you can point out 
that this hollow center also serves to 
keep friction at a minimum, since the 
packing tends to “breath” towards the 
“hole,” as varying pressures are ex- 
erted in the stuffing box. 


These are the kind of real, down-to 
earth selling facts that stand back of 
every piece of Belmont Packing. Use 
them—and you're bound to do a job. 

P. S. The new Belmont Catalogue is loaded 
with this type of factual sales ammu- 
nition. Refer to it before every pack- 
ing call. 





THERE’S A BELMONT 


PACKING FOR EVERY 











SUGGESTED PACKINGS 
FOR WATER SERVICE 


BELMONT 319 
Hollow Center Packing 


Made of finest quality closely 
woven rubber frictioned 
duck, wrapped on itself and 
moulded to size. Supplied 
in packing space sizes 
%” and over; lubri- 
cated and graphited 
unless otherwise 
specified. 























BELMONT 3 


Special Hydraulic 
Packing 


Made of Long Line best 
quality Flax stitched 
with strong linen thread 
into a moulded rubber 
and duck channel. The 
double combination of casing and flax 
makes two packings in one against the 
wearing surface. Supplied lubricated and 
graphited unless: otherwise ordered, in all 
packing space sizes from %” upward. 















ee  'e Oi om » 


BELMONT 


a a 


THE BELMONT Bg only & RUBBER COMPANY 
BUTLER AND SEPVIVA STREETS e PHILADELPHIA, PA. 
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Lewis Supply Man Spends 
Week at Plant in Chicago 


On Sunday, June 24, Sam Vins 
salesman for the Lewis Supply C a 
Memphis, Tenn., boarded a Chicago 
bound streamliner. He was looking 
forward eagerly to a full week of 
intensive training at the Paasche Air- 
brush Co, plant in that city. 

Doffing his 


morning 


coat 
Sam set to 


Monday 
vigor to 


early 
with 


Sam Vinson of Lewis Supply studying a 
testing device at the Paasche plant as part 
of his week of training at the factory 





Three Paasche Airbrush Co. sales executives 
take Sam Vinson of Lewis Supply Co. out 


to lunch. W. A. Sharman is pinning an 
American flag button on Sam while H. G. 
Pond (left) and H. S. Willson look on 


learn in detail the actual manufactur- 
ing processes involved in putting to 
gether the various types of equipment 
at the Paasche plant. He spent the 
next four days in the plant asking 
questions, taking part in the testing 
of equipment and studying the many 
applications of it in industry. 

3y the fifth day Sam felt he was 
well on the way towards becoming 
an expert on the manufacture of air- 


brush equipment. So the finishing 
touch was added to his training pro- 
gram when he was sent out in the 
field with one of the manufacturer’s 
men to supervise the actual installa- 











Vinson, 
Co. of ; 
“hicago Every factory, 
looking ~ 
eek ot 





every auto repair shop, & 






he Air- (Be) 


Monday 
igor 


ce 


: \& , 
needs screw plates. Maintenance men, os \ mechanies and farmers buy 
~< . 
\ y) 


thousands every year. G.T.D. Greenfield manufactures 







three 





“Little Giant,” the 
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iting to- | GREENFIELD TAP & DIE CORPORATION GREENFIELD, MASS. 


juipment 





gents j Detroit Plant: 2102 West Fort St. 
> testing & Warehouses in New York, Chicago, Los Angeles and San Francisco 
he many § In Canada: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 
he was 
yecoming 
e of air- 
finishing 
ling pro- 
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facturer’s 
installa- & TAPS . DIES - GAGES . TWIST DRILLS . REAMERS . SCREW PLATES . PIPE TOOLS 
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(“You can Oe 


bank on 


FAIRBANKS’ 


—_ 





























What is it that makes 
you go back again and 
again to buy the same 
make of goods? 


The way we figure 
it out, it ?s a combina- 
tion of a number of 
things. It goes with- 
out saying that you 
must get quality goods 
that give satisfaction 
and are worth the 
price charged. 


But we think it goes 
further than that. 
There must be a cer- 
tain feeling of con- 
fidence that manufac- 
turers of the goods are 
moved by a sincere 
desire to look after 
your interests. You 
want to feel that they 


Valves You Can 
Count On for 
Repeat Business 





Fig. U-Ol 


150 Ibs. Steam Pressure 


have standards and ideals which they live up to on 


principle. 


Just as you sometimes see shining out through 
a man’s eyes, sincerity, honesty and a natural love 
for the square deal, so you will sometimes see these 
same old-fashioned qualities standing out through 
the products and actions of a business concern. 


And that is why Fairbanks Valve users come back 


and back for more valves. 


It's a nice feeling, isn’t it, to sell goods that you 
know will stay sold . . . goods you are sure will give 


no trouble after the sale? 


If that’s the kind of valves you'd like to handle, 
let us tell you about the assistance we give distribu- 


tors in selling Fairbanks Valves. 


THE FAIRBANKS COMPANY 
Valves, Dart Unions, Hand Trucks and Wheelbarrows 
19 East 4th St., New York, N. Y. 


Boston, Pittsburgh—Distributors in Principal Cities 


Factories: Binghamton, N. Y¥., Rome, Ga. 


Fairbanks 


Standard 
gpoed alah) Valve § 
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tion and servicing of equipment in 
use. 

Tired but still enthusiastic Sam 
boarded a homeward bound train on 
the following Saturday certain that he 
had tucked under his belt enough in- 
formation to aid the other Lewis 
Supply Co. salesmen to do a bang-up 
job in their territories. 


Hill Clutch Buys 
Acme Machinery 


Companies founded by prominent 
Cleveland industrialists and active in 
the heavy manufacturing business tor 
nearly 60 years have been merged with 
the purchase by the Hill Clutch Ma- 
chine & Foundry Co. of the assets of 
The Acme Machinery Co. The new 
corporation will be The Hill Acme 
Company. Combined annual business 
of these companies exceeds $2,000,000 
and working capital will exceed $1,- 
000,000, it is said. 

The Acme Machinery Co., founded 
in 1882 by the late Frederick W. 
Bruch, is operated by Karl F. Bruch, 
president, and Edward P. Bruch, sec- 
retary-treasurer, sons of the founder. 
The Acme organization will continue 
to operate as a division of The Hill 
Acme Co., as will the Cleveland Knife 
& Forge Co. and the Canton Foundry 
& Machine Co., acquired by “Hill 
Clutch” within the past nine years. 

The Hill Clutch Machine & Foun- 
dry Co. was organized in 1886 by 
Harry Hill and the late Jacob B. 
Perkins, whose son, Ralph, is now 
president of the board. 

The officers of The Hill Acme Co 
are Ralph Perkins, chairman of the 
board; A. C. McDaniel, president: 
L. L. Hercik, vice-president and gen- 
eral manager; Karl F. Fruch, vice- 
president; M. G. Firestone, treasurer; 
and John R. Short, secretary. 





"Steb" Stebbins, chairman and Bob Kelley, 
vice-president, snapped at Manning, Max- 
well and Moore's annual golf party and 
outing held in June. Under Steb's manage- 
ment, the outing was thoroughly enjoyed 
by Manning salesmen and manufacturers’ 
representatives who work with them, P.S. 
Everybody got a prize 
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‘_ Patton does it in Texas... and 43 
other full-time SKILSAW Representatives are 
giving the same kind of constant constructive 
cooperation to SKILSAW Distributors in every part 
of the country! That’s why SKILSAW TOOLS are 
making new sales records, year after year—that’s 


why more and more distributors are changing to progress in tool manufacture. Our branches and 

the SKILSAW line! service stations are spotted where they do YoU 
The Mill Supply Distributor is the foundation most good. And our advertising is planned to 

of our business. Our men are trained to give YOUR reach YOUR prospects and to bring them, as 

men every needed field assistance. Our facilities customers to YOU! 

are geared to YOUR requirements for quality and SKILSAW, INC. 


5033 Elston Avenue, Chicago 
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OILER FEED 
SYSTEMS 


Backed by over twenty years 
experience in producing high-effi- 
ciency condensate return equip- 
ment, Westco Automatic Boiler 
Feed Systems give you Extra ad- 
vantages that cut fuel costs... 
save labor .. . increase plant effi- 
ciency. Check the following fea- 


tures and you'll know why Westco 
leads the field. 


FEATURES 


1. Automatically re- 
turns condensate 
to boiler. 


2. Make-up water 
automati- 
cally added as 


needed. 


3. Maintain uniform 
water level in 
boiler. 


4. Always on duty 
.. . keeps return 
lines open. 


5. Back pressure on 
return lines elimi- 
nated. 


6. Inexpensive to 
operate, easy to 
install, 





Use the coupon today. Systems 
available for boilers to 750 
HP 


MICRO-WESTCO, INC. 


27008 State Street, Bettendorf, lowa 
Name 

Address 

City 


State 


MICRO-WESTCO, INC: 





Some of the distributors who attended the Yale and Towne sales training school, pictured 
at Philadelphia with factory men. Front row: H. E. Schofield, Peter A. Shaw (Bacon Crane 


& Hoist Corp.), W. E. Clapp, C. B. Hickey (Perrin Seamans and Co.). 


Middle row: 


R. P. Anderson, Gilbert Silleter (Silleter-Holden), W. F. Redmond, A. N. Jolliffe (Ferndon 
Equipment Co.), A. H. Porter (Hansen and Yorke), E. J. Martin (C. A. Templeton and 


Co.). Rear row: Carl Hedner, C. G. Ford (Congdon and Carpenter), George Yells, Jr. 


(Baldwin Hall), S. W. Gibb, C. C. Dingledey (Root, Neal and Co.), G. Stebbins (Man- 


ning, Maxwell and Moore). Unless otherwise designated, men listed are with Yale and 


Towne 


Allis-Chalmers in 
New California Quarters 


The Allis Chalmers Mig. Co. have 
just moved into their new 3$101),000 
Oakland, Calit., 
built by the Austin Company in 45 
working days. It is located at Hor- 
ton Street and Park Avenue. 

This new plant, 


building, which was 


modern in every 
' 


respect, provides a total of 60,000 

square feet of floor space. Construc 

tion is of structural steel frame with 

high low bay giving 
1 


construction 
ight and ventilation 


monitor 


BURNS BROS, 


.K 


Elastic Stop Nut 
Moves to New Plant 


Elastic Stop Nut Corp is an 
nounced the moving of its general ot- 
fices from Elizabeth, N. J., to its new 
plant at 2332 Vauxhall Road, Union, 


N. J., a suburb of Newark. The trans 


fer of manufacturing equipment, which 
has been in progress for several weeks, 
has been completed. 


It is announced also that this cor- 
poration’s Houston, Texas, office has 
Merchat ts ind 
Manutacturers Building. 


been moved to The 


uj ' ‘ 
1 
‘ , : 


) 
mt 
i 





a 


Traps, fittings, valves and related products were well displayed in the exhibit of Burns Bros. 
Syracuse, N. Y., at the recent N.A.P.E. state convention held in Syracuse 
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Two periodicals mailed FREE on 


request, cite actual cases 


NICKEL STEEL TOPICS—This twelve page illustra- 
ted, miniature newspaper is published every second 
month and is devoted exclusively to Nickel alloy 
steels. Each issue is packed with illustrated techni- 
cal and news articles dealing with the production, 
treatment and uses of these steels in rolled, forged 
and cast forms, Special features such as a question 
and answer page and pertinent editorials on tech- 
nical subjects involving the uses of Nickel alloy 
steels‘are included in every issue. 


NICKEL CAST IRON NEWS—This publication is a 
12 page, illustrated newspaper-type periodical 
devoted to technical and news articles featuring 
the production of Nickel cast irons. Editorials and 
a question and answer section on these materials 
are special features in each issue. “Nickel Cast 
Iron News” alternates on a monthly basis with 
“Nickel Steel Topics”. 


NICKEL 


AVAILABLE ON REQUEST— More Than 75 Publica- 
tions Covering Various Industrial Fields, Applica- 
tions and Production Procedures, 


STEELS 


CAST 
IRONS 





Permanently valuable for reference purposes are a 
large group of publications applying to various 
industrial applications and production procedures 
involving the uses of Nickel alloy steels, Nickel 
cast irons or Nickel containing non-ferrous ma- 
terials. The titles of these publications with a brief 
description of their respective contents are set 
forth in a special catalogue, available on request. 
For your copy, simply return the coupon below. 


MONEY-SAVING IDEAS 


for EQUIPMENT BUILDERS 





: The factual, informative material 
t appearing in “Nickel Steel eae ah I'D LIKE TO KEEP UP WITH THE NEWS 
; Topics” and “Nickel Cast Iron 

News” is of considerable practi- 

cal value as evidenced by the fact The International Nickel Company, Inc., 67 Wall St., New York, N. ¥ 

that over 100.000 engineers, met- Gentlemen: Without cost or obligation, please send me the publications checked: 

allurgists and production men Nickel Steel Topi Nickel Cast Iron New List of Current Publication 

are now regularly reading these 

publications. You may read them Name 

too, at no cost or obligation. ae 

Simply mail the coupon at right. \ddress 

City State 
67 WALL STREET 

| THE INTERNATIONAL NICKEL COMPANY, ING. sew vorn, n. v. 
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To lift a weight of 2000 pounds, the load on the ropes 
pulling straight (angle of 90°) is 1000 pounds on each 
rope (See Diagram). What size rope should be used? 


Using a safety factor of 5, a rope having a tensile 
strength of 5000 pounds will be required. By consult- 
ing the Plymouth Weight and Strength Table you will 
see that 2-'; inch rope (%4 inch diameter) minimum 


break 5400 pounds, is the rope to use for this job. 


WATCH YOUR ANGLES! 


Note the rapid inerease in the load at the sharper 
angles. For instance, at an angle of 30° the load on the 
rope is doubled! The factor of safety then becomes 
only 2-'s to 1, far too little! Should an angle of 15 
ever be necessary the safety factor is only 1-', to 1. 
As the angle decreases the factor of safety decreases and 
the danger to life and property increases 


If you are interested we shall be glad to send you on re- 
quest a copy of the new Plymouth booklet——“Lift It 
Safely”—-which includes the “Weight and = Strength 
Table” and many other facts bearing on the proper use 
and care of rope. 


PLYMOUTH CORDAGE COMPANY 


North Plymouth, Massachusetts and Welland, Canada 


Division Offices: New York, Chicago and San Francisco 


Warehouse Stocks: New York, Boston, Baltimore, Philadelphia, Cleveland, 


Chicago, Houston and San Francisco 


PLYMOUTH 


THE YOu CAN TRUST 
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Golf, Baseball Enjoyed 
At Keystoners' Outing 


Ben Beaven, with a card of 78, was 
the low gross winner in the golf tour 
nament which featured the third an 
nual outing of the Keystoners, group 
of Philadelphia industrial salesmen, at 
the Manufacturers Golf & Country 
Club, Oreland, Pa., on June 26. A. B. 
Seither, with 82 was second low gross 





Chairman Carl Meister of the entertainment 
committe goes into an al fresco huddle 
with his group during the afternoon as 
Keystoners and guests are enjoying them- 
selves on the links and on the diamond 


winner. he Keystoners cup was 
won by R. B. Clements with a low 
net card of 66. 

More than 350 members and guests 
ttended. In the afternoon a soft-ball 
game between salesmen and their pur- 
chasing agent guests was decided in 
favor of the purchasers by a margin 
of 17-15. 

Winners in the kickers’ handicap 
were D. E. Gothwald, F. W. Bennett, 
Carter Bond and R. J. oy 0 
\rrangements were handled by Carl 
J. Meister (Allen Mifg.), assis sted by 
Harry White (Yale & Towne); J. T. 

‘arlsen (Skilsaw); G. M. Coholan 
yo Works); Albert R. Crank 
(Bay State Tap & Die); and John J. 
Deasy (Cleveland Cap Screw). 

Two days aiter the outing members 
of the Keystoners met to elect. officers 
for the coming year. These are, 
Robert Brown (Union Twist Drill 
C.) president; Martin G, Hayden 
(Star Expansion Bolt Co.) vice- 
president; and A. R. Crank (Bay 
State Tap & Die) secretary-treasurer 





New S.K.F. plant contains 226,000 square 
feet of floor space and will be devoted 
exclusively to manufacture of antifriction 
bearings. Offices will remain at Plant No, | 
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Look for the Arm-and-Hammer 


Better Pipe Tools 


—a better line to build business with 


There's a lot of pipe tool business in every community, for industrial plants, 
commercial buildings, hotels, hospitals, schools and public buildings—all use 
pipe tools, and every plumber, steamfitter, electrician, equipment installer, 

x public service company and home owner is a prospect for pipe tools. 
Your share of this business will depend not only on how you go after it 
but on the kind of pipe tool you sell. 


No other line can give you as much to sell, or as many opportunities to 


build business as the "ARMSTRONG BROS." line. It is the most com- 


ent plete line manufactured. These pipe tools have hardened steel, alloy 
dle steel and drop forged parts wherever they will add to strength or wear- 
as ing quality. They are finely balanced, handy tools, are accurately machined 
vi and well finished, all have cadmium plated finish. Distinguished by the 
> 


Arm-and-Hammer Trade Mark, widely and continuously advertised, they 
have become generally known as "The Better Pipe Tools" and are just 
vas that, still, they cost no more than ordinary pipe tools. 


si With construction on the "up", now is a good time to push pipe tools. 


on Go after this business with "ARMSTRONG BROS." Pipe Tools, "the better 
val pipe tools" that give complete satisfaction and bring back profitable 
ur- repeat business. 
in 
sin ARMSTRONG BROS. TOOL CO. 

“The Tool Holder People” 


305 N. Francisco Ave. Chicago, U. S. A. 
Eastern Warehouse & Sales Office: 199 Lafayette St., New York 
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... to fill your orders quickly, 
Continental has fourteen well 
stocked warehouses located 
within local telephone reach 
of 95% of the industrial and 
contracting markets of the 
United States. Some exclusive 


territories still available. 
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' Further Addition Planned 
For Holo-Krome Plant 


Close on the heels of an Ipertant 
addition that was made seven months 
ago to the plant of the Polo-K rom 
Screw Corp., Harttord, Conn., a con- 
tract has been let for the erection of 
another addition approximately 100 
ft. by 200 ft. The company recently 


Sa} 
ua. 
— 
Be 


acquired additional land of approxi- 
mately three acres, giving it a total 
of thirteen acres with a 900 ft. front- 
age along the New York-New Haven 
railway. 

The new addition will be of latest 
null construction, with cork insulated 
roofs, hardwood block flooring and 
latest heating and lighting svstems. 





The company has enjoyed a_ rapid 
growth since its organization in 1929, 
In 1936 a large modern plant was 
erected. Although the new plant pro- 
vided room for some expansion, busi- 
ness increased to a point where last 
year’s addition was necessary, not 
only in the heat treating department 
but in the cold forging division, which 
required an entire new wing. 

“This expansion is not caused by 
any particular influx of war or re 
armament orders,” said W. A. Purtell, 
president, treasurer and general man 
ager, “but is due almost entirely to 
domestic consumption in all fields ot 


manufacturing. 





President Arthur G. Heubner (left) and 
J. H. Haack of Hardy & Dischinger, Toledo 
Ohio, are ready to set out for a day's 
| hustling. Mr. Heubner says he's slowing 
down to a mere eight-hour day now that 
his son Franklin has joined the outside sales 
force after a five-year training period inside 
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FLUE BRUSHES 


FLUE FURNACE 
SCRAPERS BRUSHES 







A REMINDER 
that 7///S is the month 
to move them out FAST! 







Even though you may not tie a string around your finger (and forget 
what it's for!) . . . you'll benefit by quick action NOW, during the 
VRITE for Bulletin N Flue Brush Season. The surest way for you to share in this ripe 





market is to meet the demand ... with an adequate stock of popu- 
lar-sellng MILWAUKEE Flue Brushes and Scrapers. These sturdily 
constructed Quality Tools clean more efficiently ... last longer... 
and insure repeat sales that add to your profits. Play safe! Line 
up with MILWAUKEE ... the complete line that enables you to thor- 
oughly serve your customers’ needs. 





THE MILWAUKEE BRUSH MANUFACTURING COMPANY 
MILWAUKEE, WISCONSIN 











WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 





LT: Key to Industrial Brush Problems 


FLUE BRUSHES * FLOOR BRUSHES + PUSH BROOMS - BENCH BRUSHES - FOUNORY BRUSHES 
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Cap scat’? 


United front keeps us up front 


In business we have the choice of succeeding together or 
failing separately; in manufacturer-Distributor relations, suc- 
cessful policy stands on our standing TOGETHER. Separate inter- 
ests take second place so the team may take first place. 


Since this company’s start in 1910, its interests have never 
been considered separately — or as separate from — its Dis- 
tributors’. We have worked to get all hollow screw orders placed 
and billed through the Distributor. And a majority of Distri- 
butors, in return, have worked to get all hollow screw orders 
placed with the Allen factory. 


This reciprocity, rigidly held to, has earned the respect of 
industrial buyers but ever depends on our solidarity. It implies 
two equal obligations: no “cuts” by the factory in getting 
business; no ‘‘splits” by the Distributor in placing business. 


Merely heeding the lesson of 30 years . . 


.a united front keeps 
us in the front! 


THE ALLEN MANUFACTURING COMPANY 


ARTFORD CONNE TICUT U.S.A 


~* 
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Sturges Appointed District 
Manager by Goodyear 


\ppointed southern district) man 
; foods sales to 
lhe Goodyear fire & Rubber Co 
with headquarters at its Atlanta office 
this month, J. L. 


ager of mechanical 


Sturges, former me 
chanical woods salesman for the com 
pany at Jacksonville, Fla., has assumes 





J. L. STURGES 


his new duties, succeeding E. A. Fil 
levy, who resigned to become general 
manager of the Manutacturers Rubbet 
Supply Co., Goodyear mechanical 
goods distributor for the Akron area 

Mr. Sturges, who has been at his 
Jacksonville post for the company 
since 1938, joined Goodyear ten years 
ago, at its Detroit office on mechanical 
goods sales work. Shortly afterwards 
he received a similar appointment at 


Indianapolis, and three vears later 


went to New York on mechanical 
goods sales, where he remained until 


his Florida assignment 





— : me 
— 
= 
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Walter K. Miller, president of the Advance 
Car Mover Co., Inc., Appleton, Wisconsin 
believes a man should take advantage of 
the many lakes and rivers dotting that 
state. Mr. Miller is standing beside his 
Owen's cruiser “Jimbro” in which he “gets 
away from it all’ for fishing trips over the 
weekends 
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Lubriplate meets today’s heavy duty service require- 
ments because it is different from ordinary lubricants, 
It “stays put” and lasts longer. What's more, Lubri- 
plate is extra resistant to rust and corrosion. Write— 
we'll see that you receive enough Lubriplate for a 


YY > 2 Uy Yj YY YY thorough test. 
Dealers from Coast to Coast 


LUBRIPLATE 


THE WHITE LUBRICANT THAT MINIMIZES WEAR 
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Manufacturers of Airbrushes 


Airpainting Units—Sprayers 


Youhavethe RIGHT PROSPECTS 


We supply the RIGHT UNITS 


AIRPAINTING 
EQUIPMENT 


As you M. S. men make your regular daily calls 
on your regular trade—you are contacting immedi- 
ate prospects for Paasche Airpainting Units. 


Sales are easy because you can sell the unit best 
suited to the needs of any one of your customers 
Paasche has every type of airpainiing equipment 
required by industry. 


In the column at right, you have the Paasche 
picture—see why Paasche has the Airpainting line 
that is important to you from a customer satisfaction 
point—from an increased sales point 


better profit point. 











Type F751 Airpainting Unit— 
a fast seller and big reneater 
Ready to attach to air supply 





New Low Priced Airpainting Unit Piugs 
in any light socket Applies all tight 
materials 


qasehs Mu 


DIVERSEY PARKWAY 





Aircompressor Units 


and from a 


Airfinishing Booths 
Stripers —Ventilating Units -Water, Oil 


PAASCHE RECORD 


The Paasche organization is a 
pioneer in the design and cor- 
rect application of airpainting 
equipment. Close study of paint- 
ing and close association with 
the paint industry for more than 
a third of a century has enabled 
Paasche to originate many of 
the developments that are so 
valuable to industry today. 


PAASCHE SALES POINTS 


Paasche low upkeep, simplicity 
of adjus'ment, speed of opera 
tion, ease of handling, converti- 
bility for all types and kinds of 
coating jobs—all are sales points 
that are proving most valuable 
to mill supply distributors—and 
will to you too. 


PAASCHE MARKETS 


Paasche Ailirpainting Units are 
salable to two big fields (a) the 
fast-growing product finishing 
market—every industry a market 
and (b) maintenance painting— 
every call a prospect. 


PAASCHE UNITS 


There are airbrush units and 
accessories, water wash air 
painting booths, ventilatng units, 
air compressor units, and many 
more that make up a large list 
giving you the answer to every 
need. 


PAASCHE DISTRIBUTOR 
POLICY 


You will like the Paasche Dis 
tributor Policy—the protection it 
affords—the cooperation it gives. 
Paasche representatives are 
available for your sales help. 


paascHe Catalog 


To have the Paasche Catalog is 
to be properly equipped for air- 
painting sales — this catalog 
shows the complete line ani 
gives full descriptions—it is valu 
able to have—if you have a 
copy look at it now—if you 
haven't, send for a cata'oqg NOW. 


ba 


Hose Couplings—Oiling Guns— Portable 


and Dirt Eliminators 
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Specialization Pays 
H. W. Weimer Co. 


Not quite two years ago two men 
C. E. Van Duser and H. W. Weimer 
decided to form a partnership. Each 
had served a long apprenticeship as a 
manufacturer's representative. Eacl 
felt that with the help of the other he 
could do a good iob ot serving indus 





H. W. "Hugo" Weimer (left) and C. E. 
"Van" Van Duser discuss the possibility of 
using special bearings on a blender and 
mixer they designed for a customer 


try throughout Wisconsin as a trans 
mission engineer. \nd so was born 
the H. W. Weimer Co., Milwaukee, 
Wisc. 

Conscious of the size of the task 
before them, they carefully selected 
the lines and stocked the items directly 
tied to power transmission. By spe 
cializing in this one branch of the mill 


supply field, they reasoned, an ap 





Miss Pearl Strudell, the “telephone voice” 
of Weimer Co., manages the office. She 
is shown quoting a customer on a standard 


V-belt drive 


proach could iy nade to customers ol 
the basis of trained engineers—trained 
to serve them, advise them and, above 
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THIS MONTH’S SALES BOOSTER 





FOR LUNKENHEIMER DISTRIBUTORS 













, to Fit 
. With a Range of Pressures 
we l the Job, Plus a Choice of — 
- i\\ and Dises to Suit the Service - 


LUNKENHEIMER 


oO" 
7 ERRENEWO and “RENEW 
| porn AND PLUG TYPE) VALVES 
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ARE “CORRECTLY apemenpanesnoveaee 
| MAXIMUM ECONOMY ON THE 
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BRONZE “RENEWO" | ‘ 
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mere *** REACHING PRACTICALLY ALL THE “BETTER SERVICE AT LEAST 
ectly SPECIFYING AND BUYING AUTHORITIES 
spe 


‘2p ING, “MORE SALES FOR YOU”! 


“ E M E M B E R eee Whenever you can show the buyer an easy way to improve 
his operations and a sure way to reduce his costs. ..all at 
the same time. . ; i i 


. you're certain of an attentive ear, to say 





the least! The story you have to tell, therefore, on ‘'Fer- 

° renewo" and “Renewo" valves. .. how their wider selection 

, Me CAN USE IT WITH of pressures and interchangeability of parts assure better 

GREAT EFFECTIVENESS service and at a minimum of cost...should prove the 

WHEN YOU'RE SELLING — of eye up a nice — eH for aren 

wherever you find ‘‘all purpose" valves being used. And 

“CORRECTLY ENGINEERED” don't forget that users of regular ‘‘Ferrenewo" and 
LUNKENHEIMER VALVES “Renewo" 


valves are prospects for plug type seats and 
discs in order to better suit them to more severe services. 
Profit from the experience of our own factory representa- 
tives who, year after year, have found that the surest ESTABLISHED 1662 

way to convince buyers of Lunkenheimer's ‘Engineered THE EIMERCS co. 
Superiority” is to take a Lunkenheimer valve apart and THE LUNKENH 

compare it point-for-point with whatever valve the pros- —w QUALITY’ 
7 pect has been using. Throughout the year, our advertis- 


CINCINNATI, OHIO. U. S.A. 
ing will feature this visible proof of Lunkenheimer qual- NEW YORK CHICAGO | 
ity, so take full advantage of a proven sales strategy BOSTON PHILADELPHI 


CS eee 


. make point-for-point comparisons on every call. 


EXPORT DEPT. 316-322 HUDSON ST., NEW YORK 


voice” 


She 


ee SELL QUALITY. V-SFLL LUNKENHEIMER 


sinat fl The Line of | Correctly Engineeed" Valves 
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... he'll help 
you sell 


more PUMPS 


If you're located 
which 


land, southern New Jersey and the 


in his territory 


includes Delaware, Mary- 


eastern half of Pennsylvania. 


For over thirty years “Will” has been 
selling pumps. He knows how they are 
made, how they are sold and where and 
how they are used. He has helped other 
distributors and we're sure he can help 
you. This vast amount of experience and 
knowledge is yours for the asking. He'll 
be glad to tell you all about Roper pumps 
and their uses, our extensive consumer 
advertising campaign and the liberal 
and profitable Roper sales policy. 


FOR HYDRAULIC POWER 
(Write for Bulletin MFR-5) 


Get acquainted with the Roper Man—he 
can show you how to make more money. 





Write for your copy of 

FOR GAS AND OIL 
Catalog 942. It shows (Write for Bulletin MFR-7) 
you how to select the 
right size pump—how to 


figure suction lift and dis 
charge head—how to es 
timate horsepower and 


explains many other 


things you'll 
know about pumps. Geo. 
D. Roper 


Rockford, 


want to 





Corporation, 
— FOR MACHINE TOOLS 


FOR HEAVY LIQUIDS 
(Write for Bulletin MFR-4) 


Illinois. (Write for Bulletin MFR-9) 
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all, trained to save money for the 

The idea clicked. So well, in fact, 
that a number of smaller companies 
throughout the city of Milwaukee have 
retained the organization as consulting 
In many cases this 
means designing and supervising the 
manufacture of special machines or 
equipment as well as making sugges- 
tions in the capacity of consulting 
engineers. 

It was slow going at first. But Van 
and Hugo planned well in advance for 


plant engineers. 








Ed. Brunslik turning out a special bushing 
on a sheave in the Weimer machine shop. 
Customer is waiting for job to be finished 1 
as it goes on a “break-down'’ job 


expansion. The 


possible 
building in Milwaukee has an attrac- 

tive showroom, plenty of room on the 

steadily increasing supply of 


two-story 


second floor and basement for the 

stocks 
added to their original lines. One 
room is set aside as a drafting room 
while in the rear of the first floor is 
the machine shop. In this shop experi- 
mental work on special machines is 
carried on continuously for various 
customers. 


e) 

Marshall Supply to Move SC 
Into New Quarters Sept. 1 

W. P. Marshall, Jr., president oi al 
the Marshall Supply & Equipment Co., ; M 
Tulsa, Oklahoma, has announced the m 
purchase of the two and one-half story § 
basement-building adjoining _ their 
present location at 103-5 West First & lin 
street. B 

\ccording to Mr. Marshall this ye 
acquisition of new quarters is the first a 
step in an extensive program Of ex- 
pansion. A well-planned remodeling 
job is already underway on the new ; 
building which will triple the floor & 
space of their present location and } 
thus increase Marshall’’s facilities for 
rendering services and supplies to : 
their customers. 

It is planned to move into the new & 
quarters over the week-end of Sep- ‘ 
tember 1 so that there will be no let s Py 





down in deliveries or services to cus 
° 1 


tomers during the transfer of stock 





pushing 
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)-story 
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on the 
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One 
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THAT DEPENDS ON HOW QUICKLY AND COMPLETELY you CLOSE A TRANSACTION 


QUAKER 





QUALITY 


Mechanical Rubber Goods 


QUAKER’S complete line of Mechanical Rubber Goods 
enables the Distributor to save time by having one 
source of supply for all requirements. 

The QUAKER line goes much further. It is a favor- 
ably priced Quality line. Keeps the customer sold. 
Makes repeat business, insuring rapid turnover. Per- 
mits the Distributor to make money. 

QUAKER manufactures a complete 
line of Mechanical Rubber Goods... . 
Belting, Hose, Packings and Moulded 
articles. Satisfied customers with the con- 
sequent repeat business makes Quaker 


BELTING 
HOSE 
PACKINGS 


a most desirable line for the alert Distributor. Quaker 
has been manufacturing Mechanical Rubber Goods 
for over fifty-five years. The line is complete. It is 
attractive. Abundant warehouse stocks at Philadel- 
phia, Chicago, Houston and San Francisco. Quaker 
is the ideal line for the Distributor. 

DISTRIBUTORS —Investigate the Quaker 
franchise and territory protection. Gen- 
erous sales aids. Quality products. 
Easy-to-sell merchandise. Get in touch 
with Quaker. Your territory may be 
available. 


Over 9000 Products of Mechanical Rubber Goods 


WUAKER RUBBER LURPURATION 


(formerly QUAKER CITY RUBBER COMPANY) ‘ 


\STEN 


Over 
o YEAR . 
(ee PHILADELPHIA - new york 


CHICAGO - HOUSTON 
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SAN FRANCISCO 





eel WS 


| KinKaid Co. 


— v, 


CATALOGUE A 


PLUMBING »»° HEAT} 
SUPPLIES 


We Give Servic 


Sell Suppl 


ELMIRA, N.Y 


LeValley. McLeod, 


} 
} 





The new catalog B of LeValley, McLeod, Kinkaid Company 
is effectively aiding this old established and successful 
house in presenting its extensive lines of goods to the trade. 


Capitalize 


ON INDUSTRIAL ACTIVITY 


industrial 


*% More 


supply 


distributors have ordered new 


Donnelley-built catalogs during the last four months than in any 


corresponding period for th 
even 1929. 


e past fifteen years, surpassing 


New catalogs are now in preparation for houses located in: 


California Kansas 
Connecticut Kentucky 
Delaware Maryland 
Florida Massachu 
Georgia Missouri 
Honolulu Nebraska 
Illinois New Jers 


Indiana New Yor 


¥% Donnelley facilities are ava 


North Carolina 
Ohio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
ey Virginia 

k Washington 


setts 


ilable for the rapid production of 


a new catalog to help you capitalize the step-up in production 
resulting from the defense program. 


R. R. Donnelley 


350 EAST TWENTY-SECOND S 


76 


& Sons Company 
PREET CHICAGO, ILLINOIS 
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NEW LINES 
taken on by 
Distributors 


Berry BEARING Co., HAMMOND, INp.. 
Berry BEARING Co., CHICAGO AND 
PoWwER TRANSMISSION Co., CHICAGO, 
have been appointed distributors by 
the Boston Gear Il orks. 


MACHINERY 
DALLAS, 


SALES AND Suppry Co., 
TEX., ts now handling the 
line of lathes manufactured by the 
Sheldon Machine Co. 


BriGGs-WEAVER MACHINERY Co., 
DauLas, Tex., has been appointed 
distributor for South Bend lathes. 


STANDARD \UTOMOTIVE 
Wasuincton, D. C., 


“Bandit” 


Supery Co., 
is distributing 
clamping tools. 


’.. Neat Co., Burraro, N. Y., has 
been appomted western New York 
State distributor by the South Bend 
Lathe Works. The 


SLY 


territory covers 


counties. 


SCALLAN Suppty Co., CiNncinNATI, 
Ono, has taken on the agency for 
Graton and Knight leather belting. 
A complete belt shop has been in- 


stalled 


INTERSTATE 
Co., 


MACHINERY AND SUPPLY 
Omana, Ner., las been ap- 
pomted distributor for General Mo 
tors dicsel engines. 


NORMAN Suppeiy Co., NorFoitk, Va., 


has been appointed a distributor for 


fie full line of rope and cordage 
manufactured by the American 
Vanufacturing Co 

AMERICAN PiIrpE AND Supprty Co., 


DrENVER, CoLo., 1s now handling the 
complete line of mechanical rubber 
qoods manufactured by the Ther 


moid Co 


CHarLES Mittar AND Son Co., UTICA, 


N \ and SOUTHERN QOL Co., 
Houston, Tex., have been ap 
pointed Duraguage distributors 6) 


Vanning, Maxwell 


and Moore. 


CoronraAr Supery Co., Pitrrseuren, 
i fakeu oon Ishcroft) gauges 
Carrer, MitciMAN AND FRANK, INC, 

New Yorn City, rs warehousing 














TWIST DRILL AND 
« MACHINE COMPANY 


NEW BEDFORD, MASS., U.S. Ai 


NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH STs 
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ws HUSKY) 4 GRINDER 


HEAVY DUTY 
Combination 
WET AND DRY GRINDER 
Mode! 10 WG 


For heavy duty continuous produc- 
tion work. Motor capable of heavy 
duty service, built to N.E.M.A. 
standards, rated for continuous serv- 
ice at full load with a temperature 
rise of 40 degrees. 


\ cosDRY ip 


Hood on wet side has splash bowl with water 
reservoir and settling chamber, centrifugal pump, 
valve and adjustable nozzle. Pump on rear of 
reservoir, driven by V-belt from pulley on motor 
shaft and designed so that bearings are not 
under water. Automatic take-up on belt. 





Dry wheel guard is adjustable to wheel wear and 
has exhaust connection, hinged door for wheel 
replacement and adjustable laminated eye shield. 





Spindle of chrome-manganese steel on heavy 
duty ball bearings in dust-proof housing. Adjust- 
able tool rests. Push button control with over- 
load and low voltage protection. 





See Catalog 
No. 56 
for more details. 















Why U. S. Jobbers Can't 
Go Wrong 


THE U. S. 6-POINT 
CERTIFIED DISTRIBUTOR 
PLAN 


1. Full Line 

2. Super-quelity 

3. Economical prices 
4. Protection 

5. Good profit 

6. Sales aids 


THE UNITED STATES - —X ELECTRICAL TOOL CO. 


4 


S=S=" |S 
CINCINNATI, 1 <— OHIO , U.S.A. 
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the complete line made by the Rock- 
wood Manufacturing Ce 


STANDARD-SHANWNON SUPPLY (uo 
PHILADELPHIA, is distributing S 
O. hall and reller bearings. 


} 


hy 


Cask, PARKER AND Co., INc., Bos- 
TON, has been appointed distributor 
tor General Motors diesel engines 


\sco Suprry Co., GLenpare, N.Y 
CHARLES MinttarR AND Son Co.,, 
Utica, N. Y., Cotumeavs Iron 
Works Co., CotumpBus, Ga., have 

been appointed stock-carrying dis 

tribiiors for Hancock “500 Brinell” 
valves. W. M. Pattison Suppry 

Co., CLEVELAND, ts handling Han- 

cock [locoutrol valves. Mize Sup 

rry Co., WayNeEsBoro, VA., is dis 
tributing Hancock steel valves. 


Clark and Holstrom 
Promoted by Norton 


The Norton Company board of di- 
rectors announced on June 24 the elec- 
tion of Harry K. Clark to the office 
of vice-president and general manager, 
ind Andrew B. Holstrom to the office 
of vice-president and works manager. 

These appointments were to fill va- 


cancies caused by two resignations. 
\ldus C. Higgins, president, who also 





H. K. CLARK 
ie ee ; , 
wld the office ot general manager, re 
signed the general managership, and 


George N. Jeppson, treasurer and 
vice-president, who also held the posi- 
tion of works manager, resigned trom 
the office ot works manager. Mr. Hig- 
gins will retain the office of president 
and Mr. Jeppson will retain the offices 


++ 
ot 


reasurer and vice-president. 
Mr. Clark has been with the 
pany 25 vears, having held the posi- 
tions of salesman, district manager of 
the Chicago territory, sales manager of 
the company’s plant in Germany, sales 
nanager of the abrasive division, gen 
eral sales manager, a director of the 


company and vice-president. Mr. Clark 
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Steel is essentially a peace- 
time industry—and America’s 
normal appetite for steel is great. 

This is fortunate for all of us. 


It permits steel producers to carry on 
year after year and to find employment 
for hundreds of thousands of men. 

It makes management extend itself to 
remain competitive—to improve its produc- 
tion facilities—to better the quality of its old 
products—through research, to devise new 
products—in order to win in the battle for 
markets that goes on apace in all industry. 

Republic has done exactly that and—in 
the emergency now facing America—is in 
a position to supply more and better steel 
—the first line of any nation's defense. 


Republic has invested millions of dollars 


in plants, in equipment, in research and 
in the training of men. Republic has ex- 








> FIRST LINE OF NATIONAL DEFENSE 


panded its ore supplies—enlarged its blast 
furnaces — increased open hearth and 
electric furnace capacity—built new mills 
and added new finishing equipment. But 
more, Republic has built an organization 
of men who know steel. 


And now, seeing but dimly through the 
haze that clouds all business prophecy, 
but realizing our own deep responsibility, 
Republic, vital to peacetime prosperity, 
pledges its every effort to help keep 
America the way we know it and love it 
—to keep America safe for Americans— 
through steel, first line of national defense. 
Republic Steel Corporation, Cleveland, O. 


CHAIRMAN OF THE BOARD 


PRESIDENT 











Metal Cutting Band Saws 
for Contour Sawing and Die Cutting 


are now shipped in |2-in. coils, boxed in a new carton that saves thumbs 
and tempers. The stock is coiled loose, eliminating checks, yet it's con- 
fined, so it never tangles. It's easy to withdraw the length required— 
provision is made for keeping accurate inventory of remaining stock. 


A first class package for a first class product! 
Applicable to all band saw machines. 
Always packed in the new, tangle-proof carton, these saws are supplied 


in widths from | 16" to '/2" in coils of any length, with hardened teeth, 
flexible backs—or cut to length and welded. Always specify BARNES. 


W.0.BARNES CO.INnC. 


TAGIT MichiGcan 


EXPORT OF PARTMENT - 211) WOODWARD ave. OFTROIT 














The advertisement above is another of a series of full 
pages printed in two colors running in leading trade 
papers reaching more than 100,000 of your customers. 


This one features the new tangle-proof box in which 
Barnes Better Band Saws of }” widths and under are now 
packaged. The new box as well as the quality of the con- 
tents make Barnes Band Saws easier to sell. The box saves 
space, simplifies the dealer's shelving problems. All of 
the data required for quick selection is on the edge as 
well as the top of the package. 


Let us tell you the many good reasons why a con- 
s:antly increasing number of dealers stock and sell Barnes 
Better Hack Saw Blades and Band Saws. 
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also is executive officer in charge of 
Norton Company of Canada, Limited, 
a direetor of Behr-Manning Corp., and 
a director of \ustralian \brasives 
(Pty) Limited. He is an active mem 
ber of the Grinding Wheel Manutae 
turers’ Association and President of 
the American Supply and Machinery 
Manufacturers’ Association, 

Mr. Holmstrom has been connected 
with the company for 20 vears, during 
which time he has had considerable 


A. B. HOLSTROM 


experience as an engineer and in plant 
management. After five years in the 
Norton plants engineering department, 
he was appointed to the office of super 
intendent of sewers of the City of 
Worcester, at a time when the city 
was installing a large Imhoff trickling 
filter sewage purification plant. When 
the plant was completed he returned 
to the Norton Company, later going to 
England as resident engineer of the 
Norton Grinding Wheel Company, 
Limited. 

lwo vears later he returned to the 
Worcester plant but in 1934 went 
back to England as general manager 
of the British plant, returning again 
to America in 1939 to assume the re- 
sponsibility of works manager of the 


abrasive division 


3000 Miles Apart, Two Houses 
Pick June for New Catalogs 


\Ithough a mere 3000 miles separ 
ates the Geo. F. Blake, Inc., Worces 
ter, Mass., and the Percival Steel & 
Supply Co., Los Angeles, Cal., houses, 
both picked June 1940 as the month 
in which to issue new catalogs. Blake 
is celebrating its 36th birthday while 
Percival is taking number 57 in full 
stride. Both catalogs were compiled 
ind printed by R. R. Donnelley & 
Sons Co, of | hicago 

The Blake catalog, 300 pages, is 


made in a narrow handbook style with 
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‘Am I getting the lowest possible per-unit-of-use cost from 
my wire rope?” 





If you have not already tried Wickwire Rope, do so. The 
longer life of Wickwire Rope, far beyond that of rope 
built only to standard specifications, is showing rope users 
everywhere new “lows” in rope costs. If you are already 
using a Wickwire Rope, you are entitled to and should 
take advantage of Wickwire Spencer Engineering Service. 
Request a representative to verify the particular kind and 
lay of rope as best suited for your job. Send for a free 
copy of “Know Your Ropes” and put into practice its 
many money-saving hints in the care of rope in use. 


Questioning yourself about rope costs may result in their 
material reduction. A Wickwire representative will gladly 
help you. 


WICKWIRE SPENCER STEEL COMPANY 


General Offices: 500 Fifth Avenue, New York City; Sales Offices 
and Warehouses: Worcester, New York, Chicago, Buffalo, 
San Francisco, Los Angeles, Tulsa, Chattanooga, Houston, 
Abilene, Texas, Seattle. Export Sales Department: New York City 
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a G fal QUALITY 

EFFICIENCY 
BUILD SUBSTANTIAL 
HOIST BUSINESS 


Safety-Pull 
Ratchet Lever Hoist 


Indispensable for hard, steady going where a strong, safe, 
reliable hoist is needed. Handles lifting, pulling, and mov- 
ing jobs economically and efficiently—has unlimited uses. 
Safety features and the well-known superior advantages 
which typify all Coffing Hoists is the reason for their wide 
acceptance by industry. Good for your customers—good 
for your business. 


s) 


RIE OOK ee Oe 7S0n mO 


Operates on the straight ratchet principle—the original ratchet lever 
hoist with dual ratchet and pawl assemblies independent of each 
other—handle always under control. Available in wide variety of 
sizes to 6-ton capacity. Can be used either end up. Furnished 
with any length lift or pull. Compact, portable, lightweight, durable. 


COFFING HOIST COMPANY 


DANVILLE - - - - =~ ILLINOIS 
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COFFIN G‘ticn” HOISTS 


RATCHET LEVER SPUR GEAR ELECTRIC 
LOAD BINDERS TROLLEYS DIFFERENTIAL 





SAFETY: LONGER LIFE- 
SERVICE and ECONOMY 


SELL U-W LAY-RITE 
PREFORMED WIRE ROPE 


Here’s a section of ordinary wire rope after a few months of tough use ... notice 
the jagged, broken wires that make it dangerous to inspect or handle: 








Then notice the section of UPSON-WALTON LAY-RITE PREformed wire rope below. Under 
the very same conditions of use, it still remains smooth and unbroken . . . it is still 
in condition for more months of hard use. 





This example is just one of the many sales appeals of U-W LAY-RITE wire rope. Its 
construction and quality materials give your customers the very characteristics ‘hey 
appreciate most... safety, long life, service, and economy. BESIDES, these LAY-RITE 
profit-plus features are of the utmost importance to you. Satisfy your customers—sell 
LAY-RITE PREformed wire rope. Write for the complete list of U-W products 

also for our distributor plan. 


Established 1871 
8 FF OAS D8 Oy. Ou Dm 0 OO am Om Ww, © 
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wire binding. It has an attractive 
blue cover with a design in orange 
and black and gives a complete de- 
scription of the steel and heavy hard 


| ware lines handled by the house. 


The new general catalog issued by 
Percival places greater emphasis on 
supplies than heretofore by a com- 
pany whose primary business has been 
iron and steel. Located in the center 
4 the aviation industry which has 
been greatly stimulated by the U. S. 
rearmament program, the wider di- 
versification of supplies as displayed 
in this new catalog puts Percival in 
a position to render better service to 
the industries in their territory. This 
new book contains well over 200 
pages and is attractively bound with 
an orange and blue cover. 


American Association 
Committee Issues Reports 


The distributor relations committee 
§ the American Supply and Ma- 
‘hinery Manufacturers’ Association 
has been unusually active during July. 
Several reports, some based on last 
year’s work of the committee, some on 
this year’s, have been issued to mem- 
bers. 

The first report, compiled by the 
uutgoing committee and presented 
tentatively at the Dallas convention, 
has been approved and issued with the 
understanding that it is purely infor- 
mative. This report contains — the 
definition of a distributor, describes 
unfair competition, defines a natural 
trading area, makes suggestions for the 
conduct of distributors’ sales meetings 
ind outlines a suggested manutfac- 
turer-distributor sales agreement. 

The second report, compiled by the 
present committee, reports the results 
1 a questionnaire sent to members of 
the National Supply and Machinery 
Distributors’ Association and the 
Southern Supply and Machinery Dis- 
tributors’ Association. 

The five questions asked = dis- 
tributors were: 1. Do you seek in 
your distribution contracts more ter- 
ritory than your normal or actual 
trading area or do you request only 
that territory regularly covered by 
your salesmen and in which you ren- 
ler adequate service? 2. Do you be- 
lieve in selective distribution —a 
method of merchandising in which 
the manufacturer sells his product in 
a given territory through a_ selected 
and limited number of distributors ? 
3. Do you believe in the theory of 
individual manufacturer's resale sched- 


| ules and do you use every legal means 


to protect such individual resale sched- 
ules? 4. Do you believe in carrying 
an adequate stock of your main lines? 
Do you believe in wholeheartedly 
supporting manufacturers who have 
a constructive selling policy ? 

The answers to these questions, 214 
in numbers, were, of course, almost 
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With this new low-cost set-up, 
your customers can have just the 
number of spindles they need 

one, two, three, six, eight—any number that meets their exact 


requirements. You can have any type of Delta 17” or 14” drill 





press heads—all 17”—all 14’”—or any combination of both—spaced 


at any distance desired either close together or far apart. 


This new development offers an efficient continuous drilling and 


tapping production line, eliminating costly transferring from one 





drill press to another—and at the same ‘time provides maximum 
working surface. Best of all, the cost of this new kind of set-up is a 
fraction of what special set-ups of this type formerly cost. For 
instance the 8-spindle 17” drill press unit with No. 2 Morse Taper 
Spindles, here illustrated, complete with bench legs is only $983.50 


without motors. 


Built up of sectional tables, the table surface is 233” by 125”. 
Center to center between spindles is 15” maximum distance. Chuck 
to table 26”. Quill has 5” stroke, drilling capacity is }” in cast 


iron. The table is accurately ground—and the entire unit is 


In ONE Low Cost Delta Unit 


rugged, heavy and extremely accurate. 


Here’s your chance to get some quick sales 
from plants in your territory who want to 
increase production immediately. Find out- 

how many drill press heads they could use 
on a set-up like this, whether they need 17” 
or 14” heads or a combination of both, and 
how far apart they want the heads placed. 
We will gladly send you complete specifica- 
tions, prices and any other information you 


wish. 


(Industrial Division) 


695 E.VIENNA AVE. 
MILWAUKEE, WIS. 
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All of us at one time or another 
went in for whittling, wood carv- 
ing or some such hobby, so | was 
all atwitter when | was assigned 
to go through some Wood Finish- 
ing Shops. Well this busi- 
ness ain’t what it used to be. 
Today, the watchword is Progress 
with a capital P. Those experts 
go thru their paces with a deft- 
ness and alacrity that’s a plea- 
sure to see. Of course they have 
tools and materials to 
make things easier and quicker. 
But what is more important to 
you is that they depend a great 
deal on pressure sensitive ad- 
hesive tapes. Boys, they use roll 
after roll for protection of wood- 
work, edges, polished surfaces, 
for shipping and wrapping; for 
color separation, striping and 
masking; to prevent chipping and 
to hold movable parts in place. 


sir, 


better 


That's your cue to sell ’em the 
Industrial Tape Corporation line, 
the best line to catch the biggest 
fish. 





SEND COUPON 


Gentlemen: 
Please forward at once, in- 
formation on industrial adhesive 
tapes. No obligation, of course. 


NAME 
ADDRESS — a 


CITY STATE 


INDUSTRIAL 
TA ® >| 
CORPORATION 


NEW BRUNSWICK, N. J. 
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unanimously in the 
light is 
the questions, 


athirmative. Con 
each of 


in the addi- 


siderable thrown on 


h mwever, 


tional comments nade ly re porting 
distributors 

Phe distributes lations  commnit- 
tee le tuthined a program for its 
conung vear's work which ineludes 
the fol Wing subjects: l. Methods 
for enforcement of resale prices; ZL 
Manutacturers’ small order losses: 3. 
effective methods used by manufac- 
turers to improve distributors’ sales- 


men’s knowledge of their 
+. Resale 


discounts ; 


products ; 
quantity or single 

5. How to get distribu- 
irs’ cooperation to increase value of 
mary men; 6. 
Proper method of conducting distribu 
y What is the 


vest educational program to discour- 


prices 


eet - 
HIssié 


manufacturers’ 


sales meetings; 7. 


ige distributors’ small orders? 8. 
Re ‘Ip! city ; 9 Selective distribu 
tion; 10. Does the amount of mar 
gin given distributors increase the 
sales effort and turnover? 11. Exclu 


sive distri 


distrib 
rrying a principal line which 


ution as against 
and a secondary line of a 
eeryvice nature: 12. Development ’ 
ervice nature; ie eveiopment ol 
a typical and comprehensive distribu 
contract; 13. 
muying policy; 
missionary men; 15 


tor-manufacturer sales 
Desirable distril 


, 1 
yutors | 


buy ing —P Nicies 


Two Duluth Houses Stand 
Pat Against Closed Shop 


Kelley-How 
l-Wells Co., 


Executives of the 


Thomson Co. and Marsh 


both of Duluth, Minn., have expressed 
determination not to accede to the 
demia ot tive Ter | 


truck drivers and 


ie 1 ( : roa union o 
clo p. On June 25 about 120 
union vers (truck drivers and 
warehouse men) went on. strike at 
Mar -Wells demanding wage ad 
justinents and a union shop agree 

ent Vhie ume dav. 250 members ot 
the same union walked out of Kelley 
How-Tho 11 demanding a similar 
) AG 

Llovd Hane \ Minnesota state labor 
cone tq] to expressed the opini nN that 
the strike would be a long drawn out 
iffars Said Mr. Haney: “As far as 
le Wage question Is concerned, it ap 
ears p sible that a satistact ry set 
tlement may be arrived at sut on the 
union lop proposal, both sides are 
tanding firm 

M. W. Irwin) of Marshall-Wells, 
cting as spokesman for both com 
MUTIeES ile the following statement 

| egot roa contract fot 

th ver e 2 epresentatives an- 
nou lt ev demanded a union 
sh ) i) " } nN Ciist in 
our) yvages Wi Vere t td that 
unless both demands were granted no 
St ( el Wiis Poss Je 

We i not \ uy ore t t 
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of the New Types 
of KENNEDY 
Bronze and 
lron-Body 


Valves 


.. an additional reason for handling 
KENNEDY Valves and Pipe Fittings 


For more than 60 years, the Kennedy line has been steadily 
and progressively expanded to extend its applications to 
standard services of all kinds. 


Some of the most recent additions are a complete line of 
iron-body wedge gate valves for low, standard, 175-lb. and 
250-lb. pressures, bronze full-way globe, angle and check 
valves, bronze plug-type globe and angle valves for 200-lb. 
and 300-lb., pressure and bronze spring-loaded globe and 
check valves. 

These additions and others, which enable the dealer to 
offer a complete range of valves for standard industrial 
plant equipment, make Kennedy Products, more than ever 
before, an advantageous line to handle. Write for full 
particulars. 


The Kennedy Valve Mfg. Co., Elmira, N. Y. 


KENNEDY 





VALVES — PIPE FITTINGS — FIRE HYDRANTS 
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Can. Small sizes (1 

“Trigger” type Han 

of the fingers. 
= 





J 








NATURAL HAND GRIPS—three position 
“Swinging” Handle, shown above, is standard 
on the large size (2, 3, 


All Justrite Safety Cans and 


NOW! JUSTRITE SAFETY CANS 


Are Safer to Use - Easier to Handle - Lower in Up-keep 




















ING” LI 


ends loss 
ends 


5 Gal.) Justrite Safety 
Pt. to 1 Gal., below) have 
dle . . . opened by pressure 
FLASH - 
(not req 


ustrite Oily Waste Cans are writers 


Inspected, Individually are held 
Numbered and Labeled by locking-ri 
UNDERWRITERS’ LAB- 
ORATORIES, INC. and special t 
Approved and Labeled by 
FACTORY MUTUAL. 
Justrite Safety Products Are > Leading 
Write for lustrategd Folder 


dangers 
while pouring. 


REPLACEABLE NON- 


NON-SPLASH “POUR- 


P cast on outer rim 


of nozzle, below spout cap, 


due to spilling 
of splashing 





BACK SCREENS 
uired by Under- 
Laboratories, Inc.) 
in place by special 
ng. May be re- 


moved and replaced without 


ools. A damaged 


screen does not prevent the 
safe use of the can. 


Mill Supply Houses 


s 


JUSTRITE MANUFACTURING CO. 
2079 SOUTHPORT AVE., CHICAGO, ILL. 
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DIXON CRUCIB 


JERSEY CITY, NEW JERSEY 


MILL SUPPLIES 


LE 





® ont 
¢ AUGUST, 1940 








union shop under which all employees 
must become and remain union mem- 
bers in good standing. We will not 
enter into an agreement under which 
the right of a faithful and efficient 
employee to work for us is dependant 
upon his remaining in good standing 
with the union or its officials. 

“This 


strike.” 


is the only real issue in the 


F. C. Gardner Dies; 
With Atkins 59 Years 


Fred C, 
urer of E. C 


Gardner, secretary-treas- 
Atkins and Co., Indian- 


apolis, Ind., died July 28 in his home. 


| 


He had been ill a month. Mr. Gard- 
ner had been associated with the 





F.C. GARDNER 


Atkins company 59 years, longer than 
any other member of the company’s 
personnel. He had been secretary- 
treasurer of the company since 1900. 

Mr. Gardner was born in Farmer 
City, Ill., in 1862, came to Indianapolis 
when he was 17 years old and was 
employed a short tinfe by the Indian- 
apolis, Bloomington & Western Rail- 
road Company. He began his career 
with E, C. Atkins and Co., July 1, 


1881 as a general office helper. 


Miller Joins Standard-Shannon 


John B. Miller, formerly associated 
with the Alt 
ard Supply and 
joined the organization 


ard-Shannon Supply Co 


branch of the Stand 
Equipment Co., has 
of the Stand- 
, Philadelphia. 


Ona 


Carey Issues Safety Catalog 
Carey Machinery at 
Baltimore, Ma., has 


9 A 
page planagrapire 


il Supply Co., 
issued a 162- 
devoted to 


just 


| 
CATAIOR 


materials which they sell and which 
promote industrial safety All items 
ire «¢ myiple Cry ihed ind well hus 
trated his book, Catal 


w B, super 


seaes i Tey i ~sule rptledd sore 
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Medart Company, St. Louis, Announces the 
Purchase of the Wood Pulley Business of the Reeves Pulley Company 


Effective July 1, 1940, the Medart Company has taken over the entire factory and 
warehouse stocks of the Reeves Pulley Company of Columbus, Indiana. Medart’s in- 
creased factory and distributor stocks and improved facilities insure prompt service 
on Medart Wood Pulleys to our customers, as well as to all former Reeves customers. 
Medart Wood Pulleys are stocked in St. Louis, Chicago, Cincinnati, Indianapolis and 
all major distributing points. - - This development again stresses the determination 
of the Medart Company to provide industry and the distributors who serve in- 
dustry with a source of supply for all types of power transmission equipment. 


MEDART PULLEYS 





Medart Wood Split Pulleys are cor- 
rectly designed, machine finished all 
over and of rugged construction 
to meet 1940 pulley requirements. 


THE MEDART COMPANY 


General Offices and Works » 3514 DeKalb Street + St. Louis, Mo. 
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SIMPLEX 


Steel Slide 


VISES 


DESMOND 


Grinding Wheel 


Dressers A&A Cutllers 





The exclusive solid steel slide We manufacture the only com- 
makes these vises stronger and plete line of Dressers and 
more serviceable. Our new types Cutters and can make prompt 


of Welders, Production and Drill 
Press and Milling Machine Vises 
will help you increase your vise 
sales. 


shipment from our large stock. 
You can serve all of your cus- 
tomer’s wheel dressing require- 
ments from our line, 








In our line of Simplex Vises and Desmond Dressers you will 
find exclusive types of modern tools designed for your cus- 
tomers’ requirements. Write for complete information to-day. 


THE DESMOND-STEPHAN MFG. CO. 


URBANA, OHIO 











DEFENSE PROGRAM 
INCREASES DEMAND 






I ML A SULLA 


\{er! new machine being built and 
: more old machine tools are being pressed into 
service now than have been built and used for many 


tools are 


ears Failure of the coolant pump immediately 
puts a tool on the = sick list, disrupting already 
strained production schedules. Right now, it is 
vitally important for every new machine to be 
equipped with the most dependable coolant pump 
obtainable, and for every older machine to have 


its coolant np carefully checked and replaced if 


it shows signs of wear 


Check every manufacturer and every 
your territory at once! 
GOULDS Fig. 3136 Coolant 


a vertical, submerged unit 


machine tool 
irge machine tool user in 
Fell them this, that 
Pump is 
circulation; that it has no 
or wear that its 


lower 
clearances are 
particles readily; that 
balanced, 


extra 
its double suc- 


large to 
pass metallhre 
tion impeller gives smooth performance; 
; and that attrac 


on quantity orders. And 


that immediate delivery is possible 


tive price reductions apply 


Mrite us f ps and suggest to users of machine tools that they keep a 
any fturt/ formation you tew extra coolant pumps on hand for emergency | 
, ad 


re plac ement 
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insuring positive 
bearing to clog | 





W. F. "Billy" Miller, veteran salesman of 
the W. M, Pattison Supply Co., Cleveland, 
died June 25 at Cleveland Clinic Hospital. 
His loss is keenly felt by associates of the 
Pattison company, and by his customers, 
to all of whom he had endeared himself 
through years of loyalty and conscientious 
service. Mr. Miller joined Pattison in 1898 


J. E. Good, Hardware and 
Supply Head, Dies 


J. Edward president, 
Hardware and Akron, 
Ohio, died July 15 in the City Hos- 
pital, Akron, after a short illness. 

Mr. Good entered the hardware 
business afier leaving Kenyon College. 
For five years he was in the employ 


Good, 79, 
Supply Co., 


of MeIntosh, Good and Co., Cleve- 
land. He then returned to Akron 
with the Page Brothers Co., one of 


the predecessors of the Hardware and 
Supply Co. 

In 1905 the Hardware and Supply 
formed and Mr. 
its first and only president. 

\kron’s 
been un- 
affairs for 


Co. Wials (s00d be- 
camc 

Mr. Good was one. of 
prominent citizens, having 


usually active in civic 


manv vyears 


Maupin Moved Outside 


Bill Maupin, inside store 


the St indard 


salesman 
\utomotive Supply 


Co., Washington, D. C., has been given 





Frank S. Hayes, Jr., Paul Kendall and Louis 
Hinsley, countermen for Machine Tool & 
Supply Co., Tulsa, Oklahoma 
customers 


service three 








Your part in National Defense 
Watch for September MILL SUPPLIES 


. . Featuring the Distributor's part in Industrial Mobilization. Every 
distributor and distributor's salesman will find a wealth of valuable 
information in this complete outline of how the national defense pro- 
gram will affect the industrial-supply business. Here is explained, in 
simple, straightforward fashion, your vital part in serving industry 


through the busy months to come. 















































ALLOCATED MUNITIONS LOAD a 
wis MICH 
— an 
MASS 
4 
z 
x MICH 
NEW YORK CONN RI 
Here is the United States 
map, distorted to show —s 
proportionate allocetion of k/§ ot 
primary manufacturing load 2/9 
under the Industrial Mobil- </E/7 ILLINOIS po, OHIO PENNSYLVANIA 
ization Plan. But these HM "J oon | 
10,000 plants must be sup- Fils STATES SCALED ACCORDING 7 | 
¥ TY OCUREMENT OF 
ported by tens of thou- / 4 eed uo mak THEE Pmoc 
sands of others all over the wy 
<a 

country supplying mate- 
rials, parts, accessories, DELAWARE 
tools and machines. Thus weet Seow © 
industrial distributors all | | wszefmom] oe J. 


over the country will be 
affected—you as well as 
others. Needs, prepara- 
tions and effects all are to 


+ ee oS MILL SUPPLIES 
330 W. 42ND ST. 
NE W YORK, N . ¥. 
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SUPERIOR DESIGN 


GOOD MATERIALS AND WORKMANSHIP 


ATTRACTIVE APPEARANCE 
ASSURED INCOME ... 


we're speaking of 


MAUREY 


V-TYPE STEEL PULLEYS 





F.H.P. CAST IRON 





% Great strength is achieved through our special method of 
Heavy rolled edges give necessary stamina to 
stand up under severe usage. 
heavy steel or malleable iron hubs 
All pulleys furnished 
which makes them very attractive. Maurey makes the largest 
and most complete line of single-groove steel V-pulleys in the 


PULLEY 


True running because of extra 
no die cast hubs used. 
in durable silver aluminum lacquer 


TY 


% The good will we build for you is reflected in the tre- 
demand which 
V-type Steel Pulleys stand up to your recommendations 100°o. 
Let us tell you about our 3-point sales plan—product 


is constantly growing. Maurey 


profit 


Our attractive display board helps your sell- 
send for it and complete details on the Maurey line. 





MAUREY MANUFACTURING CORP. 


Wabash at 29th, Chicago, Illinois 











you seit Wational 
TWIST DRILLS, HOBS, REAM- 
ERS AND MILLING CUTTERS! 


YOU'LL SAVE 


Ti 


AND TROUBLE 


YOUR CUSTOMERS WILL 








PE NO. 3 PULLEY 


A 


\ 





VARIABLE PITCH 
(cast iron) 
V-PULLEY 










Roll Up Caster Volume 


Continued from page 23) 














NATIONAL TWIST 








DETROIT U. S. A. 


New York . Chicago ° Philadelphi 
Distributors in Principal Cities 


DRILL ano TOOL CO. 


Tap and Die Division, WINTER BROS. CO., Wrentham, Mass. 


Factory Branches: 


a ° Cleveland 
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especially that kind of caster that 
is “hair proof,” being so made that 
hair on the floor cannot get into the 
caster and clog the bearings, a really 
serious problem in the beauty busi- 
to 
work with the manufacturer on his 
caster problems and helped solve 
some of them and now has the caster 
business of that plant. Mostly, the 
casters are rather small ones of the 
hairless variety. 


Ness. 


Ferguson at once went 


box 
that 
the level in that box is never below 
a certain point and they leave it to 
him. Frequently he goes there with 
a quantity in his car. This small 
plant consumes 10,000 to 12,000 of 
Fergie's casters per year at an aver- 
age price of $1.50 per set of four. 


There is a 


in the plant and he sees to it 


Not so far away is the plant of a 
nationally known candy company in 
Oakland where he has been cooper- 
ating with the production depart- 
ment and has built up another fine 
account. .\s examples of caster 
applications worked out, take the 
caramel and cocoanut 
In the case of the former, 


kettles the 
mixers. 
the liquid caramel is drawn off from 
vat, which must then be lifted and 
carried over to a conveyor by means 
of an overhead traveling hoist sys- 
tem. To pick up the vat from 
the floor in front of the long line 
of kettles would mean that the over- 
head track svstem would have to be 
extended that far. By putting the 
vat ona caster truck, readily serving 
the whole line of kettles, the over- 
head system can be stopped at the 
end of the kettle line with consid 
erable \lso, the 
make it to push the vat in 
under the kettles. Practically the 


thing was worked out in con 
| 


saving. casters 


Cas\ 


salle 

nection with the cocoanut mixers. 

“First. the sal 
“s 


Hs 


make 


esinan must 


up mind to engineer a good 


share of the jobs if he is to develop 


the business on an extensive scale. 


By engineering, | do not mean to 


suggest that there 


is anything ex 


tremely technical about it. But he 
must nete how materials and fin 
shed) products are moved through 


the plant. Where he 


“~~ +¢ 14 
sees it be Wye 
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Take It From Me— 
FAIRBANKS Trucks 
Are Profit-Makers 


Records prove that dis- 


tributors make more 
sales and greater profits 
when they sell Fairbanks 
Hand and Platform 
Trucks, Wheelbarrows 


And this is 


easy to understand. 


and Casters, 


In the first place, 
the Fairbanks line 
consists of several 
hundred types .. . 


a type for every service. It is the most | 


complete line of the kind, consequently 
you do not lose sales because you can- 
not furnish what is wanted. 

Fairbanks Trucks are well and favor- 
ably known, as many thousands have 
been sold during the past 50 years... 
and they are extensively advertised. 

What's 


against comebacks and complaints, as 


more, you are 
they are backed by a responsible con- 
with 
a reputation 


cern ample resources and with 


for making good if 


necessary. 


Write today for our proposition and 
catalog No. 50. 








_— 


THE FAIRBANKS COMPAN 


19 EAST 4TH ST. NEW YORK, N. Y 


Boston, Pittsburgh 
Factories: Binghamton, N. Y., 


Fairbanks 


Rome, Ga. 


HAND, PLATFORM 
and BOX TRUCKS 





' 


protected | 


done by hand carrying, by dragging 
about in boxes or by any other hard 
and awkward method, he can begin 
to figure what kind of a container 


| he would use and what kind and 
° o | 

| size of caster he would put under 

it. There are many cases where 





| production departments have been 
| seriously troubled by the condition 
of wear on expensive floors, by a | 
bottle neck in the production line or 
some other factor where a well de 
signed caster job would lick the 
problem. 

“Starting in on a new prospect, 
first 
would be illogical 


[ make no attempt at to sell 
anything. That 
| before T knew what | wanted to sell 
What I do try 
prospect caster minded by explain 


the 


to do 1S to get the 


ling about them in most inter 


esting way | know how. [I try to 
vive him a picture of the extent of 
the caster line, varieties, uses, effect | 
on his workmen in lightening labor, 
econonnes. 

“The next step is to get permis 

sion to inspect his plant and make a | 
| preliminary survey of conditions as 
I find them. This covers three gen 


eral lines of investigation: the na 


fture and condition of the floors, | 
] e.e 

|} the commodities produced, whether 
| vibration and shock affects them 


and whether noise is a disturbing 
in the plant; finally the | 
loads to be carried by any caster 


element 


mounted conveyance, 


“After these 
studied, I am in a position to go | 


factors have been 


back to the manager with a definite 





| plan to offer, the type of carrier and 





| caster that would work best and | 
what the size and weight carrying 
capacity of the caster should be. At | 
this point, it may be said that it is | 





| always best to over-specify carrying 
| capacity. A caster that is just a little | 
| too small, suggested to hold down 
the cost, 


|} you mav never get another ordet 
Play safe 
“T find that the 
is awaiting the results of the 
little 


| selling from that point on becomes 


there. 
Manager in most 
Cascs 


survey with no interest and 


' 

la matter of suggestion and working 

| tog 11 until wea ve at the an 
| swer that he thinks is right. T also 
| suggest hye type « i carrie best 
adapted, where to get moa standard 
land how TF could get it made up for 
him if special 

“The distribu ale 
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Sell 


RESERVE SEATS 


in every Dart Union 





may fail in operation and | 





There are just two seats in 


a Dart ... but those seats 


have extra service in re- 
serve. During normal service 
life, they make not just one 
but tight 


That's the kind of perform- 


several joints. 
ance your customers like. 
And they get it consistently 


in Darts, because Darts’ 


| spherically - ground, bronze 


seats stay fit in tough condi- 


_tions ... When you sell a 


Dart, you've made a sub- 
stantial sale. Dart customers 
stay sold. Write for jobber 
policy. 


E. M. DART MFG. CO., Providence, R.1. 


Sales Agents 
The Fairbank~ Company.:New York 
and all branches 


( anadian Pactury 
fied. 


Dart sien Company 


lerente, Canada 





9| 




















"HALLOWELL 


STEEL SHOP 





A PROFITABLE AND COMPLETE LINE 
INCREASINGLY IN DEMAND THROUGHOUT 
INDUSTRY—A LINE WORTHY OF YOUR 
REPRESENTATION 


*% “HALLOWELL" 
“HALLOWELL” 
“HALLOWELL” 
“HALLOWELL" 
“HALLOWELL” 
“PIONEER” 
“HALLOWELL" 


>t > > OF OF 





Write for 


LITERATURE STANDARD PRESSED STEEL CO. 


AND JENKINTOWN, PENNK BOX s5iI9 
DEALERS pnoncecs 
PROPOSITION BOSTON + DETROIT + INDIANAPOLIS - CHICAGO + ST. LOUIS - SAN FRANCISCO 





EQUIPMENT 


Steel Work-Benches 

Steel Stools 

Steel Tool Stands 

Steel Trucks 

Steel Lift Truck Platforms 
Steel Shaft Hangers 

Steel Shaft Collars 
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— Cuts with this RIE0B Thin 
Blade Cutter Wheel’ 





“You'll be surprised at the quick 
easy way this new type cutter wheel 


assembled in a solid hub, extra-thin 


and tough, actually cuts more pipe 


per wheel, saving you money And cuts true in the 
powerful smooth working Standard Rialto Cutter. 
Made also in Heavy-Duty pattern, both cutters and 
wheels. They appreciate the news—you get more 
orders. It pays you to push RI@earp Cutters. 


THE RIDGE TOOL COMPANY, ELYRIA, OHIO. 


Piles (Db Pire TOOLs 
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man does not have the time to go 
into all these matters as does the 
man who spends his whole time on 
casters. However, if the general 
salesman will get caster minded the 
same way he gets tool minded, steel 


minded and supply minded, there is 





Real news for your customers! | 


rolls through pipe. Its forged blade, | 


really some sweet business for him 
in casters. If he will note produc- 
tion conditions in a plant, figure out 


where casters might be used, get 


the weights that are carried at these 
points, the nature of the material 
carried, he can turn these facts over 
to some one who can do the actual 
figuring and specifying for him, 
either in his own organization or 
among the manufacturers’ men. The 
main thing is to get the facts and 
figures as to weights and all operat 
ing conditions accurately. 

“Another thing about casters is 
that certain types at least can easily 
be sampled. You can carry a pocket 
full of little ones. One of these small 
sizes is something to take out and 
talk about, especially on first con- 
tacts. I always have one in my 
hand and especially like to get hold 
of something new for a pocket piece. 
[ remember well going into one 
place with a little caster in my hand 
and without even referring to it was 
getting launched into my general 
talk when the prospect interrupted 
me, saying: 

““Where did you get hold of that ? 
It’s just the type of caster I have 
been looking for. Who makes it? 
Where can IT get a hundred sets?’ 

“After that outburst, it took no 
super salesmanship to convince him 
that I was the one who could be 
prevailed upon to accept his order.” 








To Sell Wire Rope — Check Up 
on Its Service 


(Continued from page 27) 








Lang lay. Sharp edges of steel 
beams will damage a rope that may 
he pulled across them. Many a rop 
has had its life shortened by care 
lessness when installing it. 

11. Does the rope spool badly on 
the drum? If spaces are left be- 
tween wraps, or wraps are allowed 


to eross each other, crushing and 


oe 
binding are apt to cecur and quickly 
, 
destroy the rope, 
12. Is the equipment operated 


stlroiaet 


. . . » } 
rt Ol any consideration for the 














go rope’ Jerky operation is hard on | 

















le rope. Failure to keep the rope taut | iN 
On av cause kinks and bad spooling CAPI TAL ‘PED CAP’’ 
ral \cceleration and surge loads can be 
he kept to the minimum by an easy ap BRUSHES AND BROOMS 
ee] plication of power and a_ proper 
As handling of the brake. CORRECT DESIGN ... . 
lin) 7 ° > fp “oe 
“ 13. Does sg load spm and twist GOOD QUALITY a es 
he rope? iwisting or untwisting 
nat changes the length of the rope lay SS WIDE USAGE > =» = . 
ret ° e e P ‘ vA 
“ and makes it impossible for the rope ‘GROWING APPROVAL . . 
ie to give its best performance. 
ial . hasnnel J 
14. Does the rope rub against the 
‘er : , ; ‘e 
al epuipment’ Abrasion quickly de- 
a . ss 
stroys wire rope. Worn sheaves or : : 
m, cae 'g beck Wor a ee Modern, practical, and complete—a line of brushes and brooms 
or a a ge ao that is well known throughout industry. Users have come to 
he ey eee ee ee eee ee expect—and they get—high quality, long service, and the right 
nd cause the rope to drag against some brush or broom for the need. This growing approval among 
“ part of the equipment. large users is due to our painstaking care in designing and manu- 
15. Has lubrication been neg- facturing products that adequately meet all requirements. 
. lected? \ rope that is not properly , ee 
1S ere i GE ii We guarantee our products and know they will help distribu- 
ilv lubricated develops friction between , : P e * ’ . . 
Aly en eonr Ris tors to build a worthwhile business. Our distributors’ policy gives 
ha the individual wires and strands, re : a : 
et ' Pipe complete protection and we give needed sales helps. Our dis- 
all sulting in abrasion and fatigue, tributors push CAPITAL “RED CAPS” because the margin of 
whic i » further accelerated | cae : : 
nd vhich may be further accelerated by profit is good. Our catalog lists our complete line and the uses— 
’n- corrosion of the wires or deteriora send for it 
— tion of the hemp center. 
im lo. Is corrosion present? Brine, INDIANAPOLIS BrusH & Broom Mec. Co 
ce. salt sea spray, and alkalis are de y , 
von structive to wire rope. Where cor Corner Brush and Broom Sts. Established 1890 Indianapolis, Ind. 
ind rosive agents are present, it may 
vas he desirable to use galvanized rope 
ral or rope made of stainless steel or 
ted other corrosion-resisting material. 


pian pases a e — HEAD UARTERS 

at? condition because it may escape de > 
tect ”) and “< eC unerxpect «| rope 7 

ive Cl all Cauls ll ‘| Cle rope 7 

it ? failure. Ghtening s 








no > 
im 
be For 9 Out of 10 Valve Calls @ Men who lace belts like Alligator because 
: : it can be put on with a hammer and it drives 
r.” (Continued from page 18) EAR in and year out mill supply straight. Its compression grip protects the 


houses have made money out pelt ends and there is no ply separation. It 
of Alligator Steel Belt Lacing and embeds in the belt and is smooth on both 








— ; faces. The two piece rocker hinge pin greatly 
— Flexco HD Belt Fasteners and Rip increases the service life, and yet the belt 


Plates—made money because Alli- 
gator and Flexco are used every- 
(discs for specific services vary where belts are used—made money 
because a small stock will show a 
remarkably good turnover. 


ly . fastening can easily be separated at any time, 
Up although the exact compositions of 7 od ” / 





Fhe fact that the dise can be re- 


moved quickly and easily is an im- 
ee = . / Why not go after some additional 


= portant feature lor two reasons. business on both Alligator Steel Belt 
First, it is possible to adapt the Lacing and Flexco HD Belt Fasteners 

- : : > : 

ec valve perfectly to various types of and Rip Plates? You may be sur 


prised to find how many dollars you 








let service conditions. A wide variety : 
: : I ‘ } can add to your profits by checking 
) : +: eM who have charge of conveyor belt 
pre of dises and dise materials enable up on the requirements of printing snabenenetns like sane HD Belt Mc 
re © ar te eeeet & wide vehee of plants, laundries, repair shops, plan- and Rip Plates because the fasteners make 
- ; td \ Pans . ing mills, dairies, sand and gravel a tight butt joint with long _, The ae ee 
pressures ¢ rrees of temp : . plates embed in the belt and prevent ply 
' wa anid cde aa . plants, and every type of industrial separation. Patching and other repairs with 
on ture in controlling saturated steam, outfit in your section. rip plates save expensive conveyor belt re- 
, , : placements and extended shutdowns. 
be- t water, cold water, air and gas, 
Peete §=FLEXIBLE STEEL LACING COMPANY 
] lye vo ' 1 : f ' . : 
ind everages, liquid foodstuffs, indus 
ky trial solvents and alcohols. Disc 4633 Lexington Street, Chicago, Illinois 
terials also are available for any ALLIGATOR Steel Belt Lacing for transmission belts 
hod special service requirement. ee eS ier ee f 
: Ir SRR \ “pire For conveyor belts FLEXCO © a1 Fasteners and Rip Plates 
tlre le 1 Portales oy CaAYrCIUT Cts ae A 
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g Close the Door to 
\ ae Waste 


Sell profit-making TRIPLEX 
Cap Screws, Bolts and Nuts 





When customers ask “How can I get 
more uniform production—save waste 
in headed and threaded products?”, 
give them a speedy answer with the 
TRIPLEX Line. Clean-cut threads 
eliminate costly throw-outs or assem- 
bly line delays. Plenty of long-life 
toughness from strictly specified steel, 
electric heat-treating, and quenching 
in rust-resisting oil. You'll like our 
policy of prompt shipments. Make it 
a point to write today for samples and 
prices. 


The Triplex Screw Company 


5307 Grant Avenue 


TRIPLEX Carriage Bolts 
bac k up your good buy- 
ing judgment. Cleveland, Ohio 


CAP AND SET SCREWS, BOLTS, NUTS AND RIVETS 


*% Millions Sold + + + Used in Every Industry * 











BETTER PERFORMANCE FOR THE USER 
BETTER PROFITS FOR THE DEALER 


CONNERSVILLE 


BOILER SERVICE UNITS 


Are definitely easier to sell—and they stay sold! 





R-C Units are saving money and increasing operating efficiency in plants from 
coast to coast. All laundries, dairies, dry cleaners, heating plants—in fact, all 
plants using steam for heating or processing are active prospects. 





A COMPLETE LINE 


For boilers up to 500 H.P. Pressures 
up to 125 lbs. 


CONDENSATE RETURN FOR GRAVITY 
SYSTEMS 


CONDENSATE RETURN AND BOILER 
MAKE-UP 


DIRECT BOILER FEED 
DUPLEX SYSTEMS 











Write for catalog and prices. 











RP. 


CON NERS VILLE INDIANA 
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lection, based on individual operat- 


ing conditions cannot be over-em 
phasized, because no valve is bette: 
than its disc. The correct dise for 
any particular service means tight 
closure, long life, low maintenance 
costs—hetter all-around valve per- 
formance—and _ satisfied customers 





Here is a whole row of bronze “Y" 
valves on the char-filter gallery in the 
Vational Sugar Refinery at Long 1s- 
land City, N. ¥ 


The second advantage of the re 
newable composition-dise is — the 
ability to replace worn-out discs 
without interrupting a line for long, 
costly periods of time. In this con 
nection, it 1S often possible, and got vl 
business, for the distributor to sell 
a few additional disc holders for use 
with bronze valves. These enable 
the user to reload the old = dise 
holders at leisure and not tie up a 
line for lengthy periods. 

Because of the wide application 
for renewable disc valves and their 
acceptance throughout industry, it 
is generally found that distributors 
have no difficulty in turning stocks 
several times a year. In fact, some 
are able to turn theirs at a rate of 
ten to twelve times, netting a hand- 
some return for a little extra sales 
effort. Remember, as soon as the 
initial boiler pressure is stepped 
down for process work, heating, and 
other uses, renewable disc valves 
can step in. This simplifies your 
stocking and servicing problems and 
at the same time, assists your cus- 
tomers’ maintenance problems. 

Manufacturers generally are glad 


to recommend this type of valve, for 


they know its basic virtues—tight 
closure, ease of repair, low mainte 


nance cost, adaptability to service. 
satisfied users. Customarily, folders 
or wall charts are available to aid 
in recommendations and to aid cus 
tomers in their selections. Copies 
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should be supplied t 
operating engineer. 


every plant 





Distilleries and breweries use a great 
amount of process and cooling water 
piping in addition to the liquor piping 
itself. In this view at Taylor & Wil 
hams distillery are shown 8 valves 
controlling a liquor still. 


In contrast to metal-seated, or re 
grinding valves, the renewable disc 
is slightly resilient, thus compensat 
ing for any scratch or irregularity of 
seating surface. Likewise, this re- 
siliency makes the valve easier to 
close tight. In brief, a well-designed 
valve manufactured by an acceptable 
manufacturer contains such avast 
storehouse of sales points and sales 
possibilities, the wide-awake dis 
tributor will take advantage of the 
opportunity to simplify stocks and 
increase net profits. Even the cus 
tomer who demands a gate valve for 
full flow can be furnished the “Y” 
valve fitted with the renewable com 
position-dise. It affords the same 
strength, drop-tight closure and ease 
4 repair as the globe valve, vet the 
pening is practically in line with 


the pipe, thus giving full pressure 


} 
flow, 








Spraying New Horizons 


(Continued from page 21) 








irket. It is now possible to pro 
duce, readily and easily with the 
urbrush, such effects as marbleiz 
g, onyx and other equally attrac- 
e finishes. Manufacturers of bed 
ind dining room sets, using inexpen 


‘ 


woods with little or no grain, 
we gobbled up these outfits for 
dressing up beds, bureaus, dressers, 
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— 
You'll Get ie with MORSE 





No doors are closed to the Distributor who 
is prepared to meet the modern demand 
for positive power transmission drives. By 
completing your power transmission line 
with MORSE Silent Chain and Roller 
Chain equipment, you can “hit on all six” 
in getting into the plants of prospects who 
know the advantages of chain drives and 
therefore prefer them. 


By selling the Morse line you can in- 
crease your service effectively and profitably 
by insuring proper applications on specific 
jobs. 

Get the facts concerning the Morse Fran- 


chise — NOW! 





you DON'T HAVE 






a. 
/ AT 
TO GUESS 
x 7 \ THE SIZE OF 
\* THE PIECE... 
( y 
k 4 


@ One of the things that helps 
sell a Bunting Bearing Bronze 
Bar is the ease with which the 
user identifies the size of any 
piece... The Bunting Brass 
& Bronze Company, Toledo, 
Ohio... Warehouses in All 
Principal Cities. 


UNTING 


BRONTE BUSHINGS - BEARINGS 
PRECISION BRONZE BARS - BARBITT ui @ 
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SILENT CHAIN 
DRIVE 


ROLLER CHAIN 
ORIVE 


INTERCHANGEABLE 
AND 
CHANNEL LUBRICATED 


-.OR TAKE TIME TO 
MEASURE IT 






EVERY PIECE SHOWS THE 
SIZE STAMPED ON BAR 
FROM END TO END... 


@ In more ways than 
one Bunting helps the 
wholesaler sell. 
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she SELL 















Ilere are matehless tools—-the best there 
ure for the werk they do—protecting sm 

faces and materials which must not be 
marred when being struck. Chicago Raw 

hide Hammers and Mallets are made from 
genuine Java Water Buffalo hide, treated 
und compressed into tough, accurate strik 
ing heads which outhist all others 











Hlere is a complete line to sella size for 











every industrial use oa selection of weights 
in both hammers and mallets which pro 
vides the right tool for every job. Chicago 
Rawhide Hammers have permanent malle 
able iron heads using replaceable faces 
Which give you steady, repeat business 
from every sale, 












Hlere is a profitable line because Chicage 
Rawhide tools are nationally advertised, 
ire sold only thru regular trade channels 

th a fully protected margin—a main 


tained poliey of merchandising and selling 





through jobbers which means much easier 


faster profitable sales, 








This illustration show 
Chicago Rawhide renew 
thle faces for hammers 
Vhich fit aecurately in the 
mallenble heads and pre 
agree gene Neer 1290 ELSTON AVE - CHICAGO -U-S-A- 
surtaces 








..» A BRAND OF DISTRIBUTOR 
PROTECTION THAT MERITS 


CONFIDENCE... M 0 RGAN 
> «> 


Semi-Steel 


VISES 


The Morgan line gives you sales 





features that get ready acceptance— 
modern design, dependability, 


strength, rigidity. We can supply sizes 


@ a protective distributors’ policy and types for avy manufacturing re- 
@ a line that gives that extra value quirement and every Morgan Vise 
© a line that makes satisfied customers Cafries our unqualified guarantee. Sell 
© = complete, fully guaranteed line Morgan Vises to your customers for 
—_— genuine shop insurance. The Morgan 
Machinists Bench Combination Pipe franchise provides distributor pro- 
Coachmakers Chucking Woodworking : ‘ ; 
Solid Nut Continuous Screw tection that will increase your earn- 
Quick Action Lightning Grip ‘ ° ° 
Streamline Garage ings—let us explain our policy to you. 











MORGAN VISE CO, swen.serrenson st. CHICAGO, ILL. 





96 MILL SUPPLIES «© AUGUST, 1940 


dinettes and tables. 

It is not difficult to see that as the 
development and refinement of ait 
spray equipment has progressed so 
has the number of applications 
widened. Many manufacturers were 
unaware of the possibilities of this 
equipment as an aid in solving their 
finishing problems until awakened 
by the industrial salesman. 

It holds true in this field, as it 
does in others, that the opportuni- 
ties for the distributor’s salesman 
are limited only by his knowledge 
of the equipment and his ability to 
demonstrate it, but the novice need 
not fear pushing the line as there is 
plenty of descriptive and well-illus- 
trated literature available. Manu- 
facturers’ representatives are always 
willing to jump in and lend a hand 
on the difficult installation. Most 
men have found that getting the 
first small order for an airbrush has 
whetted the appetite and paved the 
way toward grabbing off bigger 
installations. 








Sales Meeting In Print 








(¢ } (cd Page <) 
] ” ‘ 
2, \.) sinele leather belt traveling 
SOO ft. per min. will transmit 1 hp. per 


inch of width. 
3. A double leather belt traveling 
500 ft. per min. will transmit 1 hp. 
per inch of width. 
$4. Yes, a wide margin—as much as 
25 or 306% extra width in some cases. 
5. Up to 4,000 ft. per min. belt 
speed, when centrifugal force becomes 
an important factor. 
Gross Hp. « 800 
6. Belts width 


Belt \ elocity in ft. 
per min. 

7. Yes, by merely substituting 500 
for the 800 above. 

8. The narrow, thick belt. 

9. 8 in. 

10. Permits narrower pulleys (a 
great advantage in overhung and 
stepped pulleys). Run truer, stretch 
less, shift more easily. 

11. At temperature over 120 deg. F. 
and high humidities. 

Zz. Requires special belts also. 

13. Uneven strain across the belt, 
and consequent stretching. 

14. Injury to the belt edge usually 
results 

15. Excessive belt stretch and ex 
cessive bearing loads, with a resulting 


tendency to heat, plus power losses. 











— 





























16. Slippage occurs, injuring the —_ to) Ate 
le belt and reducing its power—trans >; A: RI c> m 
| mitting capacity. Gye sti The Complete Line 
“ 17. Harms it. ee > WW p 
Is 18. Remove at once by washing WS 700K 
- ; - . a THE BLUE Only Armstrong-Bray can supply all of your belt 
7c with gasoline. Trey Ay lacing needs—WIREGRIP BELT HOOKS, Lacers 
: ( ° . : and Lacing Machines; STEELGRIP FLEXIBLE BELT 
is 19. Apply neatsfoot oil, or a_ belt LACING, SUREGRIP HOOKS and FLEXGRIP 
ir dressing consisting of a compound of COUPLINGS for round belting. 
d cod-liver oil and beef tallow. WIREGRIP BELT HOOKS (6 sizes) come on pat- 
- ented alignment cards that hold hooks rigidly in 
20. No—nor any compounds con- position, and prevent handling losses and card 
taining it end waste. Applied with a Wiregrip or any other 
it . 2 bag standard make lacing machine. 
21. Breaks down and releases acids 
5. astieg eleases acids. STEELGRIP BELT LACING (8 sizes) in standard 

22. Belt too narrow,  belt-tension boxes, handy packages or long lengths for wide 
inl . a bel lressi ded conveyor belts. 2-piece hinged rocker pins take 
a wrong, or Delt dressing needed. up wear and increase flexibility. Applied with 
‘4 & > Wecw saale . = hammer, penetrates toughest belting with ease 
to 23. hey break down and fail and clinches into a smooth “humpless” joint. 

rapidly. ; : 
“| —_— 6 res en ‘ WIREGRIP Belt Lacing Machines, Standard Bench 
r 24. A Dutchman or Set in Type illustrated (parts interchangeable with other 
1S Piece.” standard makes), and improved Portable Vise 
eee Lacer, that has feet to hold it upright while 
S- 25. Yes, it can be, but this is not loading. These machines take all makes of wire 
belt hooks. 
u- preferable. 

%®. Sc . he asl itl CHAINGRIP WHEEL PULLERS (3-ton or 12-ton) 
ys <0. Scrape, then wash with gaso- Pull all gears, wheels, motor wheels and motor 
ad line or carbon tetrachloride pulleys regardless of distance from end of shaft. 

The ‘'Universal’’ puller. 
a (Answer to problem on page 
he 32) 
as bd Write for 

G- ¢ > > 3 °e 1 < s] . 

he Sam made the square up a 1OWN, 
‘ Catalog 
rel 
A 
— ARMSTRONG-BRAY & CO. 
an B “The Belt Lacing People’’ 
Cc 310 N. Loomis Street 

B Chicago, U. S. A. 
— A 
Wie 








“| tater seves 25 ver eo ALLOY SCREW SALES GO UP 








(Continued from page 1Y 
hp. \\ sel l. You avoid complaints—keep 
wher \v customers when you give top 

as j 
. eT SE EN ee nee a quality screws that stand up on 
3es. rte: gpa omg ae mad \ the toughest jobs. Mac-it has 
al during the preceding day, enters : 

; * made only that kind of screws 
nes all orders placed and new stock 


for more than 25 years. 
received and writes up orders on all 








S00 lines needing replenishment. Then, 2. You protect buyers, reap their 
ft when he returns from lunch, he ts satisfaction when your service is 
ready to devote the remainder of keyed to their needs. 
500 ‘ 
: the day to interviewing salesmen 
and assisting in the whew vork | of 3. You get additional orders 
< assis d * Oolnle Wort ol . 
or et when you offer exclusive, stand- 
the purchasing department. ard types of screws. Mac-it offers 
A constant record of the move the only complete line of heat- 
( a 
a ment of 32,000 items is maintained treated alloy steel screws! 
wes on Butord’s perpetual inventory 
cards. \ blue card kept with the 
r individual item cards for every 


manutacturer’s line carries the name 





and address of the manufacturer, 
elt, his warehouse address, terms, 
freight allowance and other facts 


s A few protected 
ibs territories avail- 
able. Write for 
pre’ information. 
PRONOUNCED 


MS-1 MACK.ITS 







Zz =~ Za y 


o 


necessary for immediate and com- 
plete order placing information. 
eX Each item card contains descriptive 
information at the top, with list 


THE STRONG, CARLISLE & HAMMOND COMPANY 
tliie, Mbcouiit,. cuit Mannen, ani os 1392 West Third St., Cleveland: Ohio 
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Built in two sizes: 





No. 8 No. 5 
8"' diameter 5" diameter 
round or round or 
8" x 16" flat 5° x 10" flat 





Also the No. 9 Upright Saw 





§) 


M/, / 
Uderayyyypypn 
It's Easy if You Handle The Wells Line! 


Maral 


WELLS MANUFACTURING CORP. 


Three Rivers, Michigan 

















(and ours)! 


Dave, an old trusted employee, looks 
after your interests, as well as ours, 
by testing and inspecting every Sim- 
plex Jack. When you tell your cus- 
tomer a Simplex Jack has a capacity 
of so many tons, you can rest assured 
your reputation is not at stake for 
every Simplex Jack is uncondition- 
ally guaranteed to lift and hold its 
full rated capacity. Dave sees 
to that. 

A Simplex Util-A-Tool—the push, 
pull, clamp, tension, wheel pull- 
ing tool of a thousand uses—is 
shown on the specially constructed 
hydraulic press for testing jacks— 
just one of the tests to which 
Simplex Jacks are put to assure 
safe, long-lasting service to pro- 
tect your good name and ours. 
Why take a chance with ordinary 
jacks when Simplex Jacks cost 

no more and your customers 
prefer them? Just compare the specifica- 
tions right through the line! 


TEMPLETON, KENLY & CO. 


CHICAGO, ILL. 
@ Better, Safer Jacks Since 1899 









SIMPLEX Jacks 


the Gold Medal for 


Awarded 
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M 


_ a big 
market for metal 
cutting band saws, 
a market you can 
cash in on with the 
right saw. Wells 
Saws move fast be- 
cause they have the 
features that pros- 
pects and custom- 
ers are looking for. 
They're speedy, ex- 
tremely accurate, 
easy to handle, 
portable. They 
handle a wide range 
of work, are easy on 
blades and their de- 
pendability can be 
counted on. They'll 
keep moving te 
you. Write for full 
facts today. 


There's a Simplex Standard or Spe- 
cial Jack for every requirement of 


industry 


dozens and dozens of 


models. There's profit in knowing the 
broadly advertised Simplex Line 
cash in on distributors sales helps. 


Satety 
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| inventory, 





forth. In the left-hand section of 
the card are noted dates when or- 
ders are placed, quantities ordered 
and order numbers. The remaining 
three sections are used for record- 
ing receipts of stock, daily sales 
and the daily balance on hand. The 
balance on hand at annual inventory 
time is noted in red. Receipts of 
stock and prices are posted from 
the invoices of manufacturers, and 
daily sales are taken off the posting 


| copies of orders received from cus- 


tomers before they go to the book- 
keeping department. 

When Mr. Daly observes that 
the amount of stock of any item is 
running low, the card is slid over 
to the right on the wire to which it 
is attached. Then it is easy for him 
to pick out the items that need 
replenishment when he is writing up 
his orders. If an item becomes ob- 
solete, a red check is made at the 
bottom of the card and this item 
is not posted at the time of the 
annual inventory. 

Approximately two months _be- 
fore it is time for the annual stock 
Mr. Daly checks his 


| cards with the warehouse men to 


| 


! 





| be sure they are reasonably in ac- 


cord with the actual stocks on hand. 
Then a girl types up the inventory 
sheets, listing each item, unit, de- 
scription of item and cost. When 
inventory time arrives the inventory 
sheets are ready for insertion of 
quantities from the perpetual in- 
ventory cards, and extensions. So 
the annual inventory is done with- 
out the last minute clamor that so 
often accompanies this dread event. 

“Our perpetual inventory system 
has been a very definite time and 


- . ” 
| money saver and efficiency maker, 
| says Mr. Wise. “We wouldn’t be 


without it.” And Mr. Daly, who 
in half his time does what two men 


used to do, appends: “And how!” 








ABC's of Steel 


(Continued from page 31) 








Depending upon the size of the 
skelp the welding operation is com- 
pleted in from 34 to 17 sec. To in- 
sure uninterrupted operation the 
flash welder is placed at a distance 


of approximately 10 ft. from the 


| roller leveller, allowing the skelp to 
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buckle freely, while a looping bed 
immediately after the electric welder 
mentioned above provides sufficient 
slack to feed the mill during the 
time the skelp remains stationary in 
the welder. 

From the looping bed the skelp 
goes to a heating furnace of special 
design, with a heating chamber 
about 150 ft. long, but of compara- 
tively small cross section. A large 
number of gas burners are spaced 
evenly the full length of the heating 
chamber except for the first 30 ft. 
which serve as a preheating zone. 
As the skelp travels through the 
furnace the burners are directed 
against the edges which are quickly 
brought to welding temperature. 
The central portion of the strip 
does not reach this high tempera- 
ture, and consequently retains suf- 
ficient mechanical strength to with- 
stand the pull as the skelp is drawn 
through the furnace. This condi- 
tion differs radically from that en- 
countered in the conventional older 
type furnace butt-weld process. 

As the heated skelp leaves the 
furnace it is drawn through a series 
of six roll passes, consisting of three 
pairs of horizontal and three pairs 
of vertical rolls. The first roll pair 
takes the place of the forming bell 
of the conventional old type butt- 
welding mill, while the remaining 
five roll pairs complete the welding. 
To intensify the heat at the weld 
and to remove scale and dirt a blast 
of air is directed against the edges 
of the skelp as it leaves the furnace. 

From the rolls the pipe passes a 
flying hot saw where it is cut to the 
exact lengths desired. The cut 
lengths are conveyed to a sizing mill 
and descaler, where the scale is 
cracked loose, outside and inside, 
and where the final size is deter 
mined. The pipe is then ready for 
the regular finishing operations. 

The continuous process permits a 
closer temperature control than 1s 
possible in the old method of butt- 
welding. This is due to the burner 
arrangement, the small cross-section 
of the heating chamber, and_ the 
rapid travel of the skelp, 75 to 300 
ft. per min., giving an actual heat- 
ing time of only 4 to 2 min., depend- 
ing upon the size of the skelp rolled. 
Due to the shorter heating time the 
scale losses are also greatly reduced 
It is therefore possible to produce a 
pipe of higher quality, with more 
uniform weld. 


eee 


Pull More Sales 


CUM ALONG 
LEVER PULLER 
and HOIST 


Opens up new prospects for unlimited 
sales in unlimited territories. Make new 
friends with this performer of all kinds 
of work. 
Usable In Any Position 
Holds Load At Any Point 
Pulls or Lifts Loads Easily 


Telescoped Handle For Small Space 
Practical For One-Man Use 
¥%-Ton and 1'2-Ton Sizes 


The HARRINGTON CO. 


17th & Callowhill Sts. Philadelphia, Pa. 

















Real Sales and PROFITS Now in 
COOPER STAINLESS FITTINGS! 
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by COOPER 


Z//(LUliliI NC. SS 


The big . . . and growing demand 
now by all major industries for 
stainless steel CORROSION- 
RESISTING fittings makes the 
COOPER Line a logical choice 
for Mill Supply Houses. All 
COOPER Fittings are “LUSTRA- 
CAST” ... imparting greater bril- 
liance, greater corrosion resistance 
and longer life. 


juli 


@ WRITE TODAY for Full Details and 
Prices on the better line of COOPER 
“Lustracast” Fittings. 


The COOPER ALLOY FOUNDRY CO. 


150 Broadway 
Elizabeth New Jersey 
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PRODUCT PAGE NO. 
Lock Nut 100 
Ratchet & Three-Way Threaders 100 
Tapper 101 
Boat Hoist 101 
Ratchet Threader 102 
Multi-State Pumps 102 
Wire Rope Connector 103 
Refractory Jointing Material 103 
Cast Iron V-Pulley 104 
Roof Ventilating Fans 104 
Handwheel Speed Indicator 105 
Humidifier Water Control 105 
Flashlight Bulb Extension 105 
Load Carrier 105 
Dust and Spray Hoods 106 
Power Belting 106 
Extinguisher Wall Bracket 106 
Steel Pallet 106 
R. R. Car Vibrators 108 
Speed Control 108 
Low Pressure Foot Gun 109 
Utility Furnace 109 
Centrifugal Pumps 110 











MAIN FEATURE 


Locks automatically to bolt 

Dies easily removed 

High speed production 

No complicated operations 

Cuts perfect tapered threads 
Motor and pump housings bolted together 
Insures longer rope life 

Many uses in foundry industry 
Oval spokes for better balance 
Available in many sizes 
Accurately indicates speed settings 
Eliminates valve sticking 

Screws into any flashlight 

Strength with minimum truck weight 
Patterned to fit comfortably 
Thin-ply type construction 
Practical for mounting in halls 

For use with fork trucks 

Speed up emptying process 

For stoker drives 

Easily carried about 

Operates with blow torch 


All classes of pumping service 


MANUFACTURER 





Laminated Shim Co., Inc. 
Ridge Tool Co. 

Black & Decker Mfg. Co. 
Robbins & Myers, Inc. 
Toledo Pipe Threading Machine Co. 
Allis-Chalmers Mfg. Co. 
Electroline Co. 
Laclede-Christy Clay Prod. Co. 
Maurey Mfg. Corp. 

Truflo Fan Co. 

Reeves Pulley Co 
McDonnell & Miller 

Sierra Aircraft Co. 

Yale & Towne Mfg. Co. 
Industrial Products Co. 
Fabreeka Products Co. 
Pyrene Mfg. Co. 

Palmer Shile Co. 

Syntron Co. 

Lewellen Mfg. Co. 

Alemite Division 

National Safety Device Co. 


Fairbanks, Morse & Co. 











NEW PRODUCTS 
WITH SALES POSSIBILITIES 


Lock Nut 
Locks Itself Automatically to the Bolt 











Particularly 
of machinery of all kinds, is the new 


interesting to builders 


self-contained, one piece, all metal 
lock nut, known as the “An-cor-lox”’ 


lock nut. It utilizes a locking princi- 


100 


ple that permits effective, positive, 
locking of the nut to the bolt, not to 
the work. To apply, this lock nut is 
simply spun on the bolt and drawn 
up to the desired degree of tightness. 
The nut locks itself automatically ‘to 
the bolt. The arcurate-shaped metal 
locking ring contained in the bottom 
of the nut is expanded by the locking 


pressure into the root of the bolt 
thread and against the nut rim. This 
holds securely under all heat condi- 


ions and vibration. No special length 
t bolt is required, as this lock nut is 
idapted even to short bolts. The lock 
nut does not damage the bolt thread 
yr mar the surface of the work, and 
the same nut can be used many times 
without loss of locking effectiveness. 
These lock nuts are available in all 
standard sizes and in all metals. They 
may be obtained packed in standard 
packages, or in bulk in larger quanti- 


ties.—An-cor-lox Division, Laminated 
Shim Co., Inc., Glenbrook, Conn.— 
Mitt Supptres August 1940. 
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Ratchet and Three-Way 
Threaders 


Dies Easily Removed For Regrinding 





No. OR and 118 RIGID Ratchet 
Threaders for 4%" to 114" pipe. 


No. 30-A and 31-A 3-way Ratchet 
Threaders for 34" to 1” pipe. 


Five new ratchet and three-way 
threaders for small pipe have recently 
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been added to the manufacturer’s line 
of pipe tools. Numbers OOR, OR and 
11R are of new, stronger design in 
all-steel malleable alloy. They thread 
{-in. to 14-in. pipe. Separate sets of 
semi-high-speed tool steel chaser dies 
are accurately cut, easily removed for 
regrinding. In number OOR, die heads 
are quickly locked in or removed by 
a pull of the ratchet knob. In number 
OR and 11R die heads push out easily 
for changing, snap into ratchet ring 
irom either side, can’t fall out. Elec- 
trical conduit dies furnished at regu- 
lar die prices. No special dies are 
needed for threading pipe close to 
wall; it is only necessary to turn dies 
upside-down and shift to positions 
marked on die heads. A carrier which 
conveniently holds the ratchet ring and 
set, of dies is supplied with all com- 
pl ete sets at no extra cost. The series 
numbers 30A and 31A_ three-way 
threaders for small pipe have virtually 
the same features as the series 
described above. They are compact, 
have double ball-end handles aid 
thread pipe from -in. to l-in—Ridge 
Tool Co., Cleveland, O—Muitt Sup 
plies, August 1940. 


Tapper 


High Speed Production 





With the introduction of the new 
“Tapgun” to the line, the manufac- 
turer now has three powertul, one- 
handed, high speed production tools 
of identical grip, build and balance 
“Holgun, Tapgun” and “Scrugun”. 
The new tapper weighs 3}-lb., meas- 
ures 94-in, overall, taps up to Ys-in. 
in cast iron, #;-in. in steel, j-in. in 
brass or aluminum. It taps at 400 
r.p.m. and backs out at 525 r.p.m. 
This tool augments the No. 22 tap- 
per, which is a heavier tool for 
greater capacity—Black & Decker 
Mfg. Co., Towson, Md.—Mutu Sup- 
PLIES, August 1940. 


Boat Hoist 
No Labor, No Complicated Operations 


Quickly, and at little cost, can the 
new R & M boat hoist be installed. 
When raising the boat out of the 
water, merely hook up two cables, 
lose the switch and the boat is up. 
This hoist is invaluable when paint- 
ing or repair work is necessary, and 
in be used daily to prevent damage 
rom weather exposure. No chains 
ire used, so there is no fear of 














HOVO-KROME 
eo @ hripnd@ aa 


THE HOLO.KROME SCREW CORP SOCKET SCREWS HARTFORD, CONN. US.A 





MILL SUPPLIES «© AUGUST, 1940 101 








Nearly 
4000 
TYPES 
of 
CASTERS 
& 


WHEELS 





DARNELL CORP.,LTD. 
LONG BEACH, CALIFORNIA 
6N. CLINTON, CHICAGO 
24 E. 22ND ST., NEW YORK 
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damaged or scuffed decks. The 
motor is single phase reversing type, 
enclosed and equipped with ball bear- 
ings, and is always under instant con- 
trol through an ordinary electric 
switch. The frame support and bear- 
ing brackets of the hoist are of all 
welded steel construction.—Robbins 
& Myers, Inc., Springfield, O—Miu.1 
Suppties, August 1940. 


Ratchet Threader 
Cuts Perfect Tapered Threads 





% 


_) 


ratchet 
Toledo Simpact” cuts per- 
fect tapered threads with little effort. 
High speed steel dies are used, and 
these are quickly from 
size pushing the size 
selector buttons and slipping the dies 
in the proper steps. 
mately 


Self-contained 1-in. to 2-in. 
threader, 


changed one 


to another by 


It saves approxi- 
half the time usually required 


for this operation. A three-jaw rear 
gripping device is employed, equipped 
with three broad faced chuck jaws, 
graduated guide posts, and large 


which 
accurate centering of 


winghead thumb screws, 


positive 


issures | 


the tool on the pipe. The 24-in. tubu- 
lar steel handle is strong and light, 
and the tool is light in weight. The 
dies are deep throated and may be 
resharpened many times. — Toledo 
Pipe Threading Machine Co.. Toledo. 
O.—Mit_t Suppiies, August 1940 


Multi-Stage Pumps 


Motor and Pump Housings Bolted 
Together 

















The line of multi-stage “SSUnit” 
pumps in which the motor and pump 


housings are bolted together for com- 


pactness, now includes a new two 
stage pump with 4-in. suction and 


2-in. discharge that can be rated up 


to 275 gallons per minute against 
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Sells itself 


+++ year after year 


/ 






The Plastic 
Gasket and 
Joint Cement 


Plasgon makes sales and 
makes friends because it 


does its job so well. 
Widely used by plumb- 
ers, steamfitters, and in 
factories, industrial plants 
and the _ automotive 
trade. Makes a tight 
joint or gasket — proof 


against water, steam, oil, gasolene, kero- 
sene, antifreeze solutions, and other com- 
mon solvents. Write for information about 
discounts, display material, etc., or send 
10¢ for sample tube. 


SAMUEL CABOT, INC. 


1414 Oliver Building 


Boston, Mass. 














LATHE CENTERS 











. . « Meet most exacting 
Requirements Profitably with 


COLLIS 


QUALITY TOOLS 


Whether users need lathe centers, sleeves, 
sockets, chuck arbors, or drill drifts Collis 
can fill your orders for regular and special 
requirements quickly and properly from a 
complete stock. Our modern equipment, 
skilled mechanics, and vast experience is at 
your service to give you taper tool products 
that will fill the bill for your customers and 
bring them back again and again for their 
replacements. Collis is a good line for Dis- 
tributors—send for our catalog. 


THE COLLIS COMPANY 
CLINTON, IOWA 
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heads up to 500-ft. at a speed of 3550 
rpm. This new pump has cast iron 
casing and cover, and is bronze fitted 
throughout. The cover can be read- 
ily taken off, permitting the inside 
parts to be removed without discon- 
necting the suction and discharge pip- 
ing. The stuffing box on the pump is 
only subjected to suction pressure. 
This unit can be furnished with either 
an open, splash-proof, totally  en- 
closed or explosion-proot motor. It is 
suitable as a small boiler feed pump, 
mine pump, or pipe line pump. It can 
be used in humidifier work, air con- 
ditioning service, oil loading and 
many other small capacity, high pres- 
sure services.—<llis-Chalmers Mfg 
Co., Milwaukee, Wis—MItu. Svp- 
PLIES, August 1940. 


Wire Rope Connector 


Insures Longer Rope Life 


/ INSPECTION HOLE 


- TT ‘ 
oly" Were 
Ta ’ 


AY ASSEMBLY 





Effective wherever wire rope is 
used in industry, the connector is of 
vibration damping design. It grips 
cable with graduated compression, the 
design preventing “weak-point” crys 
tallization at point of connection. A 
compact assembly of three units: a 
sleeve, a tapered plug and a covering 
socket, it lends itself to easy installa- 
tion; and no hot metal is required. A 
feature is an “inspection hole” which 
enables the workman to see at a 
glance the perfection of the twist 
joint, with complete bond between 
cable, tapered plug and sleeve. Avail 
able in different metals and _ finishes 
according to size of rope.—Electroline 
Co., Chicago, Ill—MiLt Supp vies, 
August, 1940. 


Refractory Jointing Material 
Many Uses In The Foundry Industry 


Designed especially for the foundry 
industry is the new refractory joint- 
ing material known as ‘Metaltite”. 
This is a finely ground, carefully con 
trolled jointing material. It is not a 





These are the blades that... 
KEEP SELLING 


The more industry “steps up” the tempo of production, 
the more need for these tough, fast-cutting unbreakable 
blades. MARVEL blades meet the increased demands on 
cutting machines because they are made to “take it”... 
without shattering, without pulling out eyes under 
high blade tension, without breaking when the running 
speed is higher or when the feed pressure is greater. 


MARVEL High-Speed-Edge Blades have a cutting edge 
of 18% Tungsten High Speed Steel welded by special 
process to a tough alloy back. This unique construc- 
tion makes MARVEL blades—every MARVEL blade— 
unbreakable in fact. 


Sell MARVEL blades for faster work—for greater 
efficiency—for economy. All of these factors identify 
these blades to buyers who know cutting steel and tools, 
to thousands of users who demand them as_ proven 
equipment. 


ARMSTRONG-BLUM MFG. CO. 


“The Hack Saw People” 
5700 Bloomingdale Ave., Chicago, U.S. A. 
Eastern Sales Office: 199 Lafayette St., New York 
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‘Spare V-belts 
no longer 
needed’ 


reports 


ALLEN W. BEVIN 
Representative for 

Hunter & Haves, Inc., 
Hartford 





Connec icut 





sé 
Wits Veelos V-Belting my 
customers the 


required 


eliminate inven- 


tory investment for 
spare sets of endless V-belts of 
various lengths. Store room space 
and inventory records are cut to a 
minimum. Customers don’t have 
to bother keeping detailed stock 
records of different length belts. 
Because a roll of Veelos makes 
a V-belt of any length, they are 
always sure of belts to fit any 
drive. 
lost 


Machine down-time and 
production is eliminated, 


es 
too. 





| electric 


| high temperature cement and contains 


no air-setting ingredients. It has 
many applications for conditions en- 
countered in air-furnaces, cupolas, 
furnaces and ladles. Eco- 


| P e a ° ° 
nomical facts are claimed for this new 


product because of its ability to resist 


slags, molten metal, chemical reaction 
and extreme temperatures. It is 
shipped in dry form and it is only 
necessary to mix with clean water 


bef re 
Cla: 
MILL 


applying. Laclede-Christy 
Products €.6i Si. Louis, Mo. - 
\ugust 1940. 


SUPPLIES, 


Ladder-Shoe 


Grooved Arch That Grips Ladder 
Rung 





\ device designed for the c 
ind safety of subject to the 
and discomforts of ladder 
ie “Lad-R-Shu” consists of a 


men 
dangers 


work, tl 


sturdy steel plate which is held firmly 


iwainst the sole of the wearer’s shoe 
with strong leather straps. The de- 
vice has a slip-proof bottom of long- 


wearing rubber matting and a speci- 
ally designed grooved arch that grips 
the ladder rung securely.—Landon P, 
Smith, Inc., Irvington, N. J.—MItL 
} SUPPLIES, August 1940, 


Roof Ventilating Fans 


Available In Many Sizes 
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Where it is necessary to increase 
ur removal gravity-tvpe ventila 
tors, or when wind-mile velocity is 
not sufficient to ventilate building, 


these new roof ventilating power fans 


ire recommended. They are available 
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ORDER from OTTEMILLER 


and you'll REORDER 








Fiigh qual ity 
15 apparent with the 
initial use. .... 


OTTEMILLER screw machine parts quickly 
ea their superiority when used in assem- 
bling machinery. You can readily demon- 
Strate to your customers the accuracy and 
uniformity of OTTEMILLER products by 
the easy way they screw into a tapped hole 
and their entire freedom from wobble or 
binding. 

That’s the kind of quality that sells itself— 
makes new customers and holds them for 
profitable repeat order business. 
OTTEMILLER distributors have found by 
experience that they can command their share 
and more of the business in their territories 
for cap screws, set screws, coupling bolts, 
and milled studs. It will pay you to investi- 
gate our 100% Distributor Service. 


Wm. H. 
OTTEMILLER CO. 


YORK, PA. 











No. 93 
BENCH PUNCH 


More “PUNCH” 


in your Sales ..... 


WHITNEY .oncae 


PUNCHES 


Here's a line that will put a new punch 
in your sales. You can find a _ portable 
hand lever tool suitable for any require- 
ment in the complete Whitney Line. Our 
guarantee and prompt attention to your 
orders bring profitable returns. We have 
a very complete descriptive booklet which 


we will be glad to send you— 
¥ 






write for it today! 


HITE: 


Rockford, Illinois 
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in 48-in., 42-in., 36-in., 30-in., 24-in. 


and 18-in. capacities ranging from 
40,000 to 2,000 cu. ft. per minute. 


Propellers are made of high quality 
cast aluminum alloy. Motors can be 
had in open, totally enclosed non-fan 


cooled, totally enclosed fan cooled, 
and explosion proof types.—Truflo 
fan Co., Harmony, Pa.—MItu Svup- 
PLIES, August 1940. 


Handwheel Speed Indicator 


Accurately Indicates Speed Settings 





An improved type of handwheel- 
speed indicator for use with 
variable speed transmission, — vari- 
speed motor pulley and Motodrive, 
has just been announced. This equip 
ment, known as the “Speedial,” ac- 
curately indicates settings ¢ 
the different units. It is offered as 
optional equipment, at extra cost, in 
place of the standard speed control 
handwheel and indicator on the manu 
facturer’s various drives. It is avail 
able for use on 


Reey es 


speed t 


both new units and 
on units already in service. While 
the unit is calibrated in turns of the 
shifting screw, space is available on 
the dial for the user to write his own 
calibrations in whatever correspond- 
ing units he prefers. Blank dials can 
also be calibrated to the user’s indi 
vidual requirements. Dials may _ be 
provided to read either clockwise or 
counterclockwise.—Reeves Pulley Co., 
Columbus, Ind. MILL 
\ugust 1940. 
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Humidifier Water Control 


Eliminates Valve Sticking 


aN SS 
») 


‘ 
\K 


WA 
— 


High temperature in humidifier 
pans causes lime and scale formation 
and the presence of scale and foreign 
matter often chokes the valve orifice 


yr causes the valve to stick. This 
new snap action valve was designed 
to eliminate the p ssibility of the 
valve sticking or clogging under such 


conditions. A cam and roller action 
causes it to snap from tight closure 
to wide open whenever the water level 
lrops a quarter of an inch. There is 
no slight cracking or seeping action. 


When the water level rises to the 
proper level the valve snaps to the 
closed position, seating tight against 
water pressures up to 150-lb. The 
humidifier control is made in three 


different styles and can be installed in 
any type of plant. No. 17 consists of 
the valve and float only, 10-9/16-in. 
in length. No. 117 includes the valve 
and float in a covered float chamber, 
11-in. wide. No. 217 
adds tubing and a_ simple 
means of tapping into city water sup 
ply line—MW/cDonnell & Miller, Chi 
cago, Ill—Mit. Suprrirs, August 
1940, 


ae 
long x 3-in. 
copper 


Flashlight Bulb Extension 
Screws Into Any Flashlight 





lo project 
places, 


light to hard-to-get-at 
a novel flashlight bulb exten- 
sion has been developed. 


In every in- 
dustry 


innumerable places 
where no ordinary light can reach, 
such as small bores, and in intricate 
inside of barrels, and fon 
making inspections of engines interi 


ors, vats, 


there are 


gearing, 


machinery, etc. The ex 
tension is made in lengths from 6-in 
to 36-in. and its plug is screwed into 
any flashlight with the bulb in the 
opposite socket. Being bendable, it 
can go down or around complicated 
machinery and through — restricted 
It can be made into a hook 
or stand for positioning anywhere. It 
is made of special wire encased in 
high grade aluminum alloy tubing. 

Sierra Aurcraft Co., Sierra Madre. 
Calif—Mitt Suppries, August 1940 


passages. 


Load Carrier 
Strength With Minimum Truck Weight 


\ general utility truck, KM-26, ha 


i capacity of 3.000-Ib. and has been 
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“DIX-LOCK”’ 


QUICK-ACTING 


AIR HOSE COUPLING 


% WITH RENEWABLE 
SLEEVE AND SPRING 


Here is the fast-acting, tight-locking coupling 
with renewable sleeve and spring, that users 
of air equipment have been waiting for! 


slight push—a quarter 
the connection is made. 


QUICK-ACTING: A 
turn—and, snap! ... 


TIGHT-LOCKING: Coupling can’t come apart, 
no matter how it’s handled, until sleeve is 
pulled back and coupling unlocked by another 
quarter turn. 


RENEWABLE SLEEVE AND SPRING: This new 
patented feature makes it easy to remove and 
replace these parts quickly, on the job. Sleeve 
is extra heavy, for added strength and dura- 
bility; knurling provides firm grip for pulling 
sleeve back against spring tension. Made in 
brass and cadmium plated steel, and available 
in a full range of sizes, in all end combina 
tions. Completely interchangeable themselves, 
and with fittings of similar type. 


This new coupling is another DIXON im 
provement ... another step ahead in meeting 
industry's needs and providing industrial sales 


men with new instruments for increased 
earnings. 
Sold only in strict accordance with our 


established distributor policy 


DIXON 


VALVE & COUPLING CO. 


Main Office and Factory: Philadelphia, Pa. 


Branches: Chicago @ Birmingham @ Los Angeles @ Houston 
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VINCENT 


HUNTINGTON 





Improved GRINDING 
WHEEL DRESSERS 
AND CUTTERS 


Easy to Sell . . . 
Fast Turnover .. . 


Good 
Steady 
Income. . 


Sint 


NON-BURRING CUTTERS 


All full size with 18 TEETH 
Milled from high carbon 
tool steel scientifically heat 
treated by the ‘'Vincent 
Process" insuring uniform 
hardness and increasing life 
Cannot burr or mesh even 
if washers are left out 


i 


NEW TYPE HARDENED 
STEEL BUSHINGS 


A new design to eliminate 
turning and wearing out the 
bushing holes in the dresser 
Pin revolves freely in bush- 
ing and cutters revolve on 
pin insuring constant change 
which makes for better dress 
ing and truing 





Mr. Distributor—are you overlooking this 
well-paying proposition! Vincent Hunt 
ington Improved Grinding Wheel Dressers 
and Cutters are among the easiest-to-sell 
items in the whole Mill Supply industry 
practically no sales pressure necessary 
plenty of profitable repeat business. 


The Improved 
former types 
many of our 


type costs no more than 
they have been tested in 
largest industrial plants 
under all conditions and are enthusias 
tically endorsed. Take our advice—in 
vestigate now. Our catalog sheets are 
yours for the asking. 


“If it's a Huntington Dresser or 
Cutter Vincent makes it" 


THE 
VINCENT STEEL 
PROCESS CO. 


2434 Bellevue Ave. 
DETROIT, MICH. 
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designed to carry all kinds of mis- 
cellaneous items, and may be loaded 
by hand, chain hoist, electric hoist, 
overhead crane or ship’s tackle. Small 
and compact, this unit features a 
rugged frame of welded steel plate 
for strength with minimum truck 
weight. A four wheel steer and 
small overall dimensions make it ex- 
cellent for use in narrow aisles and 
other congested quarters. For oper- 
ator’s safety, the control platform is 
protected by a streamlined bumper. 
rhis materials handling unit is adapt- 
able to the needs of all types of in- 
dustry—Yale & Towne Mfg. Co., 
Philadeljhia, Pa.—Mt1tu Supp tits 
August 1940 


Dust and Spray Hoods 
Patterned To Fit Comfortably 














These hoods have been designed 
and manufactured to provide practical 
respirator and head protection on dust 
and spray operations, boiler cleaning, 
spray painting, etc. Patterned to fit 
comfortably, they are fitted with 
respirator and laminated safety lenses 
in demountable rings. May be taken 
-ompletely apart for washing if neces- 
sary, and all parts are replaceable.— 
Industrial Products Co., Philadelphia, 
Pa.—Mut_t Suppries, August 1940. 


Power Belting 


Thin-ply Type Construction 





introduced belt, 

“Fabco”, priced for general 
pury power transmission, offers 
the advantages of a multiple, thin-ply 
type construction. (Stripped section 


known as 


purpose 
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illustrated). This multiple, thin-ply 
construction, it is said, gives the belt 
an extremely high flexing ability and 
because of this is said to more suc- 
cessfully withstand the severe distor- 
tion encountered in passing around 
pulleys. Consequently, the belt prom- 
ises longer service without pulley or 
belt take-ups, as well as smoother 
operation and longer wear.—Fabreeka 
Products Co., Boston, Mass—Muu 
Suppiiges, August 1940. 


Extinguisher Wall Bracket 
Practical For Mounting In Halls 
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\ wall bracket for fire extinguish- 
ers, which protects extinguishers 
from swinging against or scratching 
walls, and from being knocked off the 
walls, has recently been introduced 
It is especially practical for mounting 
in halls, corridors, etc., of schools, 
hospitals, hotels, institutions, public 
ind industrial buildings where there 
is heavy traffic. This bracket has a 
long steel band at the back extending 
the length of the extinguisher. It 
provides two-point suspension. At the 
top it slides into the standard sup- 
porting loop on the extinguisher. At 
the bottom a semi-circular holder fits 
into and around the apron of the ex 
The 
extinguisher is held in a firm position 
hut may be easily and quickly removed 


tinguisher to prevent sidesway. 


by raising it two inches.—Pyrene 
Vanufacturing Co., Newark, N. J.— 
Mitt Suppries, August 1940. . 


Steel Pallet 
For Use With Fork Trucks 


\ sectional face, all steel pallet for 
use with fork trucks, is made up of 


6-in. wide channels with a heavy 
corrugated center rib. The formed 
sections are stronger and allow the 


use of lighter 
accompanying 


gage material, with an 
advantage in weight. 
This type of pallet makes practical 
its use with hand fork trucks for 
short movements of pallets. The open- 
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.. but the 


YX VELL, maybe we've exagyerated it here . 


effect is just the same. 

You see, ever since the company whose line Brody 
handles started advertising in Business Week, secre- 
taries have been smiling at him... doors open almost 
automatically . and, best of all, Brody vets warm 
welcome from those top men who always OK orders! 


» 


How come? Here’s the answer in a nut-shell: 

As regular as once a week, Business Week sits down 
and talks to 112,000 business executives manage- 
ment men who have final say in most major purchases. 
They come to Business Week to get the news of bus/- 
ness, the news that helps them do a better job. 

And right alongside that news... getting the same 


high degree of interest . are advertisements of the 


lines like Brody’s! ... simply making life more fun for 


the salesmen who handle them! 


BUSINESS WEEK 


Active Management's Magazine 
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BRODY’S DREAM 
COMES TRUE... 
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In July ... here’s a partial list of companies who were 


busy selling themselves to active management through the 
advertising pages of Business Week... 


Allis-Chalmers Manufacturing 
Company (Motors) 

Alumi Company of America 
(Aluminum Alloys) 

Ampco Metal Corp. 
(Ampco Metal) 

The Philip Carey Co. 
(Asphalt, Asbestos, and 
Magnesia Products) 





Century Electric Co. 
(Electric Motors) 


Clarage Fan Company 
(Air Conditioning, Fans and 
Blowers) 
Crane Co. (Valves & Fittings) 
Cutler-Hammer, Inc. 
(Motor Control Equipment) 
Henry Disston & Sons, Inc. 
(Band Saws) 
Fafnir Bearing Co. 
(Ball Bearings) 
Fairbanks, Morse & Co. 
(Scales, Pumps, Motors) 
General Electric Co. 
(Incandescent Lamps) 
Goetz Gasket & Packing Co. 
(Industrial Gaskets) 

B. F. Goodrich Co. 
(Mechanical Rubber Goods) 
Goodyear Tire & Rubber Co. 
(Mechanical Rubber Goods) 


Grinnell Co., Inc. 
(Unit Heaters, Pipe Fittings) 


Hyatt Bearings Division of 
General Motors Sales Corp. 
(Roller Bearings) 

International Nickel Co. 
(Nickel Alloys) 

Keasbey & Mattison Co. 
(Corrugated Asbestos) 

P. R. Mallory & Co. 
(Precision Products) 

Morton Salt Co. 

(Salt Tablet Dispensers) 

New Departure Division of 
General Motors Corp. 
(Ball Bearings) 

Norton Company 
(Abrasive Paper & Cloth) 

Owens-Corning Fiberglas Corp. 
(Industrial Insulation) 

Republic Rubber Div., 
lee Rubber & Tire Corp. 
(Mechanical Rubber Goods) 

Robbins & Myer:, Inc. (Fans) 

SKF Industries, Inc. 

(Ball & Roller Bearings) 

Tinnerman Products, Inc. 
(Patented Speed Nuts) 

Twin-Dise Clutch Co. (Clutches) 

United States Steel Corp. 
(Steel Products) 

Westinghouse Electric & 
Manufacturing Co. 
(Electrical Equipment) 

Willson Products, Inc. 
(Goggles, Respirators, Helmets, 
Gas Masks) 
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| SUPER-DUTY HOISTING .. .from the nearest lamp mare 








That's right. Swift, efficient materials handling becomes a question 
of pennies—with CM COMET Electric Hoists. So why be satisfied 
with slow manual lift on the production line or in general hand- 
ling... Why tire workmen with heavy loads? Use COMET Hoists 
on trolleys, monorail or cranes and carry loads overhead. Save floor 
space, step up efficiency, “hidden” labor costs. COMETS 
operate from lamp socket or regular power lines. Capacities 250 to 
1000 Ibs. Low initial cost, low upkeep. Ask your dealer—or write: 


CHISHOLM-MOORE HOIST CORPORATION 


(Affiliated with Columbus-McKinnon Chain Corp.) 


reduce 





FOR A FEW PENNIES A DAY | 














The Next Issue 


Branch Offices: NEW YORK + CHICAGO + CLEVELAND 


Mill “Will Supplies 


1940 








OUT 
September 12 


SEPTEMBER, 


is devoted to show- 
inc ou the art 

yy p sue 
industrial distributors 


and their salesmen can play in current industrial mobiliza- 
tion and how to make the most of the opportunities that 


are developing as a result of the national defense program. 


READ THIS SALES GUIDE CAREFULLY! 
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ing between sections is oi 
width, on the bottom face 
small roller wheels on the truck to 
touch the floor. For this use these 
same sections are filled with wood to 
provide a smooth, 
the wheels to roll 
and unload the 
pallet may be 


sufficient 
, to allow the 


even surface for 
over as they load 
pallets. This nev 
built in any size to 


handle any kind of load—Palme; 
Shile Co., Detroit, Mich—Muu Sup- 
PLIES, August 1940, 


R. R. Car Vibrators 
For Speeding Up Emptying Process 

















Fitted 
for attaching to hopper bottomed rail- 
road cars to speed up the 
process, 
huge 
ing 


with hooks, as_ illustrated, 
emptying 
these new large vibrators are 
pulsating electro-magnets strik 
3600 times per minute and to 
gether with the hook weigh 950-lb. 
each. They are used in pairs, two 
to a car on opposite end sides. Pro- 
vision must be made for handling by 
means of an overhead crane, 
etc., so as to quickly hook the 
over the top of the side of the car. 
Initial installations have shown that 
two men working with two vibrators 
can unload a car of fine coal quicker 


hoist, 
units 


than six or eight men can sledging 
and poking. These vibrators are also 
designed to be used without the car 


hook, on big bunkers and storage bins 
to promote a free flowing discharge of 
material. Each vibrator comes with 
a separate electrical control panel.- 
Syntron Company, Homer City, Pa.— 
Mitt Suppties, August 1940. 


Speed Control 


For Stoker Drives 


This special transmission is de 


signed to regulate stoker speeds fo 


feeding fuel at rates to maintain the 
boiler pressure setting automatically 
The control attached to the boiler is 
set for any desired steam pressure. 








cient 


v the 


these 


rd to 


loa t 


new 


ani ; 
Sup 


ocess 








A. 


M 


A slight deviation of this pressure will 
result in a movement of the control 
which is connected to the safety lever 
on the transmission. While the lever 
follows any rapid motion of the con- 
trolling device, speeds are adjusted 
only at a safe controlling rate of 
acceleration. Should the lever move 
suddenly the speed is changed gradu- 
ally by the action of the springs, the 
speed always coming to the speed 
corresponding with the position of the 
control which operates the safety de- 
vice on the transmission. 
Mfg. Co., Columbus, 
Suppiges, August 1940, 


Lewellen 


Ind.—MIi 


Low Pressure Foot Gun 


Easily Carried About 





Manually operated, this new low 
pressure volume delivery foot gun, 
designated as model 6697-A, has been 
designed to fill specific needs in the 
industrial and automotive fields. It 
is particularly adapted for lubricating 
many forms of industrial equipment, 
and for use where power is not avail 
able. The gun has a capacity of 25-Ib. 
and pumps approximately one cubic 
inch of grease per stroke. Maximum 
pressure when operated by hand is 
3,000-Ib., and when operated by foot, 
5,000-Ib. It is equipped with a 7-ft. 
hose and delivers one ounce of lubri- 
cant to every three strokes. The new 
gun weighs 39-lb., is easily carried 
about and is provided with a broad 
squat base for immediate positioning. 
This low pressure volume delivery 
foot gun is recommended particularly 
for the lubrication of trucks with big 
wheel bearing and universal joint 
capacity, and gear boxes on large in- 
dustrial equipment.—Alemite Division 
of Stewart-Warner Corp., Chicago, 
Tll—Miit Suppries, August 1940. 


Utility Furnace 
Operates With Flame Of A Blow Torch 


Unique and different, due to the 
fact that it is made to operate with the 
flame of a blow torch, is this new 


steel treating and general utility 
furnace. It operates with any make 


blow torch, and can_ be 
raised or lowered easily, so that the 


or size of 




















RELIABLE— 
FOR EVERY 
FIELD AND USE 


INCLUDING 


Pile Driver 
Hoisting 
Hammerfall 
Transmission 
Drilling Cable 
Bolt Rope 
Shovel Rope 
General Contracting 


° q, 
Valen 
’ Y F) ry 
MN TL 
& o * 
“ af 
+: @ 


Yay 


Structural Requirements 
Marine 
Stevedoring 
Dredging 
Oil & Water-Well 
General Hardware 


WALL CORDAGE is particularly worthy of Mill Supply distribu- 
tion. Specialized constructions catering to a variety of uses enable 


Distributors to supply the proper rope for the particular job. 


WALL ROPE WORKS, INC. 
48 South Street, New York City—Factory: Beverly, N. J. 


Boston, Philadelphia, Chicago, San Francisco, Houston, Tulsa, Baltimore, New Orleans, 
Norfolk, Pittsburgh 


LONGEST ROPE WALK IN THE WORLD 











Safety Belt Hooks and Lacers 
Give You More Profit! 


eZ 
3-4 


5 


Let us explain, 
quoté you and 
outline our sales 
co-operation. 












See Those Jaws 

Not fiat, but RIBBED 
Each Rib Contacts 

A HOOK ONLY 


SAFETY 


Portable Lacer 


The Best 

Belt-Lacing 

System 

with the Hooks are easily 

Largest sunk below the 

Profit ee ’ surface of belt 

For You! i” a —e These two features 
St arse appeal to 

eel mechanics. 


Sales are easyl 


Safety Belt-Lacer Co., Toledo, Ohio 
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THE POWER KING 
CAR MOVER 








THE ADVANCE 
SAFETY CAR WRENCH 


There's sales 
opportunities 
now for... 


—BADGER CAR MOVERS- 


These are good and profitable times 
for distributors who sell BADGER Car 
Movers. Industry wants speed, power, 
easy handling, and durability in car 
movers. They want the right type for 
a job whether it's heavy, light, or 
medium. BADGER Car Movers have 
all these advantages plus low first 
cost, safety in use, and no mainte- 
nance. 








A long record of performance is back 
of the BADGER line—customer satis- 
faction is assured by its established 
high quality—our guarantee and serv 


ice to your customers make good, 
substantial income for you. Write for 
details 
The Advance Car Mover Co., Inc. 
Appleton, Wisconsin 


CANADIAN ADVANCE CAR MOVER CO 
WELLAND, ONTARIO, CANADA 





Preferred for 
Performance! 


C & L Blow Torch 
No. 32A 


Favorite of experienced 
mechanics. Why? Be 
cause of exclusive pat 
ented advantages: C&L 
Flame Control gives hot 
blue blast from wide 
open to small. Gas ori 
fice cannot be enlarged, 
insuring same high ef 
ficiency for years. Jet 
block easily renewable 
if damaged. 





C & L Firepot 
No. 22A 


we be 
never been 
surpassed. Result: Lar 
gest selling Firepot in 
world. Other reasons: 
Starts easily, burns per 
fectly in any weather. 
Coil unit can be easily, 
inexpensively replaced 
with C L_ Coiltrol 
Conversion Unit, mak 
ing adjustment of flame 
possible. This saves fuel 
and metal through loss 
from dross. 


Melting - speed, 
lieve, has 





Fifty years manufacturing exper 
ience, constant improvement, 
PROMPT FACTORY SERVICE keeps 
C &L leadership... 





CLAYTON & LAMBERT 
MFG. CO., Detroit, Mich 
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fame opening will be in line with the 
blow torch burner, regardless of the 
height of the torch. The top of this 
furnace carries a pan of special heat 
resisting iron which can be filled with 
sand and heated for drawing the 
temper on small tools. When the pan 
is removed, there is a top grating 


shaped to fit a lead or babbit ladle 
in the event the operator wishes to 
use it in that way. The door opens 


level with the inset bottom of furnace 





vhich enables the user to pull out the 
to be heated upon the open door 
Work to be partly 
placed on this door 
furnace is also 
useful for heating large soldering 
and is a useful addition to the 
tool equipment of any shop, laboratory 
experimental department.—Na- 
tional Safety Device Co., Chicago, Il. 
Mutt August 1940. 


part 


lor exXamll 


mation, 


heated can be 


while it is open. The 


} 
Tis 


SUPPLIES, 


Centrifugal Pumps 


All Classes of General Pumping 
Service 





} 





| ill he demand for better 
pumping equipment at head conditions 
the inge ot stage types, 

or tw ige It-case pumps 
capacities up to 550 G.P.M. at 
heads ranging up to 600-ft. T. D. H. 


loped. These units are 
ill classes of general pump 
ing service where the liquid is ot low 
» from foreign matter ; 
they are used for water supply to high 


ldings, small municinalities, indus 
plants, for boilet 
teed, Wwadraulic elevators, etc. 
piece impellers are made ist 
ol he ; 1 1 a . 
bronze, or other alloy depending 


Rem ing 


nd process 
(One- 
of ¢ 


Iron, 


1.1 
vwabie weal 


m requirements 
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Malleable lron-Unbreakable 


VISES for: 


Consistent Profits 


Distributor Protection 
Immediate Service 
Complete Line 
Dependable Source 


The Columbian Vise & Mfg. Co. 
9019 Bessemer Ave. 


Cleveland Ohio 

















ESSEX 


LUBRICATING 
DEVICES 


sales makers that 
boost profits 


“Pilot'' Glass Body 
Sight Feed Oil Cup 


ESSEX products are known the 
country over for unfailing 
satisfactory service. Our repu- 
tation is the sales opener— 
our quality products are the 
sales makers. Complete cus- 
tomer satisfaction is your foun- 
dation for a substantial lubri- 
cating device business. We 
can supply a type for any in- 








dividual need—each type has 
distinctive design features. ‘automatic’ 
Send for more detailed in- spring Compression 
formation. Grease Cup 
We make: Sight Foads 
: ; Grease Cups 
Sight Feed Lubricators Oil Gauges 


Plain Lubricators 
Hand Oil Pumps 
Oil Cups 

Plural Oilers 


ESSEX 


BRASS CORPORATION 


2000-2006 Franklin St. 
MICHIGAN 


Water Gauges 
Oiling Devices 
Air Cocks, etc. 








DETROIT 




















UMI 


MORE REPEAT SALES 






Because it Generates 


GREATER PRODUCTION 


| 
| 








€ 


Cesco No. 80 
Respirator 


Ends the Hazards of Nuisance Dusts 


ADDS $$ to YOUR SALES 


% You can find ready sales for this 
Cesco No. 80 DUST RESPIRATOR in 
every mill, warehouse and factory where 
charcoal, wood, cellulose, flour, alumi- 
num, and other "nuisance dusts'’ are en- 
countered. Cesco No. 80 has a 3" filter 
of wool felt pads, fortified by wire screen 
discs. Its comfort, efficiency, and /ow 
price enable you most readily to ‘get 
in’ a lot of places for Sample Orders 
. .. and Sample Orders inevitably lead 
to QUANTITY SALES in many, many 


instances, 


WRITE for Prices and Full Details Now! 


CHICAGO EYE SHIELD CO. 


2329 Warren Bivd. Chicago, Illinois 


(Ws easy fo sell 


RUBYFLUID 


... the QUALITY LINE 
of Soldering Products 





There are reasons 
why RUBYFLUID ; 
the 
ucts 


soldering 
line 
minute 


prod 
up-to the 
like 


to “push” , 


RUBYFLUID is 





jobbers 


priced right for top =e % 
profits, made right | 
for quick turnover. 


Dealers like the am 
ple margin, customers 
like the perfect job | 
it does and ask for it 
again and 

Why don’t 
“cash in” on the 
profit possibilities of 
these popular solder 
ing materials? Write 
at once for complete 





again 


YOU 


information. 


RUBY 


Chemical Co. 


* McDowell St., 

















Columbus, ae 





rings with streamlined water guiding 
surfaces are provided on both casing 


and impeller. The shaft, made of 
high manganese alloy © steel, is | 
journaled in ball bearings of ample | 


size to withstand all thrust and radial 


loads. Centrifugally-cast bronze shatt 
sleeves are mounted on the shaft to 
protect it against abrasive or cor- 


rosive action of the liquid. These two- 
pumps supplied as 
units, and also as base-mounted units 
direct-connected to electric motors or 


stage are basic 


steam turbines. 
Co., Chicago, 
\ugust 1940 
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CABLE CONNECTORS — fully describ 
ing EKleectroline Company's improved 
Klectroline-Fiege wire rope connec 
tors, this eight-page bulletin has just 
been released Pointing out the im 
provements in these connectors, the 
bulletin describes installation methods 
It also lists the several corrosion 
esistant finishes and types, available 
im |oVariou 1Z¢ Ielectroline — ( 
Chicago, Ill 


plete infor 


BAR STOCK VALVES —( «1: 


mation, 


Fairbanks, Morse & | 


t mensions, and application 
reconmmendation boot i mMmIZzC, irbon 
e] l | t 1] bat ocl 
ilve l U | i recently pub 
lished iklet Phe valve lescribed 
ire pre nachined directly from 
ma tock etal ind tulfill the need 
Tr close mtrol valve a ipable ol 
withstanding a wide range of tem 
peratures and pressure Reading 
Pratt & Cady Diz Imerican Chain 
Cable Co., Reading, Pa 
ARC WELDER—!n) connection with the 
ippearance on the market of the P&H 
Hansen WI-150 square frame are 
welder, the imufacturer has just 
released a descriptive folder on the | 
new machine Special features, plus | 
details on the welde square frame 
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PROFIT 
POPULARITY... 


a leading distinction of 
the complete GLOBE line 


@ If you are not already familiar with 
























the profit-popularity and plus-business 
possibilities of GLOBE products, in- 
vestigate them today. Every item 
manufactured by GLOBE represents to 
you a definite opportunity not only to 
with the best 


available material, but also to assure 


serve your customers 
yourself of consistent repeat business 
through buyer satisfaction. For com- 
plete information, communicate with 
GLOBE their distributor 
plan and details about their 
which includes, 
many other products: 


concerning 
entire 
line 


quality among 





@ KANRY-TEX BELTING 
SOLID WOVEN COTTON BELTING @ 
@ WATER-PROOF TREATED BELTING 
ENDLESS WOVEN BELTS @ 
@ SIFTER BRUSH WEBBING 
BOLTING CLOTH WEBBING @ 
@ HARVESTER WEBBING 


GLOBE WOVEN BELTING CO., Inc. 


1400 Clinton St. Buffalo, N. Y. 








oFf 
NeW “amazincLy HARD 
: DRILL-POINTS 





DRILL CONCRETE 
50-75% FASTER 


Amazing new drill-point contains special metal 
harder than hardest steel. Goes through concrete, 
tile, slate, porcelain, etc., 50 to 75‘; faster. Drills 
cleaner, more accurate holes. Speeds up installa- 
tion of expansion anchors. Saves your skilled time 
for more profitable work. Eliminates noisy hammer- 
ing, monotonous chiseling. Doesn't splinter fragile 
work. No special equipment needed—use in any 
rotary drill. Get your share of those extra profits 
now possible. Send coupon for leaflet. 


CARBOLOY COMPANY, INC. 
DETROIT, MICHIGAN 


FREE 
LEAFLET 
t 
s in perro! sonty 
co 2A co 
carvoloy y wile B sarbOlOY vere 79% 
yi13h Fe t om ine - 
e te ( ari 
Ss» 


N13 fo] Ke) / 


MASONRY DRILL-POINTS 








Sensational New 
RAZOR-BACK 


ONLY SHOVEL WITH A BACKBONE 
ee se Mey 





Forged with a 60% thicker center sec- 
tion all the way from cutting edge to 


top of socket—strongest, longest wear- 
ing. yet light weight construction ever 
developed. Plus 3 new features: 
DEEP HANG—the feel and balance of a 
strap-back shovel without the weakness of 
the strap-back welds. 
ANTI-FRICTION FINISH—smoother than pol- 
ished blades, bright to the eye, yet pre- 
serving the tough protective skin which 
heat treatment gives the steel. 
11-INCH LONG SOCKET—strong as a steel 
beam. 

THE UNIVERSAL SHOVEL 


One Type, Grade and Price Meets Every 
Shovel Requirement. 


THE UNION FORK & HOE CO. 
Columbus, Ohio 


of Quality Tools 


Makers for Over 40 Years 


INCREASE SALES 


AND PROFITS! ! ! 
with 


ROCKWELL 
BLAST GATES 


Wherever low pressure air is 
used by your customers in their 
manufacturing cycle, ROCKWELL 
BLAST GATES can be adapted to 


advantage for the air control. 


All types and sizes available for 
prompt shipment. We ship direct 
to your 
No servicing. 


Be prepared. Write 
for complete catalog 
No. 3766, price lists 
and discounts. 


customer. 


W. S. 





COMPANY 
50 Church Street 
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ROCKWELL 


New York 


design and a description of the mul- 
tiple welding service obtained from 


the parallel hook-up of two or more 


machines, are discussed and _ illus- 
trated with photographs and dia- 
grams.—Harnischfeger Corp., Mul- 
waukee, Il’ts. 

FLEXIBLE COUPLINGS —Catalog No. 


1845 just published, covers the com- 
pany’s complete line of flexible coup- 


lings. Ihe book contains complete 
price and dimensional data on types 
A, B, and RC couplings, together 


with information on revolving and 


stationary casings for the RC type. 
Simple selection tables and instruc- 
tions for installation and lubrication 
make the book a valuable addition 


to catalog libraries.—Link-Belt 
Chicago, Ill. 


Co., 


WELDING AND SOLDERING EQUIP- 


MENT—A complete range of welding 
and cutting torches and outfits, sol- 
dering outfits, gas and air torches 
and lead burning equipment is de- 
scribed in a new 28-page booklet. 
Shown in the booklet is the new Im- 


perial 7X welding torch which is 
especially recommended for welding 
sheet metal, for auto body and air 


Booklet No. 571 
comes in the convenient 6}-in. x 3}- 
in. size.—Imperial Brass Mfg. 
Chicago, Til. 


plane welding. 


MECHANICAL RUBBER GOODS -Inior- 
mation mechanical rubber goods 


on 


is featured in the new 24-page cata- 


log The volume is a_ condensed 
catalog, engineering data and guide 
to selection of various products. Space 


discussion of rubber 


R86 ] 
Deiting, the 


is devoted to the 
transmission 


cord 


company’s 
conveyor belt, and many 
and fittings. The condensed 
form of the text is easily understood 
and attractive photographs highlight 
the application stories.—B. F. Good 
rich Co., Akron, O. 


types 


6 1 
OL nose 


BEARINGS—Jhree data sheets 
now available on ‘‘Ledaloyl”—a 
lubricating sintered bearing. These 
information on the 
method of installation, operating tem- 
perature and chemical and_ physical 
characteristics % these 


Johnson Bronze Co., New Castle, 


are 
self- 


sheets cover 


WASHER SIZE FINDING SCALE —- A 
handy new device whereby the most 
suitable washer size can be selected 
to best satisfy a given design or 
requirement, been 

This time-saving 
which will be 
rated firt 
c parison of the complete range of 
an 
individual size requirement in each 


as- 
sembly has 
device, 


sent without charge to 


nounced 
ms, 


makes possible a speedy 


washer specifications available for 


of the several standard and semi-stand- 
ard washer classifications. This makes 
possiblt the prompt selection of a 


MILL SUPPLIES © AUGUST, 1940 






Co., | 


bearings.— | 


Pa. 


an- | 





GRINDING WHEEL 
DRESSERS 
AND CUTTERS 


CALDER 


Protect your customer's 
wheel investment .. . 


Calder Tools have everything to insure accuracy 
and longer life in the tools themselves as well as 
maximum production from the grinding wheels of 
your customers. 


From individual separate parts to finished tools, 
Calder Grinding Wheel Dressers and Cutters are of 
sound design. Cutters are milled from high carbon 
strip steel and heat treated throughout, insuring 
uniform sharp precision cutting teeth for uniform 
dressing. All parts subject to wear are heat treated 
and are quickly and easily renewable. 


You can render prompt service profitably when you 
handle the “Calder” line. Attractive discounts. 


Ask for Catalog 38 
giving detailed information. 


MFG. 632 N. Prince St. 
CO. Lancaster, Pa. 


CALDE 





1905 Grand 1940 


FLEXIBLE SHAFTS 
and MACHINES 
High Quality Only 
Keep the Good Will 


of Your Customers 


by sell- 






TYPE MY4 
MACHINE 


ing them 
HIGH 

GRADE 

TOOLS 


— 


he 





See that 
they are 
furnished 

with a 
“STRAND” 
Machine 


it + 
Write for catalog : 


N. A. STRAND & CO. 


5001 No. Wolcott Ave. 


an 


Chicago 


UMI | 








a 
iccuracy 


well as 
heels of 


d tools, 
s are of 
| carbon 
insuring 
uniform 
treated 


hen you 
ounts. 


em 
H 
JE 
LS 


Co. 


hicago 


UMI 





FLOATS 


STAINLESS STEEL 


All Standard Sizes 2/2 to 12’, Inclusive, 
Are Available for Prompt Shipment 


Harris stainless steel floats are cor- 
rosion resisting, suitable for use 
under high pressures and tempera- 
tures and are built for long life 
under severe service. Diameters 
21,” to 30”"—special styles to order. 
Our engineers will assist you in 
your selection. Write today. 
Floats also fabricated from COP- 
PER — STEEL — MONEL — 
NICKEL — ALUMINUM—EVER- 
DUR—BRASS—KA2 SMO. 


ARTHUR HARRIS & CO. 


210-218 N. Aberdeen St. 
CHICAGO, ILLINOIS EST. 1884 

















4445 N. Knox Ave. CHICAGO, ILL. 





SAFETY 


“BLUE 
DEVIL” 


SOCKET 
SCREWS 


6 
REASONS 


Why You Should 
Sell Them 


1. Knurled Chamfer 
Cold-tormed Head—Continuous Fibers 


Hexagon Socket with True Sides—Full 
Wrench Fit 
Concentric Head—Square Shouider 


Accurate Die-Cut Threads 
Distinctive Draw Blue Fini:h 


owns 


Sell the best quality POSSIBLE. Try us 
on your next order—we guarantee RAPID 
service—high quality—add.tional profits 
on every order. 


SAFETY SOCKET SCREW CORPORATION 





are best 
adapted to solve the particular prob- 
lem at hand.—IVrought Washer Mfg. 
Co., Milwaukee, Wis. 


washer whose dimensions 


FOUNDRY AND METAL CLEANING 
EQUIPMENT —" The American Line”, 
a new 12 page reference catalog, pre- 
sents a complete summary, protusely 
illustrated of the models and sizes of 
the manufacturer’s foundry and metal 
cleaning equipment. Included in the 
booklet are operating views of typical 
installations of these products in in- 
dustrial plants throughout the coun- 
try —American Foundry Equipment 
Co., Mishawaka, Ind. 


SAFETY CLOTHING—An = attractively 


1] tentad patal f 117 ~orrectl 
liustrated catalog teaturing correctly 


lesigned safety clothing has just been 


released. It shows many ot the latest 


time and money saving ideas in gloves, 


mitts, finger guards, 


gs, spats, 


velder’s protective equipment, etc. 


and demonstrates the profits that may 
from the wise selection ot 


Industrial Gloves 


iccrue 
satety garments 


Co., Danville, Il. 


TWIST DRILLS —High speed and carbon 
steel drills are featured in the recently 
issued circular, 5-40-50. Of special 
interest are the descriptions and illus- 
trations of of drills in 
the jobbers’ range especially designed 


several types 
ior drilling various metals and mate- 
rials. Illustrations are also shown of 
recommended types of drill points for 
successful and productive drilling.— 
Whitman & Barnes, Detroit, Mich. 


SCREWS, BOLTS AND NUTS—An 


up- 
to-date source of information con 
cerning screws, bolts and nuts, is the 
new and larger catalog, just. re- 
leased. Standard screws and_ bolts 
ind allied products are listed and 
ustrated, along with the latest list 
prices. The enlarged reference sec- 
tion has been completely revised to 
include the most recent standardization 
and othr authoritative information.— 
Pheoll Manufacturing Co., Chicago, 
Til. 


NICKEL ALLOYS —A\ general guide to 
the uses and properties of nickel and 


high nickel alloys is incorporated in a 
illustrated 


new booklet, “Seven 
Minutes With Seven Metals.” This 
includes material on nickel, Monel, 


Inconel and associated alloys in both 
mill and clad forms. Three pages are 
devoted to detailed tables on mechan 
coals 1 1 ] 1 

ical, chemical and physical character 
The guide was edited for both 
technical and non-technical 
International Nickel Co.., New 


N. } ° 


istics. 
readers. 


York, 


Announcement is 


und 


STOCK GEARS 
an ide of i 


book In 


296 page stock geat 


iddition to 


reducer 
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M 0 V E More Car Mover 


Business 
Your Way 










-- As 
Easily as 
The ATLAS 
Moves Cars 


2 
4a.* 
A fo 
VS CaS 
4 ri eareer . 


PBA. - 3 P Ss 
PSO) ot Anas see 0 wt es OM De are 











How, you ask, does the Atlas move 
cars easier—why does it have more 
power—why is it easier to handle— 
well, look at the part of the cut 
that's encircled—right there is the 
special ATLAS construction that 
means compound leverage and 
translated in terms of sales means 
more car mover business for you. 
Have a good stock of Atlas Car 
Movers—there 
needs. 


are types for all 
Get behind Atlas now. 


Appleton-Atlas Car Mover Corporation 


2947 No. 30th St. 


(Formerly Appleton Car Mover Co., 


Appleton, Wis.) 


customets 


they kee 





Because Victor Belting is 
stronger, more durable, and 
thoroughly dependable, your 
customers will ask for and buy 
Victor Products ...and stay 
sold on their performance and 
low over-all cost. 


So when you need balata 
or textile belting for trans- 
mission, conveying, or ele- 
vating, order from Victor’s 
“most complete line of textile 
belting in the country.” 


VICTOR 


53 Park Piace 
345 West Hubbard Street 





BALATA & TEXTILE 
BELTING COMPANY 


New York 


Chicago 
FACTORY: Easton, Pennsylvania 





Milwaukee, Wis. 
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BOLTS-NUTS 
and SCREWS 


Harper is your logical 
source of supply for every 
type of non-rust fastening 
made. Brass, Bronze, Ever- 
dur. Monel and Stainless... 
bolts, nuts, screws, washers 
and other fastenings—Har- 
per makes them all to de- 
feat those forces which de- 
stroy common fastenings. 
3600 ITEMS IN STOCK 
Immediate shipment... Al- 
most every corrosion-resist- 
ant alloy. 

SPECIALS WELCOME 
Harper's plant is set up to 
turn out a great variety of 
unusual work economically. 
Ask for Catalog 72 which 
shows the full Harper line 
and contains important ref- 
erence data. Write The 
H. M. Harper Company, 
2622 Fletcher St.. Chicago. 


HARPER 








FUSIBLE 
PLUGS 





Types and 
Sizes to meet 
all needs.... 





LONG PATTERN 
Fireside Type) + 


high 
filled 


grade brass 


mn _ with pure tin 





@® extra long threads 


standard iron 
size on the 
end 


pipe 
small 


® fit all standard pipe 
threaded holes 


correctly made to 
all latest specifica 
tions such as A. § 

a = 


LONG PATTERN M. E. — MARIN 


( Wetereide Type SERVICE— MASS 
STANDARD — A 
Pp 


® can also furnish for 
holes that have been 
tapped or worn over 

» size 

> 

is 

Ample stocks ready for 

immediate shipment 

SHORT PATTERN 
( Outside and 
Inside Type) 


Send for our bulletin 


and price list 














EB B. SHERMAN MFG. CO. 


Battie Creek, Michigan 
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from stock, this 
spiral-bound book has an engineering 


and reducers 


gears 


t + ~ } + 1] dein 
section with comprenensive tables and 
charts for easy reference. A copy 
will be sent to anyone asking for 1t.— 


Brad Foote Gear Ilorks. Cicero, Ill 


MOTORS — bulletin B-6033 is devoted 
to the manutfacturer’s larger coupled 
ind engi vpe synchronous motors. 
Jesides covering their detail con 
structi s well illustrated with 
interesting views of many significant 
nstallatio Dhe bulletin is made 
complete by covering types of starting 
equipment, including metal-clad and 
cubicle switchgear.—Allis-Chalmers 
Vita. C VWilwaukee, Wis 


\nnouncement 
new 


VIBRATING SCREENS 


made of a 20-page 
illustrated catalog, No. 


rating screens for the 


1762, on vi- 
ettective 
screening Of a great variety ot ma- 


‘rials, such as sand, gravel, cinders, 


grain, clay, crushed stone, coke, fertil- 
izer, feldspar, coal, ore, etc. A copy 
{ this new book will be forwarded 
gratis to any reader upon request 
made on business letterhead.—Luink- 


Belt Co., Chicago, Ill 


DRILLS \ new drill circular 
“The Right Drill For Job’ 
, illustrates and lists six types 


of high speed jobbers’, wire gauge and 


entitled 
Every 


g 
letter size drills suitable for drilling 
various metals and materials. The 
sent to interested per- 
writing to the manufacturer.— 
Whitman & Barnes, Detroit, Mich. 


circular will be 


sons by 


CONVEYOR EQUIPMENT 140 


includes the company’s complete line 
of overhead materials handling equip- 


Catalog 


ment. The catalog offers a complete 
and comprehensive line of wheels and 
trolleys for 
veyor installations 


of overhead con 
The authoritative 
engineering data, and convenient in 
dexes lend added value to 
page book—Saginaw Stamping & 
Tool Co., Mich. 


17 , 
all types 


this 50- 


Saginaw, 


FITTINGS— Bulletin WT29 covers the 
manufacturer’s line of WeldOlets and 
PhredOlets—welding outlets for pip- 
ng. Considerable space has been 
levoted to Socket-End WeldOlets, 





entirely all cutting, 


which eliminate 
threading, and fitting of the main pipe 


ind eliminate beveling or threading 
the branch. The catalog illustrates 

> | . loa | » 
ind describes in detail various types 
if outlets, installations, and also gives 
the various types of piping installa- 
ions on which thev have been used, 


including pressures and temperatures. 

This 20-page booklet is made up in 

the 84x11 inch size—Bonney Forge 
Tool Works, Allentown, Pa. 
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The 
“BELTSAVER” Pulley 

















A WORD TO 
Wise Distributors 


Here’s a pulley that definitely saves a lot 
of headaches because it saves a lot of con- 
veyor belt troubles. 


Naturally the wise supply house recom- 
mends the ‘“‘BELTSAVER”’ for conveyor 
jobs where abrasive and heavy, sharp ma- 
terials are conveyed, because with the 
“‘BELTSAVER” Pulley nothing can lodge 
between pulley and belt to play havoc 
with belt life. 


Your crushed rock and gravel plant cus- 
tomers will appreciate the service you give 
them when you recommend ‘“BELT- 
SAVERS” as a means of doubling the 
life of their conveyor belts. 


There's “BIG MONEY” for you when 
you sell the ‘“‘BELTSAVER’’ — Write for 
prices and discounts. 


SPROUT, WALDRON & C0. 


MUNCY, PA. 








.... MAKE MONEY ON 
INCREASED PLANT ACTIVITIES 


e Plants are constantly modernizing 
because of increased activity. Distribu- 
tors can cash in on this activity by 
offering money-saving Daggett Pulleys to 
the plant managers who realize that 
plant shutdowns are costly. 








Daggett engineers are at your service to 
ive you the benefit of their long experi- 
ence and show you why it is profitable to 
sell these pulleys. Write! 


* 


CHICAGO PULLEY G&G 
SHAFTING CO. 


21 WN. Des Plaines S& CHICACO, ILL 
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Many pages are photographed from 
manufacturers’ catalogs without 
typesetting expense. 


High speed prices are planographed 
in RED! 


On important lines we “tie-in” with 
manufacturers’ national advertising 
by reproducing their trademarks in 
the distributor's catalog. 


For Details Write To: 


WEINBERG & Mchek 


INCORPORATED 
HOW. Van Buren St.,CHICAGO,HL, 








backfires 


Vif yf) ; ’ Sf, , 
Nhe Fultihers - Tage. ..a meeting ground for discussion of 
distributors and manufacturers seeking to 


pel the fog of misunderstanding which may exist between the two 











Be ause we rr | tha ~ m0 le mn wartare 
requires that a nation not only mobilize its manpower 
but must also completely enlist its industrial power 
and because we know that industrial distributors are 
*, we are planning to devote our 
explanation of the Industrial Mobili- 


the distributor’s part in that plan. 


[he War Department has been working for mori 
than twenty years to safequard itself against the tu 
mou and inefficiencies of 1917. It has surveyed more 
than 20,000 industrial facilities with a view to deter- 
minting what product each can produce with the mini- 
mum of confusion. From these 20,000 plants it has 


} , ° 
elected 10,000, which, on M day, will be assiaqned 


hundreds of manu 


} 


will be jammed with government 

‘se plants as well as the thousands which 

must be kept running for we believe that 

to every American that all the speed 

we can develop i ‘ive to improve our defenses 


too much. Distributors must set themselves the 


i 


seeing to it that no production hitches occur 


1 . . 
i lack of industrial supplies and equipment 


invest more money in inventories than is usually con- 
sidered good practice, but this is a small enough con- 
tribution and, besides, it may turn out to be excellent 
business judgment should serious shortages occur im 


several lines. 


Obviously, there is much in the complete Industrial 
Mobilization Plan which cannot be released. Through 
the cooperation of the War Department, however, it 
is our hope that we will be able to draw a picture 
for distributors in our next issue which will help 
them to do their part in preparing this country to a 


point where we will be able to stay out of war. 


The present situation provides an outstanding 
opportunity for industrial distributors to prove again 
to industry that they can “keep plants running.” A 
dramatization of the opportunities and obligations 
inherent in this situation will form a framework for 

ful accomplish- 
ment. We hope that our September issue will provide 
that framework for distributors, all of whom are 


anxious to do their bit. 


(7 
—<Qa- 
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